° MARCH 


1957 


ee Oe oe Oe ee Ce 


INFORMATION 


How To Plan A 
BALANCED 
Load Balancing 
Program 


INFRA-RED HEAT — 
ITS FANTASTIC 


SINCE 1931 


“My Name Is Eddie... I’m An Actor” 


“TI play the part of the LP-gas 
dealer in Rockwell's 
the Mains. 
plays 
mentaries, etc. Some of my roles were 
difficult to act. That happens when I 
play parts that are hard to believe. 

“Frankly, I had doubts about my 
ability to live the part in this, my first 
fling at an industrial picture. However, 
when I got into it, I found playing an 
LP-gas dealer came easy. That’s be- 
cause dealers are 


new movie, Beyond 


BEYOND 
THE MAINS 


A 16mm sound and color 
film available without 
charge for showing to in- 
terested groups. 


I’ve appeared in a great 


many comedie 3, drama 3, do« u- 


regular folks who sell 
a valuable fuel and a needed service 
“In this picture I learned a lot about 


the value of metered service. I saw how 


carefully Rockwell meters are made and 
tested. Most important, I learned what 
meters can do to keep customers happy 
and to make more profits for dealer 
‘“‘Whether you’re a dealer, a customer 
or just a member of a service club, | 
think you will enjoy seeing the film 


‘Beyond the Main 


When requesting a print, please antici 
pate your requirements. Specify name of 
group, preferred date and alternate dates. 


6; ROCKWELL MANUFACTURING CO. 
Pittsburgh Ss, Pa 
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the up and up 


MODEL 420H: Low profile is effective where large con- 
MODEL PC-420A: Compact, streamlined for a trim sumer loads are being developed. 


appearance wherever used 


It’s Hackney big cylinders for big savings 


Lightweight yet durable, Hackney LP-Gas cylinders are 


isvy to handle, easy to look at, economical to use 


Hackne s precision manufacturing that does if 
vo seamless shells are produced by a unique cold 
that assures uniform wall thickness 

ly controlled heat treat 

X-ray controlled 


illy strong 


Rigid inspection. All al the production line Hackney 


j ' 
vlinders are caretull 


nspected. Each cylinder is thor 
oughly clea d then « ted for protection against the 
clements. Besides complying with ICC regulations, every 
' are available in vertical models from 150- to 420-pound 
blackmne cy ler mus ichiceve Hackney'’s own quality 
capacities, in horizontal models from 200- to 420-pound 
stan lards 
capaciues. Write for details on these modern money 


Choose the size best for you. These Hackney big fellows saving cylinders 


Pressed Steel Tank Company 


Manufacturer of Hackney Products 
1487 South 66th Street, Milwaukee 14, Wisconsin 


Branch offices in all principal cities 








is : 
SINGLE 
SOURCE: 


Anco’s largest stocking warehouse of LPG Equip 


ment matches product inventory to customer needs. 


FLINT STORAGE TANKS e— FLINT 
DOMESTIC SYSTEMS e ANCO ICC 
CYLINDERS e PREFABRICATED BULK 
PLANT AREAS: and Hose Couplings, 
Compressors, Pumps, Unloading Risers, 
Loading Risers, Rotary and Magnetron 
Gauges, and all types of Valves. 


Now is the time to take advantage of ANCO 
Engineering Facilities to modernize your present 


plant or to plan a new layout. 


For convenience and economy Flint LPG Tanks 


are carried in stock at all Anco addresses. 


FLINT 


STEEL CORPORATION 


ae 
ANCO 


MANUFACTURING & ANCO 
Sy can Manufacturing & Supply Co. 
ANCO is the Largest Stocking Tulsa Oklahoma ° ‘2\st at Union e« LUther 4-6187 
Distributor in the U.S. of Memphis, Tenr 241 Industrial Ave WHitehall 6-1694 
CORKEN Equipment East St. Louis, Ill 5503 St. Clair Ave Hy. 50 EXpress 7-0200 
All Models Available Des Moines, la 37 yrance Exct Bldg CHerry 4-5347 


TWO GREAT NAMES IN LPG EQUIPMENT 
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Delivery you can depend on... 


By the light from the dispatchers office, another shipment of 
Beacongas speeds on its way through the night. When you 
rely upon Beacon Petroleum for your Butane Propane you 
are assured of delivery during your busiest months. You are 
sure because it is our policy to sell LP gas only within our 
capacity to produce and deliver. We'll never, and you'll never 
— get caught short. At present we can handle a number of 
new contracts. Why don’t you be sure . with Beacon. 


SiAgousns 
BEACON 


PETROLEUM COMPANY 
TULSA e HOUSTON 
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“shorty” wall 


gas heater 
only 


28° HIGH 


FOR VOLUME SALES 
AND BIGGER PROFITS 
IN 1957! 




















More Profit- Building Quick- snithiaianiiiiaali iid eae 


25,000 BTU Input. Height 28’. 


Sell Quaker Gas Heaters nie OT topet Wale aot om" Meme 


“RVM" series of vented It takes only two screws to hang this completely new 
‘‘Fireplace’’ Circulators — 


today’s most efficient = if al Quaker 28” high unvented gas heater on the wall of any 

rae ote gas ponters . ; | |i home. In minutes, your customers get real heating com- 

exclusive 2-Way, 2 K7 i 

Year Guarantee on | } | i fort at lowest fuel costs. 

© es Lt mi i a me Now you can offer two Quaker unvented wall gas 
yrcele rustion . es ~ 

Chamber : : heaters —-the new 28” and the original 48 both 

Model RVM-500—50,000 BTU . val ess axi ating comfort. 

input. Alee in 35,000.40,000 designed for assured maximum heating 

60,000 BTU Input 











Only Quaker Wall Gas Heaters Have These Exclusive Features! 
“CWR" Series “Cool Cab- 


inet’’ Deluxe Unvented LE * 20-Year Guaranteed Super Efficient “Deep Port’ Burner and Porce- 
Gas Radiant Circulators — = lain Combustion Chamber « Hangs on the Wall Like a Picture © Super 
Features exclusive “Air Safe Extra Cool Cabinet * Super “Air-Flow’ Construction *« New 


Stream” design. Assures Modern Decorator Styling 
“cool-to-the-touch” cabi 


net. Unique engineered 

construction distributes : 

heat evenly, efficiently 5 | Quaker Manufacturing Company 
tore-proven, power i A A 

Model CWR-300-—30,000 BTU , 1147C Merchandise Mart, Chicago 54, Ill. 

Input. Also in 12,000-20,000- packed promotions 

40,000 BTU Input sell thts eow oar Send me complete information and prices on 

Quaker wall gas [] Models SWC-250 & WC-250 

heat on sight! Send ' C) “RVYM” Series C) “CWR” Series 

coupon NOW for 











complete information 


MANUFACTURING COMPANY | "=| “on 


ADDRESS 





Heating Division of Florence Stove Co 
1147 Merchandise Mart, Chicago 54, Illinois +), —- = STATE = 
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By NEIL REGEIMBAL 


Correspondent 


Outlook for tax cut dim 

The once-certain outlook for a tax cut of some 
type to aid small business this year is now only a 
possibility. Instead of a bi-partisan agreement, a 
tax break for small firms now seems likely to touch 
off a lot of controversy. 

The Administration itself is split on the issue. 
President Eisenhower is urging Congress to give 
“early consideration” to giving a tax cut to small 
business by lowering the tax on the first $25,000 of 
annual profits from the present 30 per cent to 20 
per cent, while keeping the top corporate tax rate at 
52 per cent. 

Any tax changes involving substantial loss of 
government revenue, such as reductions in personal 
income taxes and excise taxes will have to wait, he 
says. 

But Treasury Secretary George Humphrey is op 
posed even to the small business tax cut, which 
would cost the government between $400 and $500 
million a year. He would go along “reluctantly” 
with some scheme which would only cost the govern 
ment a few million dollars, he says. 

The two Democratic tax leaders in Congress 
Sen. Harry F. Byrd, (D.), Va., and Rep. Wilbur 
Mills, (D.), Ark., 


should wait at least a year until a surplus larger 


both say small business tax cuts 
than the $1.8 billion now expected develops 

At the same time, other congressional leaders in 
both parties are introducing bills to cut small busi- 
ness taxes, and say they will fight to secure passage 


Open hearing on “good faith” defense asked 

Opponents of pending leyvislation to restrict dras 
tically the so-called “good faith” defense to price 
discrimination charges are asking Congress to hold 
public hearings before taking any action. 

The bill, which bears the same numbers as in 
the last session of Congress (H. R. 11 and S. 11), 
permits suppliers to cut prices to some bulk buyers 
without cutting prices all along the line, if it is 
done in good faith to meet competition. 

It was opposed last year by L. P. gas suppliers 
and dealers, as well as oil and gasoline jobbers. It 
passed the House, but did not come to a vote in the 
Senate. 

Opponents charge that the measure would elimi- 
nate wholesale distribution of L. P. gas and oil, 
turning this function over to the major producers 
This would be accomplished, they argue, by elimi- 
nating the functional discount of jobbers. 

Rep. Wright Patman, (D.), Tex., 
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sponsor of the 


Washington Report 


From BUTANE-PROPANE News Washington Bureau 





bill the House, was attempting to get the House 
Judiciary Committee to report the bill without heat 
ings. Opponents say the hearings held last year 
were not complete. 


Farm income may get added boost 

Farmers, expecting their cash incomes to ris¢ 
5 per cent this year, will get an additional boost 
if Congress approves President Eisenhower's newest 
farm program 

The President is asking for an all-time high of 
$5.3 billion for various farm spending programs in 
the fiscal year beginning next July 1. This includes 
an expanded soil bank and a corn acreage program. 
Almost $4 billion would go for price and income aid 
programs for farmers. Another huge chunk would 
yo for various aid programs in the drought-stricken 
Southwest. 

The L. P. gas industry will have a heavy stake 
in the outcome of this year’s farm discussions. The 
battle this year will not be over whether to help 
farmers, but over the method and the amount 
Farmers, as customers for L. P. gas and appliances 
appear certain to become more important market 


factor 


Hike in postal rates possible 
Higher postal rates—and thus higher busine 
costs for mailing bills, promotional material, and 

mall package are a possibility this year 

President Eisenhower has asked Congress to rais¢ 
postal rates by $654 million a year. This would be 
enough to wipe out the Post Office Department 
isual deficit 

Among the proposals Congress is likely to consider 
as a method of raising rates is one suggested last 
vear which would have raised all rates by about one 
third 
to raise first class letter rates from 3 cents 


Another proposal gaining favor this year 1} 
to ov cent 


permitting more mail to go by air 


Law would give President disaster fuel controls 
President Eisenhower would be empowered to set 

up allocations, priorities, and price controls o1 

fuel during any type of disaster under leygislatio. 

now before Congress 


The bill CH. R. 824 
to control fuels in any shortage brought on 


would give the president wide 
powel 
either by natural disasters or by war condition 
It is sponsored by Rep. Abraham Multer, (D N.Y 

The bill states that shortages of fuels “cause un 
affect and impair th 


due hardship and seriously 


health, safety, and welfare of the people and ad 
versely affect and disturb the national economy and 


safety 





Now.. For The First Time Ever 





NEW LOW 
PRICES 


on the nationally famous 




















COOL SAFETY CABINET 
GAS HEATER 


It’s the heater that has set the standard of pendability..the same tremendous heating 
quality for years .. with the same fine engi ability ...the same outstanding safety fea- 
neering features..the same Dearborn de- ture of its marvelous Cool Safety Cabinet. 


BUT..1T’S NOT THE SAME IN PRICE! 


Because Dearborn is introducing this year a We don’t need to tell you that your customers 
new version of this famous heater.. because’ will snap them up. So, DON’T delay .. get 
the new heater will be offered to your market your orders in now. Be sure you have plenty of 
at NO INCREASE IN COST... we are offer-  Dearborns on hand..and TAKE ADVAN- 
ing you the BEST BUY OF THE YEAR... TAGE OF SPECIAL EARLY ORDER DIS- 
on the most popular heater in America..the COUNTS. Talk to your Dearborn representa- 
Dearborn Cool Safety Cabinet! tive or call or write us for more information. 


Dallan- unse.. oS 


BUTANE-PROPANE News 





we're introducing 


a new 


.. the all-new 





SERIES 


Meet the newest, smartest, most distinguished member of the 
Dearborn family .. the crowned head of the heater industry .. the 
sleek, streamlined Dearborn Crest series. 


We have every confidence that we’re introducing a real star. Because 
Dearborn’s famous Cool Safety Cabinet gas heater has led in 
popularity all over America. . for years. Now, this new Crest heater 
improves on an already outstanding heater..for, among its 

other outstanding features, it has.. 


* A completely new look ..lower, longer..a streamlined modern 
beauty ..a real sales shot-in-the-arm. 


An even cooler Cool Safety Cabinet. .the greatest safety feature 


on the market and your greatest selling tool 


A new, improved engineering design ..for even greater heating 
ability .. and no other heater on the market has ever equalled 
Dearborn's Cool Safety Cabinet. 


A newly designed Glo-Brite radiant . . so good it improves on 
the efficiency of this already super-efficient radiant. 


What a sales year you have in store.. what a profit potential! For all 
this elegance... all this newness .. all this sales appeal is yours in 
the new heater... AT NO INCREASE IN COST! Your Dearborn 
representative will be in to see you soon . . to tell you more 

about the Dearborn Crest .. to tell you about Dearborn’s 

sensational new sales plan. 


DEARBORN STOVE COMPANY 1700 W. COMMERCE DALLAS, TEXAS 
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Trinity’s products are known all over the world 


OF PRECISION ENGINEERING / 


as the finest there is. Years of experience in 





building Delivery quipment guarantees you 





exceptional operating performance, economy Oke 








upkeep and repairs, and bonus payloads. A 








TRINITY Unit ts truly your mark of distinction _ . 


Remember ... the successful dealer saves time — 


saves money — does more business in TRINITY EQUIPMENT. 


the NEW TRINITY STORY 


Write today for your beautiful ]8-page 

booklet covering the entire Trinity 

ry line of truck tanks, storage tanks and 
transports. 


—y 
= 


fu\ 
LS 
— TATSA 
Tanques de Aceros Trinity 
S. A. Calle Poniente 
150-#734 
Mexico 16, D.F. 


410 O41 (RMI Ne) £2. Ot © VAR ® 
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111 2300 WG 46” Twin-XR-23,400/ 
GVW. 17,000# Rear Axle 


106 250 Ib. WP and ICC MC-300-1400 
WG or 1700 WG Capacity 

9275 WG-26,000/ 76'2 1.D. Rig Total 
49’ — 4” W.P. 2654 —Gross W.T. 
w/87'2.% Propane 70,000/ 























You can get the details from our nearest office. 
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WARRENGAS 


the Concentrated fuel 





» LP-GA 


WARREN PETROLEUM CORPORATION 


TULSA, OKLAHOMA 


GULFTANE 


SALES OFFICES: LOUISVILLE, KENTUCKY @ ST. LOUIS, MISSOURI! @ FT. WORTH, TEXAS @© NEW YORK, N. Y 
MADISON, WISCONSIN @ JACKSON, MISSISSIPPi| @ HOUSTON, TEXAS @ MIDLAND, TEXAS @ OMAHA, NEBRASKA 
COLUMBIA, SOUTH CAROLINA @ TAMPA, FLORIDA @ SAN FRANCISCO, CALIFORNIA @ BRYN MAWR, PENNSYLVANIA 














Letters 


When gas vapors condense 
Missouri 

A straight-8 Buick motor used 
for power on a saw mill was con 
verted to a vapor propane system 
The 1000-gal supply tank is located 
95 ft from the motor. The supply 
line is *4-in. black pipe buried 6 in. 
deep. Tank is 60 per cent full; out- 
side temperature, 90 deg. 

In trying to run the motor with 
tank pressure on the line—that is 
with the regulator at the motor 
the line would fill with liquid pro- 
pane. I know definitely that the 
fuel leaving the tank is a vapor 
Why did it turn to a liquid? 

After installing a first 
regulator on the tank and carrying 
30 psi on the line everything was 
all right. 


Staye 


D.D.H 


The trouble encountered in the 
installation, as described in your 
letter, can be expected whenever an 
attempt is made to transmit the 
vapor through a line at full tank 
pressure. 

L.P. gas vapors in a storage tank 
are at or near the condensation 
temperature at all times. In fact 
if the temperature of the air sur- 
rounding the tank is the same tem- 
perature or a little lower than that 
of the liquid in the storage con- 
tainer, and if we could see what 
was going on inside the tank, it 
would be noted that vapors would 
be condensing on the walls of the 
tank and running back down into 
the liquid. This goes on much of 
the time in the storage tank. 

This condition can be 
by placing a glass container, par- 
tially filled with water and covered, 
over a low flame. As the 
nears its boiling point but the cover 
and top of the container are coole) 
than the water, moisture will be 
seen to condense and run back 
down into the water. 

This same condensing 
takes place in the vapor line, but 
the condensed fluid cannot, in most 
cases, run back to the tank and is, 
therefore, trapped in the line. The 


ob af rved 


water 


action 
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vapor condenses in the line when 
the line is colder than the liquid in 
the tank. If the line is warmer, no 
condensation will take place. As 
can be seen, the line may be colder 
than the liquid in the 


times and warmer at other time 


tank some 


depending on climatic conditions 
By placing the 
tank and reducing the 


regulator at the 
vapor pre 

ure im the line to 80 psig, ul ha 
the effect of lowering the dew-point 
or temperature at which condensate 
starts to form to about 8 or 9 ae 
grees above zero for pure propane 
You may eventually have trouble 
at 30 lb in the winter time 

Your line should have a mini 
mum of 2 ft cover or below frost 
line whichever is greater. 

For additional information a 
study of Chapter II, Part 2, start 
ing on page 40 of the “Handbook 
Butane-Propane Gases” should be 


made. Ed. 


Ki 


Iron scale no problem 


New York 

Can you send us any articles o1 
literature dealing with the 
lems arising in 
damage caused in the liquid yas 
industry by fine iron particles o1 


prob 
connection with 


scale 

We are interested in this subject 
as applied to equipment or any 
other phase of the liquid ga 
ation. We should like to know 
whether or not this type of damage 
is a serious problem in this field; 
also what 
taken to protect equipment against 
fine iron or scale, ete. 


oper 


measures are usually 


Are protective measures of this 
kind adequate to reduce the prob 
lems to minor importance in the 
field? Or are there still important 
difficulties to overcome? 

M. E. S 

We do not have an article avail- 
able dealing with problems arising 
from iron particles or scale in the 


liquefied petroleum gas industry 


trouble 
welding 


there is little 


from iron seale, althoug! 


Normally 


shot sometimes presents a problem 
Unless the 
liquid pumps and meters are well 


in new installations 


protected with suitable strainers, 
damage may be caused to such 
equipment, 

Liquefied petroleum gas is not 
corrosive and only that scale or 
rust which is on the inner surface 
of the pipe or tanks when the L.P. 
gas first enters the istem will 
There i 
oxygen present in the gas or liquid 
to attack the steel. Some poorly 
refined L.P. gas products may carry 
water or which 


CAUSE damage. normally no 


other umpuritre 
may cause some corrosion, 

Sulfur, if 
copper or brass fitting 


present, will attack 
and tubing 
sometime 
filters 0 
This is 


and form a scale which 

shows up in strainers, 

other parts of the systen 
usually a very fine powder. 

We do not be lieve the proble m 1a 
erious in the field from the effect 
of L.P. gas on iron or steel tanks, 
pipe and fittings..-Ld 


> 
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LPG for power 
Japan 

I am now engaging in sales of 
gasoline and LPG _ produced in 
Japan and anxious to know about 
its use in gasoline engine 

In case of using butane for gaso- 
line engine that is not pure such as 
containing C,H, or C,H, how to 
get perfect efficiency? 

And what apparatus is desirable 
or necessary to execute its effi 
ciency perfectly? 

We are told that gasoline is more 
powerful than butane only in case 
of “top gear operation.” Is it true? 

K. N 

We are not too particular in this 
country about getting pure butane 
to operate converted gasoline en- 
gines. As a matter of fact, most of 
our 80-called 


butane conversions 


will operate about as well on pro- 
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omestic systems by Master are high 
quality products you can depend upon 
because of Master Tank & Welding’s years 
of experience in building better, stronger, 
safer tanks. Only the highest quality mate- 
rials, the most advanced engineering, and 
the finest workmanship are used in con- 


structing a Master tank. From the largest to 


Call Master for all your LP gas pressure vessel needs. 


2000 S. Front Street ¢ Box 39 e Quincy, Illinois ¢ Baldwin 3-5014 


BEARS THE 
UL LABEL 


/y 
DELIVERED 
BONE DRY 


the smallest, there’s a Master domestic sys- 
tem to fit your particular need — all sizes 
and capacities through 1,000 gallons. Master 
tanks are constructed of double welded Hi- 
Tensile steel to meet ASME Code construc- 
tion. Inspected by Hartford Steam Boiler 
Inspection and Insurance Company. 


P. O. Box 5146 e Dallas, Texas @ RI 7-2441 





Letters * continued 


pane or any blend of propane and 
butane as they will on straight bu 
tane. There is a 
power if the 
exceptionally high, but 
matter of only 3 or 4 per cent and 


slight loss of 
propane content runs 
this iw a 


we pay no attention to it. We aet 
very little (CE sa) 
butane and mixed butane propamte 
fuel. A_ glight 


would make almost no difference in 


pentane im our 
I 


; 


pentane conten 


suniner 


operation and unless it 


much as 2 


runs toa e 


or 3 per cen 
it would be in tgnificant in winter 
operation. 

With a h igher percentage of pen 
tane, there might be failure to va 
porize the pentane during very cold 
weather in which case it would 
tank and might 
that 


standpoint. In your coldest weathe 


accumulate in the 


become troublesome from 
HOU would LO doubt want to ope rate 
converted engines on propane and 
ue would reconmme nd that in any 
case you use a liquid withdrawal 


carburetion sustem instead of a 
vapor system in which case it would 
anyway We 


make no difference 


would suggest that you obtain a 
good air-fuel ratio analyzer and use 
it for making the final adjustments 
on the carburetor. 

Gasoline does give a little more 
power in an engine unless the com 
pression ratio is raised to take ad- 
vantage of the higher octane value 
of the L.P. gas. 
mostly in the 
speeds. Butane and propane dis 
tribute more perfectly through the 
manifold at low 
gasoline. This tends to make qaso 
line less efficient than L.P. gas in 
the low speed 


quently at these 


This is apparent 


higher operating 


than doe 


pe ‘ d 


range and conse 
the ve is 
little apparent difference in power 
All of these matters are thoroughly 
covered in the 
Powe r Manual 


lish.—Ed 


Spee d 


“Butane Propane 


wh ich We pub 


ep 


Try automatic water heater 
British West Indi« 
We are agents and distributors 
for propane gas for domestic pur 
poses, and we 
appliances. 
We have a valuable customer wh« 


also sell domestic 


; 


at present has a very large wood 
burning stove, which carries at 
tached to the fire box a small wate: 
tank, which heats a 30-gal. storage 
tank for supplying his house wit} 
hot water. He would like to have 
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installed a similar stove 


to work with L.P. gas 


If there is such a stove available, 
would you be kind enough to put 


’ 
us in touch with the manufactur 
ers. If there is no such stove 
able you may be able to sugyve 
is some alternative method so 
this customer would not have 
alter his existing hot water 


1D 


We do not know of a con 
that manufactures an L.P 
with the 


the way you describe 


range water heater 


into wt 

It may be pos thle that you 
tomer’ 
L P, ga 
conversion burner in the fire bo 
Se ve ral 


IGA approved burne) for dome 


range can be converted ft 
by tnstalling an L.P. a 
manufacture) prod ice 
In writing to them you 
should advise the name of the con 
party 


fie range: 
which mantfactured the 
mode 


; 


range, with the 


toge they 
number and any [ 
data which 


It i: 


tomer 


othe) pertinen 


way he avatlable 


SUgGgE sted that yow Cu 
install an automatic type 
L.P. gas 
his hot water needs. We 
would 


ervice and 


water heater to furnisl 
helieve it 
provide 


more atisfactory 


would operate more 


economically, Thi ugqagestion 74 
hased on having 
water system. If it is 


not, then a coil type 


your Ci! tome ‘al 

@ pressure 

water heater 

may be applied to the 
kd 


storage tank 


eal 
p 


hb 
LA 


Gas-electric rate comparison 


South Dakota 
We have had a 
that 


electricity for 


reque Irom a 


party wants a cheap rate or 
heating hi 
and it just happens that 
furnishing this man with 
the same purpose and for 
The house isa 1-story 
no basement, size 28 by 
selling him 
cents per gal 


What would this m: 


electricity 


we are 


for to com 
9 


14'% cent gas 


Let us 


minded customer will 


assume that your electri 

Obtain 100 
heat efficiency 
electric heaters, 


per cent from ht 


which he will not 
Then let us assume he will get 75 
per cent of the heat from the L.P 
gas as useful heat delivered to the 


rooms, which he will and more 


with the 
attached hot water tank, but made 


A kilowatt is equivalent to 3412 
Btu. One 


fains at 


gallon of propane cor 


least 91,600 Stu But. 
since we assumed only 75 pel 
of fhié heat released eached the 


room as usef heat, 91,600 
68,700 Btu. is deliver 

room, It w require 

I412 ¢ kilowatt 

annie amo i heat 

oT propane, and u 


électricity hié 


hreah 
caiculation since ti 
” t he furnished for 
one gallon of propane 

cents, the els c rate n 

age 14% 40) 725 cents per 
Your customer had better 


wateh the word 


kilowatt. 
“average,” too 


and 8ee wiere if come mito play 


} } 


on electric rate Kd 


Colorado 


rroblem 


yonder! 
the adv 


gy a 500-gal. storay ik In 


talled 


tnere are 


l-ton pickup 


vould He 


everal 


We knou of} 
which are using a o00 qal ] P. ga 
tank installed on a I-ton pick ap 
Howeve r, the tandard 100-qgal 
tanh. 
out modification 

First, 
one haflle in f lo con 
truck 
change 


CO? parte 


forage cannot he 


there 
frol the 
liquid when the start and 


otherwise peed 


stop OT 
outlet from the bot 


hould 


j 
norma 


Second, the 
tom of the tank to the pump 
he much larger than those 
ly found in the bottom of thi 1Ze 
tank [t hould be 
enough to receive an €zces flow o7 
other 
adequate flow to the 
watch the 
outlet 


Crnce 


forage large 


internal valve and provide 
pump. Also, 
location of this hottom 
so there will be no interfer 
piping 
and the truck drive shaft 

Third, the 
tank 
holding them to a moving vehicle. 


hetween the from it 
usual supports on the 
torage are not adequate for 
Ade quate 
vided to satiafy the 
of NBFU Pamphlet +58 
l/l kd 


supports should be pro 
requirement 


Dir ~waion 


13 
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BIG commercial and 


industrial loads... 





For those big, tough gas jobs, such as asphalt batch mixing plants, road-building 

“tar wagon restaurants, motels, and bakery oven these new RecO REGULATORS can 
deliver multi-million BTU capacity and still resist freeze-up. They're ideal as first 
stage regulators in large multiple installations. For liquid or vapor service 


Bodies are rugged aluminum forgings, with aluminum diecast bonnet, stainle teel sten 
} } 


and bushings and reinforced synthetic rubber diaphragm 


1586F and 1588F Model: provide finer regulation and sensitivity, and somewhat I capacit 
than the 1586C and 1588C Models which give the largest capacity with coarser 


regulation and sensitivity 
Delivery pressure range is 5 to 30 psi. 


Available with delivery pressure gauge at slight extra cost 


WRITE TODAY for further detail {EGO Equipment ] toc ked by leading 


distributors throughout the world or write direct to 
>“BASTIAN- BLESSING” 
4205 West Peterson Ave. * Chicago 30, Iilinois 
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TULOMA GAS PRODUCTS COMPANY 


PHONE 


Ser Gomer. 2 HR RR 


With assured production from stra- 
tegically located supply sources, 
many of which are among the na- 
tion’s largest, and with ample stor- 
age facilities, both above and 
underground, Tuloma offers contract 
customers the assurance of adequate 
product supply delivered in clean, 
modern tank cars from our ever- 


increasing fleet. 


abundant 









The Tuloma customer, too, knows 


he can expect a helping hand from 
the highly-trained members of our 
LP-Gas staff who give their per- 
sonal attention to all customer re- 


quirements and operations. 











CHerry 2-326) 


@ BOX 591 


@ STANOLIND BUILDING @ TULSA 2, OKLAHOMA 
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beyond the mains GEN 


IT'S TIME FOR SALESMEN TO GO BACK TO WORK. We have had the 
longest gravy train excursion in the history of American 
business. We have been on it so long that most of us have for- 
gotten that boom times are not normal times. Our manufacturers 
have been on a ten year expansion Spree to catch up with the 
pent-up demand of the war years. Now our productive capacity in 
most lines is ahead of normal demand. There are clear signs that 
several of our basic industries, including appliances and 
automobiles, are producing ahead of demand. Already last fall's 
happy forecasts that the boom would carry on through 1957 are 
being tossed out the window. 





Interest rates and stock market trends always forecast the 
change from boom to bust. Their change of direction is already 
history. Durable consumer goods--the time-payment items--give 
the first clear signs that business is suffering. Automobiles 
Show the first reaction because their sale price is highest. To 
see what goes on there, look around you. There is still a 
Sizeable carry-over of unsold 1956 models offered at bargain 
basément prices. Dealers' warehouses are overflowing with 1957 
models. You can just about write your own ticket on a "deal." 
Let's not kid ourselves--it's here. 


Nobody expects a complete economic blow-up like we had in 
1929. We have found out how to keep from hitting absolute 
bottom. Through the miracle of government finance we keep 
business moving. We go on- buying goods and services that we can 
not afford, and public improvements that we do not yet need. 
Then through bond issues and subsidies we charge them all to our 
grandchildren. And thus we keep business from going too far 
below normal. 


Now let's get our thinking clear regarding normal business. 
Times are normal when we work hard for what we get, and we get 
in proportion to the energy, courage cnd brains that we put 
into our selling. 


During the years just past, order takers got much more 
business than they deserved, the majority of salesmen went soft, 
and the few men with the guts to go on selling got rich. The 
next three years will really separate the men from the boys. 
There will still be plenty of business to amply reward the 
salesmen who have not allowed themselves to slow down. The 
others will meet the competition on the basis of ability, or 
they must go hack to work. The difference between a successful 
Salesman and a hungry order-taxer will always be energy, courage 
and brains. 


Continued 





| 4.) True and bevel edge of plate to 0.006” 


tolerance for accurate fitting-up, for auto- 


matic welding. 

2! Double butt weld under x-ray control 
for strong, flawless joining. 

(3: Hot form ellipsoidal tank heads of su- 
perior quality (heavier than hemispherical 
heads) with offset head flanges for complete 
drainage. QC f systems are bone dry. 

4.\ Stress-relieve by “baking” in 1100°F 
oven for at least 60 minutes to give maximum 
resistance to fatigue and stress corrosion. 

S. Tanks constructed to ASME 1952 
W-SR code, Each tank is inspected by Hart- 
ford Steam Boiler and Insurance Company, 
with Underwriters’ Laboratory seal of ap- 
proval on each system. 


SN ae 


{ 6) Install multivalve adapted for both 


liquid and vapor withdrawal. 

All tanks steel grit blasted to remove all 
scale, ensure excellent bonding surface which 
lowers tank maintenance costs. 

The finest, safest propane systems you can 
buy...yet they cost no more than others! 
Qc f Propane Systems are available for 
prompt delivery in all standard sizes for both 
above ground and underground installation. 
For full information write, wire or phone Dept. 
3-B, AMERICAN CAR AND FOUNDRY DIVISION, 
aC f Industries, Inc., 30 Church Street, New 
York 8, N. Y. or contact your nearest QC f 
district sales office. Sales Offices: New York; 
Chicago, Ill,; St. Louis, Mo.; Cleveland, Ohio; 
Philadelphia, Pa.; Washington, D. C.; San 
Francisco, Calif.; Berwick, Pa.; Huntington, 


W. Va. 


PROPANE SYSTEMS * STORAGE TANKS 


ICC-51 PORTABLE AMMONIA TANKS + SAFETY VALVES 
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beyond the mains 


ELECTRIC COMPETITION IS GOING TO BE TOUGHER, particularly 
from the rural electric cooperatives. Loans continue to be made 
by the Rural Electrification Administration on the customary 2 
per cent basis. The borrowers may use the money for expansion of 
present distribution facilities, to acquire other existing 
facilities, to rehabilitate their present facilities, to convert 
existing lines to higher capacity, to increase the capacity of 
existing consumer services, to install new consumer services, 
and to finance the sale of consumer equipment. 





During the first week of January 12 new loans were made, 
totalling $6,669,000. This money will finance the construction 
of 878 miles of new lines serving 5767 new customers, and 
increasing the capacity of the existing services for 2900 
customers. These loans are made for a long term of years, with 
possibility of renewal if the payments can not be met on 
schedule. You pay taxes to givo your Co-op competitors the 
advantage of this cheap money and tax-free operation. How do 
you like it? And do your congressman and senator know how you 
feel? 


INSURANCE THAT BACKFIRED--From the Mountain States District 
LPGA Bulletin we learn that the Colorado Supreme Court recently 
upheld assessments levied by the lower court against stock- 
holders in the Pioneer Mutual Insurance Co. The decision upholds 
the claim that the insureds of Pioneer were stockholders. Many 
LPG dealers who were insured by Pioneer will be faced with an 
assessment amounting to approximately a year's premium. 





This could be a precedent affecting the rights and 
obligations of policy holders of mutual insurance companies in 
all states. There's nothing basically wrong with mutual 
insurance companies, as long as they are properly underwritten 
and carry adequate reserves. But you can be “hooked" to a fare- 
you-well by any such organization that is more interested in 
getting business than in taking care of it. This emphasizes the 
need for adequate information on your insurance carrier before 
you buy the policy. Be sure that you buy protection instead 
of a liability. 





BIGGEST 
PAYLOAD 


With Ecouomy Blimp Transports 


, 4 td 
NOME oe 
a LIGASOL, 

ke | 

@ 


COMPRESSES GAS 
5 4 


INFLAMMAE 


cll) 


Produced from More Than TWO MILLION TONS of EXPERIENCE 


.. and that's your guarantee of finest quality, dependability, easier hand- 
ling, better roadability and greater highway safety when you haul LP-Gas 
or NH, with Economy Blimp Transports. Economy engineers have combined 
highest tensile steel with years-ahead design to make your BIGGEST load 
a PAYLOAD — inside the tank — every trip! The 8000 WG Economy 
Neck-Down Blimp (above) is fabricated from 105,000 tensile steel . . . 
designed to increase your payload potential as much as 500 gallons more 
over other blimp transports. 





EVERYTHING YOU NEED 


GET THE FOR PROFITABLE OPERATION 


COMPLETE . is contained in this new, 24-page 


- ne ‘ th n essure vessel 
CCONMOMY Story Bs , story of the Economy pr sure ve 

ian line, from the smallest domestic system 

OF rs 7 if » | to the largest transports and storage 


EXPERIENCE installations in the world. You'll find 


equipment for every phase of the LP- 
Gas and NH, industries. Write, wire 
DALLAS TANK COMPANY, Inve.) © Box S087, 200 Wow Commence 0, Dulas tere | or phone Dept. J-W, address below. 


DALLAS TANK COMPANY, Inc. 


P.O. Box 5387 203 West Commerce St. Dallas, Texas 
Phone Riverside 1-5001 


Plants in Dallas, Texas, and Vicksburg, Mississippi 
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TO DAMAGE 


ALL NEW. exclusive 


RMC GAUGE HEAD 
The Rochester Cprilevion with 


recessed, removable dial chamber 


Here's the new rugged Rochester gauge head. -~& Its new angle-view dial face 
means easier, more accurate readings —from any angle. }-elts massive 
cast aluminum body with the removable dial chamber completely recessed 
out of harm’s way—spells the utmost in protection. Here's insurance against 


damage dve to rough handling in transportation and installation. 





Specify the Rochester Criterion on your LP Gas Systems. 


ROCHESTER MANUFACTURING COMPANY 
17 Rockwood St. Rochester 16, N.Y. 


e Gas Equipment 


chester ¢ 
nt, Con. © and the 


Re 
Co., Denver, . 
ROCHESTER MANU 


Join the National LP-Gas Council 
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Texas Natural is the world’s largest 
independent producer of Butane and Pro- 
pane. For you this means on-time deliveries 
twelve months in the year, highest quality, 

uniform product and efficient service. LP 
GAS IS NOT A SIDELINE WITH TEXAS 
NATURAL. That's why Texas Natural 
can assure you that your contract will be 
honored to the letter. Ask any 
Texgas customer. 
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Here is a view of part of the Walnut 
Bend plant. Like all ten Texas Na- 
tural plants, it is up-to-date in every TEXAS NATURAL ts 


respect. Efficient plant operation by 
LPG specialists provides the highest x f 
quality product in ample quantities ry 
to supply ALL Texgas customers. 


GASOLINE 
CORP 


>» BUTANE PROPANE ® NATURAL GASOLINE 


TEXAS NATURAL GASOLINE CORPORATION 
TULSA, OKLAHOMA 
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Tavern On The Green, Cen- 
tral Park, New York City, 
used portable infra-red 

















heaters to keep guests com- 
fortable out of doors at 10° 
above zero. Occasion was 
the Twentieth Century Fox 
Pictures Christmas party. 
Results were so successful 
that these heaters were per- 
manently installed so the 
terrace could be used all 


winter. 



























in the past. 
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This FANTASTIC 
INFRA-RED HEAT 


By CARL ABELL ¢ Editor 


heat—conduction, convection, and tible movement of alr That is 
OME of the stories you have radiation. Conduction is the direct radiation. Not too much, but it Is 
S been hearing about radiant transfer of heat through a solid till radiation. 
heat these past few months seem body, or from a heated solid body Radiant heat passes through 
positively fantastic. But before to some other body or substance pace as waves of energy similar 
you dismiss them as “just tall by physical contact. Convection is to waves of light. These waves 
tales” it would be a good idea to the transfer of heat away from travel through air or other “trans 
look into the facts. They might its source by the upward move parent” substances without affect 
be true. ment of a fluid body such as ait ing either the waves or the sub 
Radiant, or “infra-red” heat has or water, under the influence of stances. They travel equally well 
not been too well understood by yravity. Radiation is the transfe through a vacuum. Like light, 
gas heating people in the past be- of heat as waves of energy which these radiation waves travel in 
cause they have not had too much can go through air or some other straight lines and may be sent in 
contact with it. Most of their “transparent” medium without any direction. When radiant heat 
experience with the transfer and changing the temperature of the waves trike obstructions, some 
use of heat has been with con- medium, of the energy is caught and ab 
ductive or convective heat, the These differences may be shown 
forms which are produced in very simply by studying what goe 
greater quantities by the heating on around a steam radiator. If 
units which have been in general you place your hand on its sur 


use. New devices which produce face, the hand quickly becomes 


radiant heat in large quantities hot. That is transfer by conduc p 
and at low cost are giving us an tion. Hold your hand some di 
entire new science of heating. We tance above the radiator, and you 


can utilize this radiant 


many ways that were not possible hand. That is convection. Hold 


As every schoolboy knows, there de of the radiator, and the heat 


ure three ways of transferring enters your hand without percep 


lt warms from the bottom up, and it even heats outdoors 


N 


" # ” a 
; oar -. 
er 


heat in feel heated air flowing past you! 


our hand a foot away from the 














Broiling of foods is now undergoing tests 
with infra-red radiant heat. Results indi 
cate shorter cooking time and less shrink 
age, with less loss of juices. Ranges with 
radiant broilers are expected to make their 
appearance soon, for both restaurant and 


domestic cooking 





sorbed as heat, which may be 
further distributed by conduction 
Some of the energy 
may reflected 


surface, just as light is reflected. 


or convection 
also be from the 
It goes on in a new direction, but 
retains the nature of radiant heat 

When fuel is 


heating device, its energy is re 


burned in = any 


leased as heat, which travels away 
from the source by some combina 
tion of the above methods. Con 
ductive heat eventually changes to 
only 80 


the other forms. There i 


much heat produced. If more of 


it goes out by convection, less is 
in the form of radiant heat, and 
vice versa. A firebox type heate 
is “long on convection and short 
on radiation.” Fireplace heat pro 


vides more radiation and less con 


vection Heater with cerami 
elements that glow are called 
“radiant” heaters because their 


output is much richer in radiant 
heat 

These radiant heate may be 
made to produce a higher percent 
age of radiant energy and a lowe) 
heat if 


designed so more heat of the flame 


percentage of convected 
is used to produce incandescence 
surface and less 
In the 
Schwank infra-red radiant heate) 


on the ceramic 
is dissipated by convection 
this is accomplished by bringing 
the premixed fuel and air through 


the ceramic elements by means of 
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closely spaced minute holes that 
serve as the The 
flame is in a thin cherry blanket 
right at the surface of the ceramic. 


burner ports. 


High incandescence and low con- 
result in high transmis- 
sion of radiant heat. Since the 
burner functions equally well in 


vection 


any position, it may be aimed in 
any direction. 

tadiant heat from an infra-red 
vas burner behaves very much like 
the heat radiated from an infra- 
red electric bulb. It can accom- 
plish most of the results that can 
be had with the electric bulb. In 
most cases it can do an even 
better job, and in nearly all cases 
this job can be done at much 
lower cost. 

The infra-red bulb 
certain of its rays partly as wave 
lengths that we see as visible red 
light, and partly as slightly longer 
but invisible rays which we detect 
only through their ability to trans- 
mit heat. The energy waves from 


sends out 


the infra-red radiant gas heater 


include less of the visible rays, 
which are shorter, and some of 
the longer waves beyond the out- 
side border of the electric infra- 
red series. Between these extremes 
the wave lengths are the same. 
In either case, the transmission 
follows the laws of light, and not 
the laws of gravity with which we 
work in convective heating. The 
speed of the waves is close to the 
speed of light, in contrast with the 
slow creeping of conductive heat 
or the lazy movement of convec 
tive heat. 

Strictly speaking, these radiant 
waves are not heat while they are 
like light. The heat 
has been con 


in motion 
from the source 
verted into radiant energy, which 
is converted back into heat when 
it strikes an obstruction. A stream 
heat 


of air carrying convective 


can be blown away by a draft of 


cold air. This same cold blast 
has no effect on radiant energy 
rays. They pass right through 


without loss, and become heat 


when they pass into the obstruc 
tion. Some of the rays will pene 
trate deeply into substances which 
are completely opaque to visible 
light. As the 


stops, the energy is converted into 


radiant movement 


the equivalent amount of heat, 
then 


substance by conduction, or away 


which moves through the 








from its surface by convection. 

The heat that we get from the 
sun reaches us in the form of 
radiant energy. It does not heat 
the air in passing through. The 
air next to the earth is warmed 
by contact with the surface. At- 
mospheric heat is in the convec- 
This heat does not 
upper air, which re- 
Clear air is as 


tive form. 
reach the 
mains very cold. 
transparent to radiant heat as it 
is to light. Water is quite trans- 
blue light—-less so to 
other colors. It is least trans- 
parent to red light, and even less 
so to infra-red radiations. The 
rays that can not pass deep into 


parent to 


the water are converted into heat. 
They no longer exist as light or 
under direct 
sunlight looks blue. 
The heat is generated near the 
penetrates to the 


radiant energy, so 


deep water 
surface, and 
depths very slowly, so deep water 
is cold. 

As far as radiant energy goes, 
each infra-red 
heater as a miniature sun. 

The Perfection Schwank infra- 
red radiant heater around which 
so many of these recent fantastic 


we may consider 


reports have centered was devel- 
oped in Germany. It has been used 
in Europe for several years. Ca- 
thedrals built in the middle ages, 
with no for modern 
have 
brought to modern standards of 
Sidewalk 
used almost year-round because of 
this heat. 
and factory 


provisions 


heating systems, been 


comfort. cafes can be 
Tremendous foundries 


buildings have been 


living comfort by 
hanging rows of the heaters over 
But the ingenuity of Ameri- 
can sales engineers has brought 


viven room 


head. 


out the widest range of unusual 


and amazing uses for infra-red 
radiant gas heat. 

The picture stories on these 
pages point out a few of the uses 
radiant heat 


to which infra-red 


may be put. There is no attempt 
made to “cover the waterfront.” 
There are hundreds of other pres- 
ent and possible applications. We 
have only tried to point out that 
these devices are a potent new 
tool of the L. P. 
meeting special needs and build- 


Many of the uses 


gas industry in 


ing gallonage. 
pictured are beyond the 
of other types of heating equip- 
ment a 


scope 
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Infra-red heat .. . It thaws coal, dries wood, and heats workers 


Coal that has become wet and then frozen can not be unloaded 
from the cars until it has been thawed out. Thawing takes time 
ties up cars and wastes hundreds of man hours Ordinary heating 


methods are slow, and are wasteful because they heat up the 
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Asteheas 


surrounding air The infra-red units heat only the cors, and d the 
job faster and at less cost. The heaters are in the booths beside 
the tracks. Ore cars can also be thawed quickly and economically 


with infra-red. 


Uninsulated metal buildings (upper left) with open doors may 
be kept at livingroom comfort in severe weather Overhead 
heaters direct the radiant heat to the floor, where it is needed 
It warms the materials and the men instead of the ceiling and 
all outdoors This building, in Elyria, Ohio, is 50 « 100 ft 
Heaters are mounted |6 ft above the floor, on 20 ft centers 
gas input, 445,000 Btu 


Infra-red heat removes moisture from barrel heads and staves 
{upper right} for Kansas C ty Barrel & Packaging Co. Because 
1 


radiant heat warms inside of the wood as well as the surface 


drying $s more ur form and much faster 


Spot heating from one unit (left) provides summer 

for a worker Tools and materials are warm to the toucn 
The portable heater may be moved to any part of the factory 
lt is not necessary to keep the entire building heated to pro 


vide comfort for one overtime worker 
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Intra-red heat ... It dries paints, grows plants, warms buildings 





wn se iliac 


Pattern shop of Huron Manufacturing Co., Huron, Ohio, has infra- 6400 sq ft. At 22° the off time is as long as 20 minutes and at 
red heaters controlled in zones by thermostats. Twenty-six units no time are more than half of the heaters burning. The sheet metal 
with total input rating of 754,000 Btu provide working comfort for walls are not insulated. 





Tunnel with 27 infra-red heating units (above left) is 


for pre-arying of vitreous enamel building panels after 


praying and before burning This operation is now 


done in !'/) minutes. With the convection type in 
dustrial oven formerly used, 12 minutes were required 
in this same installation synthetic enamel parts are 


dried in four minutes that required 28 minutes in the 


convection oven 


Rumbold & Cx Atlanta (above right) keeps ts loading 
dock and warehouse door area warm with three infra 
red units. The company's workers report more comfort 
than they formerly had with circulating heat requiring 
three times as much fuel—and now their feet stay 


warm because the concrete dock floor is no longer cold 


Eight infra-red heaters (right) provide climate control 


for this big greenhouse. Direct heat to the growing 





plants is possible. Combustion products include 15.2 
per cent carbon dioxide, which directly assists plant 
growth. Heat loss through the glass is a negligible 
factor with radiant heat 
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and its uses are limitless for builders and contractors 


ae es 





Martinsville Brick Co. works later into the 
winter by using the infra-red heater to keep 
the wet clay above the freezing point. The 
gross profit on these extra days’ production Stone will not cut well when full of ice. The infra-red heater quickly thaws it out so work 
is nearly all not profit, and makes a big dif can go on regardless of weather. Another heater (not shown) keeps the workman warm 


ference in the season's earnings inside the temporary windbreak. 


Fifteen degree temperature did not stop the 
laying of this mantel (upper left). The workman 
was comfortable all day long. The infra-red 
burner was left on until the mortar was completely 
cured, thus avoiding the crumbling that would 


have occurred had it been allowed to freeze 


Masonry work (upper right) can continue in any 
kind of weather. The workmen say that winter is 
iust like summer with infra-red heat to cure the 
mortar and dry the plaster. In drying plaster the 
radiant heat is directed at the lower part of the 
wall because the moisture drains downward. Infra 
red makes plastering possible in winter, and speeds 


the drying in summer 


Pittsburgh, Pa., is reusing the old asphalt (left) 
that has been discarded for years with torn-up 
pavement from worn-out streets. A local contractor 


recovers I'/, tons per minute in a continuous 


conveyor operation heated by a bank of infra-red 


gas heaters. It does the job faster and better 
than his previous electric radiant heaters at only 


a fraction of the cost 
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Shop and pits of this big maintenance garage are kept at comfort 


temperature with suspended infra-red heaters Open doors make little 


difference even in coldest weather 





Six multi-color lettering jobs are now turned out by this paint shop in 
the time formerly required for two. The infra-red heater dries 12-hour 
enamel in three minutes—a great saving over any other known method 
The infra-red rays heat the metal first, causing the paint film to dry 


from the bottom out. This gives a better paint job prevents blisters 





Plastic seat cover material becomes stiff and inclined to crack during 


periods of cold weather. Exposure to infra-red heat for only a few Most service station work must be done in the open air, some- 
moments makes it pliable and tough. This speeds up production and times in bitter cold weather. Spots of comfort climate can be 
reduces rejects. Portable burner heads do the job well in custom created anywhere with handy portable infra-red burner head 
shops—for larger production, the bolts of material can be kept in Heat may be aimed in any direction, warming the work and 
workable condition under a permanent heater the worker—not all outdoors. 
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... and in restaurants it warms both the food and the customers 
ot , = eat a : “aS 


-- 


. ! 
Harvey's Self Serve Drive-in Restaurant in Denver keeps a continuous blanket Oregon winters are cool and damp, but infra-red 
of infra-red heat over the entire covered service crea heaters make outdoor dining at this Farmer's Market 


sleasant any time that it is not actually raining 
f y Y 


Lunch counters (above) with uninsulated roofs and single thickness windows can 
be just as comfortable as more expensive structures if the customers are warmed 


with infra-red 


Most Mexican foods need to be hot by both definitions of the term. Moline’s 
Mexican Restaurant, Houston, Texas, (right) keeps ready-prepared dishes warm 
and fresh with an infra-red radiant heater mounted above the counter. This 
eliminates the customary steam table, and keeps the kitchen cooler and more 


comfortable. 





Only a few of the possible uses for the infra-red generator have been depicted on these pages. Man 
more applications have already been found, and other new 
other uses that have been reported 


uses % owing every da Here are some 


Thawing pipes Warming outdoor T\ adio Food 


, broadcasts 
Warming engines , wien Lumber 


Heating milk houses Warming ice fishing 1aCK Metal fabric 


iting 
, ‘ ‘ . " } ‘ i " sf a 4 ou 
Warming men on outdoor job Drying and processi n tl Meta! finishing 


industries Te 
Heating patios Paper and pulp 


Ceramics and glas 
Heating poo] areas 
’ ; Chemical 
Warming football teams 


the bench” Construction 
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N Hollywood, where spectaculai 
| happenings are aS common as 
corner drug stores, it takes some 
thing really big to make people take 
The brush fire which raced 
through the Santa Monica Moun 
tains just east of the Hollywood 
tar-studded Malibu 


last December was big 


notice 


Beach colony 
Residents 
for miles in each direction not only 
tood up and took notice, they fled 

The Malibu fire burned 40,000 
acres of Los Angeles and Ventura 
Counties, took almost a week to con 


trol, and completely destroyed 


homes and other structures at 75 


ites in Los Angeles County alone 
Total damage in just the one county 
was more than $1 million 

Imperial Gas Co., Los Angele 
had nearly 100 bulk and cylindet 
customers in the fire area. Even 
though the intense fire passed ove 
the propane storage of all of these 
customers, 14 of whom lost thei 
homes, there were no propane fire 
and no explosion lire department 
of the fire 


stated that there was no case in 


and newspaper account 


which L. P. gas 
No building 
pane 

W itnesse 


relief valve 


yave any trouble 


were ignited by pro 


guve many reports of 


operating Because of 
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No propane fires nor explosions 


in 40,000 acre Malibu, Calif., fire 


high winds, flames passed over each 
area quickly but were especially hot 
vhile they lasted 

Kollowing the fire, Merv Jensen 
and John Rohan of Imperial Gas 
made an inspection of all customer 
ite Although 100 propane in- 
tallations were subjected to the 
tremendous blaze, every tank and 
every cylinder was found to be in 
excellent condition. In the case of 
the 10 bulk and four cylinder cus- 
tomers Who completely lost their 
homes, the LPG containers, brick 
fireplaces and steel furniture was 
all that remained 

\ll relief valves were inspected 
and all were found to be function 
ing. Each one was then tested with 
oapy Water and in no case was any 
kind of leak found 

One bulk tank had just been 
filled before the fire. Evidence was 
found that the flames had licked all 
around the tank. The relief valve 


had popped at least once due to the 
high pressure generated by the fire’s 
intense heat. This was evident be- 
cause the cover was blown off. Yet, 
the tank’s guage showed the tank 
was still 80 per cent full. The valve 
had re-seated itself when the pres- 
sure dropped. 

Much of the credit for the excel 
lent showing made by LPG in the 
Malibu blaze goes to the Los An 
geles County Fire Department and 
the fire companies which turned out 
to help them. The firemen showed 
that they knew how to handle LPG 
in a fire 

That’s the story as far as L. P. 
gas is concerned. Thousands of 
homes were in the fire area and hun- 
dreds have L. P. gas installations 
(other LPG dealers also have ac- 
counts in that area), but all came 
through with flying colors.  Pic- 
torial proof of that is shown in the 
photographs on these pages a 
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Trial by fire .. . Every relief valve working, little gas lost 


Only the plumbing and propane cylinder can be seen through the 
ghost-like smoke at this site. No blisters, no bulges, not even 


blackening on this cylinder 


Fire was all around this tank, it burned the house to the ground, 


but there isn't even a blister on the propane container. 


Fire passed right over and around this tank, burning the brush 
and the foilage off of the nearby trees, but the tank remains in 


good condition. No leaks were found in any tank or cylinder 


Smoke still casts a haze over this burned area after the brush fire The ground is blackened and the trees scorched, but this tank 
raged by, leveling the house to its foundation. The LPG tank stands still holds a large amount of its propane, the relief valve—like all 


by, completely uninjured. of the valves in the fire—still seating 
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eeded: 


ECENT increases in the price 
R of L. P. gas have left dealers 
and consumers unhappy. And 
some day, due to our rising spiral 
of inflation, our industry is going 
to face the same sad condition all 
over again. 

Price increases due to inflation 
the general increase in the cost of 
upplying products and doing busi 
ne are something that none of 

can do much about. But there 
is one factor in the present cost of 
l.. ?. gas that can be reduced, and 
us time goes on it can be eliminated 
That factor is the extra and un 
necessary cost with which our in 
dustry is burdened due to the un 
balanced winter-summer load ratio 
The cure for this unhealthy condi 


tion is in the hands of the dealers 


Not the producers, the wholesale 


distributors or the transporters 


a BALANCED 





Only the dealers who sell the fuel 
to the consumers can work out the 
answer to this problem. 

The unbalanced load imposes 
extra costs on every segment of 
the industry. 

Producers must pay their full 
overhead costs throughout the year, 
but can get returns from marketing 
their full productive capacity only 
part of the year. It actually costs 
the oil-field producers more not to 
market at full capacity. Under 
ground storage does not solve this 
problem. Storage takes care of part 
of the low 


age costs money. This extra cost 


season output, but stor 


must be passed on to the dealer and 
the consumer. Transportation com- 
must buy and maintain 
enough rolling stock to meet their 


panies 


peak-season needs. Costs go right 
on while the equipment is idle, with 





For the utmost in profitable operation, use all of your de- 


livery equipment at full capacity all of the time. That's 


the ideal. You can never quite make it, but you can im- 


prove your present performance. Here are some sugges- 


tions for leveling out the seasonal curve by building 


planned summer loads at nearly constant volume. 





no revenue to meet these costs. 
Wholesalers can not reduce staffs 
during the low period. Even the 
dealers suffer from lack of summer 
volume, because most of their ex 
penses go right on without cor 
responding income. 

All of this has been said before 
many times. Everyone agrees that 
this seasonal sales curve should be 
straightened out, and many means 
to that end have been pointed out 
Many of these proposals have been 
sound and practical. If followed out 
by the majority of dealers they 
would do the job. But the job has 
not been done, because only a minor- 
ity of dealers have carried their 
part of the load. Too many have 
said, “That’s fine. Let George do 
it.” In a lot of places George has 
done it, and magnificently. George 
has proved that it can be done. The 
trouble is, there are not enough 
Georges. 

One of the problems is that 
there is no standard formula for 
load balancing that will fit the 
needs of all dealers. 

What will work in Texas is all 
Steps that 
are necessary in Ohio or Wyoming 
would only get a big horse laugh 
in Alabama or Oregon. New En- 


off-gear in Minnesota. 


gland does not have such a serious 
load balancing problem, because it 
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By CARL ABELL 
Editor 


load balancing program 


has a very light heating load. Cook- 
ing and water heating are not large 
loads, and they have little variation 
with the seasons. It is the winter 
heating load that upsets the apple- 
cart. 

No one in his right mind would 
want to eliminate the house heating 
load. It provides the big domestic 
volume, and it protects the cooking 
and heating loads in millions of 
homes where electricity might take 
over without the bulk tank to sup- 
ply the fuel. 
many big farm areas and sparsely 


heating There are 
settled regions where an LPG deal- 
survive without the 
Without doubt the 
heating load is here to stay. And 
dealers in our 


er could not 
heating load. 
there are many 
Northern states who could have a 
great deal more heating volume if 
they could get enough fuel to sup- 
ply the added customers. They run 
smack up against the 1!% to 1 ratio, 
and there they stop. 

The 1% to 1 ratio is an artificial 
control that nobody likes, 
all the producers. 


least of 
They use it only 
going 
hog-wild. Without such a limit, the 
ratio might go up to 2 to 1, or even 


to keep the industry from 


5 to 1. The present limit is not 
good, but it can be lived with. It 
keeps losses due to seasonal fluctua- 
from becoming too 


tions great. 
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Greatest economy in production will 
be attained when the winter-sum 
mer ratio is 1 to 1. 

The opportunities for load bal- 
ancing are better in some parts 
of the country than in others. 

In fact, there are sizeable areas 
where more LPG is used in sum 
Great 


mer than in winter. The 


Plains area of Texas is one such 
place. There are several counties 
there in which the biggest load i 
irrigation pumping with L. P. gas 
engines. Next to it comes the trac 
tor load, and domestic consumption 
The dealer 


in that area deliver several time 


trails at the low end. 


as much fuel in summer as in win 
ter. The ratio is also inverse in the 
lower Rio Grande valley, due to ex 
ceptionally high tractor consump 
tion. 

Tractor and 


irrigation engine 


consumption has also been de 
veloped by individual dealers in 


Arkansas, Oklahoma, Kansas, Ne 


braska, Mississippi, New Mexico, 
Arizona, and California to make 
their gallonage higher in summer: 


than in winter. This helps to main 
tain a better local balance, and it 
helps the slight 
extent it helps the whole industry 


producers. To a 


by keeping the ratio from going too 
far off 
help any 


balance. tut it does not 


dealer to go too far off 


balance either in the winter or the 
summer. 

A dealer stands the best chance 
to make maximum profits if he can 
keep all of his equipment working 
at capacity through every month 
of the year. 

Many dealers now making mod 
erate profits on a 1% to 1 ratio 
could make several times as much 
“net” if they could build their sum 
mer gallonage up to a par with 
their winter deliveries. 
not going to balance 
And 


more 


“George” is 
anybody’s load but his own 
there must be a great many 
Georges before the results of his 
load balancing work will be of much 
help to his neighboring dealers. It 
is still pretty much “every man for 


himself.” 


There is no dealer 


anywhere 
who can not do something effec- 
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tive to bring his summer deliv- 
eries up at least close to his win- 
ter peak. 

There are dealers with heavy 
house heating loads and not much 
summer volume other than domestic 
who have already straightened out 
their delivery curves through en- 
larged consumer storage. It re- 
quired a lot of work and sometimes 
extra investment to put their busi- 
nesses on this basis, but it has paid 
off in lower delivery costs, lower 
ratio of overhead and higher net 
profits. 

Load balancing is a dealer's 
problem, and the answer is dif- 
ferent for almost every dealer. 
This answer can be found by mak- 
ing a study of the opportunities in 
each particular community for de- 
veloping means of increasing de- 
liveries during the low season. 

Most operators need to increase 
their summer gallonage, and the 
majority of summer uses 
cultural In 


are agri 


some area resorts 


offer a good means of boosting 
summer gallonage. And of course it 
is better to develop a steady load 
throughout the summer than just 
to get high summer gallonage and 
have it come in one or two short 
peak periods. These summer peaks 
are not quite as rough as those that 
occur during the winter, and it is 
more profitable to fill the gaps if a 
way can be found to do so. 

A good adequate consumer stor- 
age program is vital to any load 
balancing effort. 

Adequate consumer 
vides 


torage pro- 
flexibility in the delivery 
schedules and eliminates a great 
deal of running around to make 
small deliveries. And this applies 
to big summer fuel consumers as 
well as to small domestic users. In 
fact, it is even 


more important 


are largely 
confined to one activ ity that uses 


where the summer load 


a great deal of fuel in a short time. 
Harvesting and drying of wheat 
Most 
Wheat in any given locality will be 
ripe and ready for harvest during 
a period not 


would be a typical example. 


longer than three 


weeks, 
The farmer will 


make more 


money if he can harvest and dry his 


crop just before it dries out on the 


stalks. The cost of artificial drying 
is less than he will normally lose 
if he lets it stand in the field after 
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it is completely ripe. Field-dried 
grain shatters badly during harvest- 
ing, and the field losses are high. 
Summer hail storms cause terrific 
losses of standing mature grain, 
and even rain will lower the qual- 
ity and the market price. Quick 
harvesting when mature creates a 
high peak of fuel consumption, and 
it can not be handled profitably by 
a dealer serving small tanks. 

Delivery of full loads during such 
a peak season puts out the most 
fuel and makes the highest profit. 
Tanks should be sized accordingly. 
And then the dealer needs to find 
other loads to keep his equipment 
busy for the rest of the summer. 

All of which emphasizes the need 
for each dealer to build a summer 
load program based on the potential 
uses in his own community. If his 
is in an agricultural community he 
needs to become familiar with all 
of the local farming practices that 
lead to potential gas loads. Over 
most of the farming country, the 
farm 
agricultural burning, and 
the drying and curing of crops. The 
following paragraphs may provide 
ideas and information on which a 
balanced load balancing program 
may be developed. 


major opportunities are in 
power, 


THE FARM TRACTOR 


The farm tractor still offers the 
best means of accomplishing an in- 
dustry-wide improvement in the 
over-all load balance. True, there 
is less opportunity for producing 
impressive tractor gallonage in re- 
gions where farms are small and 
LPG prices are high. But during 
the past two years LPG tractors 
have been introduced and are doing 
a good job in areas that were not 
even considered possible power fuel 
Fork-lifts 
and industrial trucks, believe it or 


markets five years ago. 


not, are paving the way for the de- 
velopment of tractor gallonage in 
the heavily industrialized North- 
east. 

There is no state in the Union in 
which the full potential LPG sales 
for tractor operation has been 
reached. With the exception of a 
few small localities, the full poten- 
tial has not even been approached. 
What is that potential in your trade 
area’? There is no standard formula 
that will tell you, because it varies 
with the number of tractors, size 
of farms, type of farming, and 
price of fuel. And with the energy 
and intelligence back of the sales 
program. Generally speaking, any 
gasoline tractor that operates 
enough hours to pay back the con- 
version cost or the extra cost for 
factory-installed propane equipment 
within a year should be considered 
as a potential user. And that is a 
very conservative rating. Good 
salesmen occasionally seH tractor 
conversions on a three-year payoff. 
On the one-year payoff, that tractor 
will burn enough gas to balance 
three average domestic heating ac- 
counts. 

Tractor consumption is seldom 
steady throughout the summer, and 
in some cases its use overlaps some- 
what into the winter season. That 
is, it may begin before the end of 
March, and it may continue into 
October or November. In. states 
that can produce winter crops it 
even continues through most of the 
But the largest gallonage al- 
ways comes during the months that 
summer” for load 


year. 
are considered “ 
balancing purposes. 

Areas where row crops predom- 
inate show steadier use throughout 
the summer than regions where the 
principle farm products are wheat 
and other small grains that require 
no tillage planting and 
harvesting. Except, of course, 
where the grain land is plowed in 
the summer and planted in the fall. 

The dealer planning to promote 
tractor conversions should always 
have a thorough understanding of 
the farm practices in his own re- 
not just for the major crops, 
but for all crops. And the small 
diversified farmer who cultivates 
intensively may be just as impor- 
tant to the load balancing program 
as the big one-crop farmer. The 
small operator may be on a seasonal 


between 


gion 


BUTANE-PROPANE News 





schedule that will fill the gaps 
created by the big farmer’s sea- 
sonal operations. And the small 
diversified farm is almost sure to 
use more fuel per acre than the 
one-crop farmer. 


SELF-POWERED 
HARVESTERS 


With the development of big 
farming, there has been a great in- 
crease in self-powered harvesting 
equipment. This is particularly the 
case in the production of grain, 
forage crops, alfalfa, corn and cot 
ton. Alfalfa harvesting offers one 
of the most attractive opportunities 
for the use of L. P. gas because 
harvesting season begins in late 
spring or early summer and ex 
tends into the fall. Where alfalfa 
is grown for meal or pellets, the 
harvesting equipment is nearly al- 
ways operated in fleets and used 
almost continuously throughout the 
season. This comes as near being 
the ideal load balancing activity as 
With 
harvesting equipment the 


can be found. most other 
special 
use is definitely seasonal, and these 
seasons produce peaks of fuel con- 
sumption. These seasons should be 
plotted by the dealer for his own 
locality, along with the tractor sea- 
sons. This will show where the 
low spots are to be expected, thus 
serving as a guide in seeking other 


fuel outlets to plug the gaps. 





IRRIGATION PUMPING 


Irrigation pumping can only be 
used as the backbone of a planned 
load balancing program where the 
There 
know that his 
pumping load will go on throughout 
most of the growing season. 


weather is dependably dry. 
the operator will 
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But irrigation is now big busi- 
ness in regions that normally have 
enough crop moisture throughout 
most of the summer. And every 
year it is getting bigger. It pro- 
vides insurance of top yields in 
spite of periodic drouths, which 
may occur at any time during the 
growing season. In these generally 
wet areas, the weather bureau 
records show that most of the bad 
drouths occur late in the summer 
late July, August and September 
Ordinarily this is the period when 
the least fuel is used for cultiva 
tion. These late drouths do not 
occur every year, but it happens 
frequently enough that irrigation 
gallonage should be figured into the 
seasonal balance plan. And drouths 
occurring any time during the sum 
mer can offset winter heating gal 
lonage if farmers are equipped to 
pump water with LPG. 


AGRICULTURAL FLAMING 


One of the most rapidly-growing 
LPG is 


the control of weeds and insects by 


agricultural markets for 
burning. This practice originated 
in the West, where hundreds of big 
specially-designed machines are 
now used to control weed growth 
along irrigation ditches, and for 
the eradication or control of annual 
weeds in alfalfa fields. Many of 
these machines burn from 40 to 60 
gal. per hour. Their use is extend 
ing to other applications, and new 
uses are constantly being developed 
Flame weeding of cotton, soy bean 

also off 
to a good start, with every indica 


corn and other row crops is 


tion that this method will become 
almost standard practice in connec 
tion with several important crop 
The geographical spread of thes 
machines is increasing yearly, and 
it is probable that important de 
will be 


agricultural are: 


mand for fuel for these use 
found in every 
vithin the near future. Let’ 
ider the major uses for ich 
paratus in relation to balancing 
load balancing program 

For a more detailed discussior 
of these 
weed burning sections in the March 
issues of BUTANE-PROPANE New 
in both 1955 and 1956 


machines see the special 


Reprints of 


the March 1956 Agricultural Flam 
ing section are available at 25 cents 
per copy as 


DITCHBANK CLEARING AND 
GENERAL WEED CONTROL 


The consumption by the big 
three, four and six burner machines 
is fantastic. A 50 gal. per hour ma 
chine will consume from 400 to 500 
gal. per day. In two days it will 
balance one average domestic heat 
In the regions where they 
three of 
reasonably 


Ing load 
are widely used, two or 
these machines kept 
busy will provide enough summer 
gallonage to offset the winter heat 
ing load of a big northern LPG 
dealer. There are numerous deal 
ers in the irrigated Southwest who 
are selling much higher gallonage 
in summer than in winter on ac 
count of these ditchbank burners. 

Smaller adaptations of these ma 
chines are now available, with one, 


These 


are finding an increased market in 


two and three burner heads 


the South for weed control in irri 


gation ditches and for clearing 


fencerows, turnrows, highway 


rights-of-way, and general weed 
clearing. In northern locations the 
machines are also useful for the 
latter purposes. 

Single burner outfits that may 
be used for large jobs can now be 
had with trailer-mounted 250 gal 
tank These burn from 10 to 12 
gal. per hour. The same burner 
may be used for smaller jobs, op 
erating off the vapor service valves 
of tractors and truck Any large 
farmer who uses converted tractor 
equipment might turn out to be a 


good prospect for one of these weed 


burners to take care of his fence 


rows, driveways, tumbleweed 
patches and other weedy areas 
With all of these applications, the 


active season occurs while the weeds 


are growing. For field and fence 
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row work, more can be accomplished 
with less fuel if the burning is done 
while the weeds are young and ten- 
der. Burning late in the season can 
be effective with annual weeds if 
the heat is intense enough to kill 
the seeds. Many oily seeds such as 
thistles will pop like popcorn when 
suddenly heated. types of 


weeds that grow in patches in corn 


Some 


and other crops can be considerably 
reduced by burning after the crops 
are harvested to kill the seeds. Iso- 
lated spots of »erennial weeds such 
as Johnson grass may be killed out 
by repeated burning with one of the 
single burner outfits. The roots will 
die out from suffocation if the 
sprouts are kept burned down every 
time they show their heads. This is 
easier and more effective than con- 
trol with implements, and it does 
no damage to crops outside the in 
fested area. 


FIELD CROP FLAMING 


Control of annual weeds and 
early insects in field crops by uni 
formly burning over the entire sur 
face has been successfully practiced 
in the leading alfalfa sections of the 
Southwest and the Pacific Coast for 
the past several years 

The first burn is generally done 
just as the first shoots of the spring 
Most of the annual 


have come up by this time, 


beyin to prow 
weed 
and are still young and tender. In 
addition to killing these, the flame 
also kills all the insect pests har 
bored in the stubble and in the sur 
face trash. The alfalfa sprouts are 
scorched down at the same time, but 
many more new sprouts come up 
from the roots. The resulting denser 
growth of alfalfa tends to smother 
out any new weeds that emerge, and 
the result is a bigger crop of alfalfa, 
and of higher grade because it is 
free from the weeds that generally 
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reduce the amount and value of the 
first cutting. There is an increasing 
tendency to flame again after the 
first cutting, and sometimes after 
the second cutting as well. These big 
field flaming outfits consume up to 
60 gal. per hour. 

Some use of these burning ma- 
chines has also been made in the 
control of late annual weeds in grain 
and corn fields after the crops have 
been harvested. This practice has 
been followed to prevent the weeds 
from going to seed. In the Califor- 
nia valleys there is much need for 
this treatment in land infested with 
Napa thistles. These pests become 
very bad along irrigation ditches 
and fencerows, from which locations 
they spread into fields and pastures, 
causing reduction of forage crop 
values and loss of grazing areas. 
Other weeds almost as undesirable 
infest large areas in other farm re- 
gions, and can be controlled by sim- 
with appropriate 
burning equipment. This is late sea- 


ilar treatment 


son consumption. 


ROW CROP CULTIVATION 


Flame cultivation the burning 
of weeds in crop rows as a substi- 
tute for hand hoeing—originated in 
Mississippi as a means of continu- 
ing large scale cotton production 
after the great migration of Negro 
farm hands to the northern indus- 
trial regions created a serious labor 
shortage. The use of cotton picking 
machines caused further loss of 
Southern farm labor, and contrib- 
uted to the further spread of flame 
cultivation in cotton. An adverse 
patent situation has prevented more 
rapid spread of flame cultivation. 
This condition seems to be improv- 
ing, and it now appears that a great 
production of flame 


weeding equipment for row crops 


increase in 


will take place. 


Flame cultivation of cotton be- 
gins when the plants are a few 
inches high, and continues for sev- 
eral weeks until the plants are large 
enough to shade the rows. Through 
most of the South the flaming sea- 
son begins around the end of May 
and continues into August. 

Other crops that offer increasing 
scope for flame cultivation are soy 
beans, corn, sugar beets, seed al- 
falfa, carrots, onions, and straw- 
berries. Seasonal application for the 
first three of these crops is about 
the same as for cotton. With the 
latter four crops the flaming is gen- 
“once a year” treatment 
given quite early in the growing 
season. There have been successful 
experiments in burning strawber- 
ries after the first crop is off, for 
the purpose of producing a second 
crop late in the season. In central 
California this has been successful. 


erally a 


COTTON GINNING 


The extensive use of mechanical 
cotton pickers has brought in the 
necessity for controlled drying in 
The pickers moisten the 
cotton slightly, as the picking spin- 


the gins. 


dles must be kept wet in order to 
pick properly. Also, with the short- 
age of hand pickers and the high 
investment in the machines, the 
producers can not afford to delay 
picking 
until the dew has evaporated from 


beginning the morning’s 
the bolls. The cotton reaches the 
gins with extremely variable mois- 
ture content. 

Damp cotton deteriorates rapidly, 
and if too moist it clogs the gins 
and requires the ginner to shut 
down the machinery and clear the 
saws. Most gins in good cotton pro- 
ducing areas are now equipped with 
The ginning season is so 
short that it seldom pays to use 


dryers. 
natural gas even where it is avail- 
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able. L. P. gas is the favored fuel 
in most gins. Ginning provides an 
important load, but most of the con- 
sumption comes after the end of 
September, too late to be useful in 
balancing the load. 


SPRAYING AND 
FROST PROTECTION 


Deciduous fruit areas and some 
early vegetable producing regions 
consume considerable fuel in the 
spring for orchard spraying and 
for protection of fruit blossoms and 
small crop plantings from frost. 
This generally after the 
heating season has tapered off, and 
in the northern states during April 
and May, when the gallonage comes 
at the right time for the seasonal 
load balance calculations. 


comes 


These early season orchard spray- 
frequently self-powered. 
Spraying of row crops for insect 
control, if done from the ground, 
is frequently done from the power- 
take-off of a tractor, and logically 
comes under the head of tractor 
gallonage. Of 


ers are 


increasing impor- 
tance are the hormone sprays ap- 
plied late in the season to prevent 
dropping of apples and pears. This 
is most frequently done with the 
big self-powered 


orchard spray 


machines. 


CROP DRYING 
AND DEHYDRATION 


With the exception of alfalfa and 
the forage plants producing two 
crops per season, crop drying and 
dehydration activities are carried on 
during rather short seasons. 

Any hay crops that have been 
rained on after cutting need arti 
ficial drying to prevent mildewing 
and to salvage feeding values. Sun 
dried hay crops also lose some of 
their chlorophyll and vitamins as 
the result of exposure to the sun 
Artificial drying produces hay with 
better color and higher feeding val- 
ues. This is generally of enough ad- 
vantage to offset the cost of the 
labor and fuel used in drying. The 
hay brings a higher price if sold, 
and produces more meat or milk if 
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fed on the farm. Alfalfa produces 
from three to seven crops per sea- 
son, depending on where it is grown 
There are other areas where clover 
and mixed hay produce two or more 
crops per year. The drying season 
for each cutting is rather short, and 
each dealer should know the seasons 
in his own area. 

Alfalfa dehydration for meal or 
pellets is practically an all-summer 
activity, with the different fields 
being harvested to supply constant 
raw material for the mills. A good 
deal of this dehydration is handled 
by natural gas, but there are still 
areas where oil and L. P. gas are 
extensively used. The oil-fired kilns 
are all good prospects for conve 
sion to propane, even though there 
is a price advantage in favor of oil 
Oil burners require a great deal of 
attention to keep them burning at 
their best, and this increases the 
labor cost. Propane burners are 
automatic and constant—they re- 
quire no attention for long periods 
after they are properly set. And 
when an oil burner gets even slight 
ly off balance in a direct-fired al 
falfa kiln the results are really bad 
Soot in the meal cuts the market 
value, and even slight traces of un 
burned oil make the meal unpala 
table. Cattle or poultry fed on oily 
meal will eat enough to keep alive, 
but not enough for normal growth 
or good milk production. The gal 
lonage is tremendous, and the sea 


son is all summer long 


GRAIN DRYING 


Wheat, 
harvested 


barley, oats, and rye are 
early in the summer! 
With artificial drying it is possible 


to harvest them early enough to 
prevent shattering, and to prevent 
losses due to weather conditions 
The most profitable time to harvest 


is when they have matured enough 


that the natural moisture content 
has dropped to about 25 to 27 per 
cent. Properly dried with artificial 
heat, this will nearly always be top 
quality grain. Since the crop in one 
area will almost always ripen com 
pletely within a three weeks period, 
gallonage for drying these crops 
will reach a high peak in a very 
time. This service requires 
large tanks and fast 
Probably the greatest fuel market 


short 
deliveries 
for single-farm or neighborhood 
dryers exists outside the wheat belt, 
as most of the elevators in the 
country where wheat is the major 
crop have dryers that take care of 
the crop as the grain comes in from 
the fields. 

The grain sorghums mature later 
than the other small grains. Their 
season is likewise rather short, but 
since their production is scattered 
they offer great opportunity for 
single farm dryers to be used profit 
ably. Gallonage for this use will 
ordinarily come shortly before the 
close of the summer period. 

Rice drying offers tremendous op 
portunities for the development of 
big gallonage. Most rice is dried in 
large commercial dryers. It is a 
rather delicate grain, used prince) 
pally for human consumption and 
malting to make beer. The slightest 
taint from an oil-fired dryer will 
cause a bad drop in market valu 
LPG is the ideal fuel where natural! 
not available at an advantage 
tand-b) 


charges assessed by the gas utili 


Yas 1S 
ous price. Because of high 


ties, it is often possible to use pro 
pane in dryers practically standing 
on gas mains, and at a considerable 
saving in the year’s fuel cost 
There are also numerous single 
farm drying systems that consti 
tute a good market. Consumption 
comes late in the season—generally 
from some time in September into 
November 

Corn drying is at present the big 
gest market of any grain crop. Here 
the single-farm dryer is generally 
considered the ideal arrangement, 
ince this permits harvesting to be 
geared to the capacity of the dryer 
Having a dryer available permits 
heller at 
This unit 


can do its best and most economical 


the farmer to use a picker 
its maximum efficiency 
job just before the corn stalks are 
completely dried, and while the corn 


till contains too much moisture to 
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be stored in bins. Using the picker- 
sheller in combination, the corn can 
be gotten in and dried while it is in 
condition to cure to top quality. 
Later harvesting also results in 
greater field losses, and also brings 
in the risk of having some of the 
stalks knocked down so the ears can 
not be picked with the machine. The 
corn drying season is late, generally 
running over into October, with 
some of the fields still standing un- 
harvested into November. 


TOBACCO CURING 





Wrapper-leaf and bright-leaf to 
baccos are picked and dried as the 
individual leaves mature. The dry 
ing season extends over several 
weeks in the late summer, Artificial 
heat is used throughout the process, 
and the load is generally contin 
uous throughout the drying season 

Burley tobacco is allowed to hang 
talk until most of the leaves 
Then the stalk is cut 


and hung in the barn. If the weather 


on the 
are mature 
remains good, the tobacco cures by 
natural air drying. In wet weather, 
artificial heat is required to make 
the drying continue normally and 
prevent mildew and various forms 
of rot. The tobacco curing load is 
highest through September, and 
sometimes continues into October 
In curing the wrapper-leaf and 
bright-leaf crops, the gas load is 
steady and predictable. Burley cur 
ing is likely to impose intermittent 


and unpredictable fuel demand 


FRUIT DEHYDRATION 





L. P. gas is the ideal fuel for 
fruit dehydration in the big pro- 
ducing areas of the West. Natural 
gas has taken some of the load, and 
there are still many oil-fired dehy- 
drators in service. The latter has 
disadvantages, since smoke, soot 
and traces of unburned oil can dam- 
age the fruit if direct heat is used, 
and indirect heat is inefficient and 
expensive. L. P. gas is clean and 
can be controlled automatically, so 
it does a perfect job with little at- 
tention to burners or adjustments. 
The kilns are built for direct heat- 
ing, which holds fuel consumption 
to the minimum. 

Dehydration begins in July with 
Many 


used successively for apricots, 


apricots. dehydrators are 
prunes and peaches, and in some 
areas raisin grapes are also proc- 
essed. Wal:uts are also sometimes 
included in the dehydrator’s sched 
ule, although the majority of nuts 
are put through special dryers. The 
dehydrator is a good load, begin- 
ning in midsummer and continuing 
well into the fall. 


HOP DRYING 





This is a specializd crop that is 
grown only in limited areas. Most 
of the hops are used in brewing, 
and since some of the old time 
brewmasters prefer air-dried hops, 
part of the crop is cured without 
benefit of heat. A large percentage 
of the dryers still operate on oil, 
although L. P. gas is gradually tak- 
ing over. Since the crop ripens 
rather uniformly, it is necessary to 
pick and process it quickly. 

The season is at its height late in 
August, and extends for three or 
four weeks. 





This article tells you how to plan a program to bal- 


ance your load. It will be followed by separate "sales 


closer" articles that will help you to build volume in 


each of the above activities. 








Conclusion 

There are other agricultural uses 
for summer fuel that are of minor 
importance nationally, but may be 
of local importance. The local deal- 
ers should become familiar with any 
of these that occur in their terri- 
tory. 

There are also other agricultural 
uses of considerable importance that 
extend throughout the year, or that 
occur at the wrong time of year to 
have a favorable effect on the load 
balance. These loads should be con- 
sidered like any other gas consump- 
tion, and gotten if they can be han- 
dled along with the domestic con- 
sumption at an appropriate profit. 

Generally speaking, any agricul- 
tural operation that requires in- 
ternal combustion fuel or heat 
should be investigated as a possible 
market. The fact that L. P. gas is 
not used for that purpose in that 
locality does not prove that it would 
not be a better and more economical 
fuel. It might be a “natural.” 

Farming went on for centuries 
before weed burning with L. P. gas 
was made practical. 

The use of gas heat in farming 
operations is still relatively new, 
and additional new uses are being 
developed every year. If there is a 
chance that some new local use can 
be developed that will fit in with 
your load balancing program, it is 
worth a trial. 

In the list of present uses for 
L. P. gas as outlined above, there 
are almost certainly several that 
will be applicable in every farming 
community. They will help to bal- 
ance the local load, which will in 
turn help to balance the load nation- 
ally. And dealers in the South and 
Southwest can in many cases build 
topheavy summer loads that will 
provide a reserve for the folks ‘way 
up north who have a winter heating 
load that they can never fully bal- 
ance in their own marketing areas. 
Unbalanced loads in limited areas 
will make little difference as long as 
there are compensating loads some- 
where else. The producers do not 
care particularly where the gas 
goes, as long as it goes out at a 
steady rate throughout the year. 
And that is when you will receive 
your gas at the lowest possible cost 
in relation to the current price 
index. e 
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... again without fail 


Through the months of heavy demand of seven consecutive 
winters the customers of Sid Richardson Gasoline Co. regularly 
received on-time deliveries of their contract requirements of top 
quality LP-Gas. We delivered every year RIGHT ON SCHEDULE, 


as promised in the above advertisement first published in 1950. 


We invite you to become a regular customer and enjoy our unfailing 
deliveries and co-operation. We have no company-owned wholesale 
or retail outlets to divert our interest away from you. Our No. 1 
responsibility is to see that our regular customers are supplied with 
top quality LP-Gas at a favorable price. 


Std Richardson 


GASOLINE CO. 


629 FORT WORTH CLUB BUILDING * FORT WORTH, TEXAS 
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Cold fishermen 


can bring you 


a hot gas load 














ORE people go fishing than engage in any othe 
M form of outdoor sport. You may not think that 
is of any importance to your business. And then again 
ou may be overlooking something that could run into 
important gallonage. Dealers around some of the man- 
made lakes in Oklahoma think they have hit the jack- 
pot in keeping fishermen and their families warm. 
Late Jast summer there were 62 heated fishing docks 
ready for service on the five big reservoir lakes in the 
tute. Several more were under construction. Many 
use LPG heat 

Some of the larger of these docks require as much 
as 100 gal. of propane per day to keep the customers 


Snug Harbor, a heated fishing dock on Fort Gibson Lake, Okla, i 


warm. Nearly all of the better ones have restaurants 
or lunch counters which consume fuel the year round, 
and more and more of them are putting in cottages so 
their fishing guests can stay as long as they like. 

The fishing resort business used to be a short season 
deal. The operators worked themselves to death for a 
few months in the summer, then wondered what they 
would live on through the winter. But the desire to 
fish is not a seasonal affliction—it goes on the year 
round. Up north, hundreds of thousands of people are 
out on the lakes fishing through the ice every weekend 
Down along the Gulf coast, every day is a fishing day 
unless it is too wet or windy. 


shown below with its propane storage tank in the background. 
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AMERICAN’ LP-GAS METERS 
BUILD SALES AND PROFITS 





END 


costly 
cross- 
lar-(elilare| 


CREATE 


extra 
storage 
fot-Ter-leti a7 


REDUCE 


multi-service 
Tab-jeelitctivelal 
costs 


BUILD 


fotUi-tielaal-ia 
fotelaiiiel-jalet-) 


AMERICAN 


1 Oo oy we Oe : Me 82 i}. @ 7, B® og 


g@atto 


ete 


SUPPLIERS TO THE GAS inOUSTRY 
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FREE Manual — Gives complete information on 
handling, storing, installing, sizing and testing 
LP-Gas Meters 

Write today for this valuable manual that shows 
how you can make extra profits with American 
LP-Gas Meters, give your customers ‘‘City-Type”’ 
service and reduce your costs as well 


American LP-Gas meters are precision instru- 

ments designed for accurate measurement from 

pilot burner to full load. Built with the same care 

that has made American Gas Meters the accepted 
f 


tandard of accuracy, performance and long life 


in the Gas Industry for 120 years 








sut in between these two extremes is a broad zone 
where the ice does not get deep enough to be safe, and 
the weather is too cold and windy to leave any fun in 
outdoor fishing. That is the zone in which the heated 
fishing dock can do business. 

So far the emphasis on this form of sporting facili- 
ties has been confined to man-made reservoir lakes. 
Why this should be is so hard to see, for with the ups 
and downs of water level in these lakes the owners 
must build and operate their docks the hard way. And 
the expensive way. With changing water levels, the 
docks must be built on floats. They use hundreds of 
empty oil drums to carry the load, and these rust out 
and must be replaced by the dozen, beginning about 
the second year. On permanent natural lakes, suitable 
docks could be built on treated wooden piling o1 
cypress logs that would require no replacement for 
many years 

The U. 8. Army Corps of Engineers is promoting 
the use of heated fishing docks as a means of main 
taining better fishing and making more sport avail 


able in the reservoir lakes. The Sport Fishing Insti 


They fish from a 


living room 


in Oklahoma's 


Snug Harbor 








By H. O. GADDIS JR. 


tute Bulletin, which reaches every known newspaper 
that has an outdoor editor, carried a page of pictures 
and a highly favorable editorial comment in its Janu- 
ary issue. 

But there isn’t any logical reason why this good 
idea should be limited to man-made lakes. If there 
is a suitable natural lake in your trade territory, it is 
almost a sure bet that there are enough fishermen 
around to supply profitable patronage for a year- 
round heated fishing dock. And there is a resort oper- 
ator—present or potential—who will build and run it. 
From the Rocky Mountains to the Atlantic, and from 
the Mason-Dixon line down almost to the Gulf, there 
are fishing seasons open all the year, and fishermen 
just waiting for warmth to enjoy their favorite sport. 
You might be a public benefactor, and also pick up a 
profitable account, if you would promote a little more 
off-season fishing the comfortable way. e 


Write to Gordon E. Hall, Biologist, ¢ Army Corps of Engit- 
neers, P. O. Box 4970, Jacksonville 1, Fla., for “Report in Heated 
Fishing Docks and to Sport Fishing Institute, Bond Bldg., 
Washington 5, D. ¢ for its Jan. 1% Bulletin 








Heated fishing docks are 
“big business" at the reser- 
voir lakes of Oklahoma. The 
idea offers unlimited op- 
portunity to lengthen the 
fishing season and enlarge 
the market for L. P. gas in 
other states. To give youa 
first hand picture of what 
goes on in Oklahoma, and 
why, we asked Woody 
Gaddis to visit and report. 
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Snug Harbor owner Ed Wright stands by one of his L. P. gas-fired 


heaters which allow patrons such as this lady to enjoy summer-like 


fishing on a December day 


YNUG HARBOR, on Fort Gibson 
“ Lake, Okla., is said to be the 
largest inland fishing dock in the 
United States. It is a year-round 
deal, with fishing space for nearly 
300 customers In the summer 
most of the fishermen using the 
dock prefer to use the veranda 


built around the outside. For the 
winter crowd the dock provides an 
indoor fishing place with living 
room comfort for close to 100 
people. Last year 23,000 people 
paid a buck apiece to use the dock. 

The indoor fishing space is like 
a long porch or gallery surrounding 
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NOW AVAILABLE! . 
Goop <ée ICC PROPANE CYLINDERS 


for LIFT TRUCKS 


in 
stock 


for 


aeee 





prompt 


delivery 


You cant buy better! 
STEEL COOPERAGE DIVISION 


(The Serrick Corp.) 
4801 BELLEVUE AVE. +« DETROIT, MICHIGAN ¢« WAlInut 5-3430 















Living room comfort is enjoyed by these anglers, fishing in Snug Harbor's original floating 


pier opened in 1953 


The first unit was built by boxing in an old railroad bridge, adding 


catwalks and floating the whole structure on pontoons 





the 20 by 70 ft opening through the 
floor of the dock. The customers 
relax in comfortable lawn type 
teel rockers, with their rods ex- 
tending out over the porch rail and 
their minnows browsing around be- 


While the 


winter winds howl outside, the four 


low looking for trouble 
big L. P. gas heaters suspended in 
the corners bathe the guests with 


comfort And when a school of 


crappies or white bass cruise un 
der the dock, everyone gets in the 
act. Surprisingly, midwinter fish 
ing in these lakes has turned out to 
be more productive per fisherman 
hour than any other season 
Snug Harbor was born late in 
1952, Wright, 
Tulsa businessman, built a shelter 


when Ed pioneer 
over an abandoned railroad trestle 
that crosses a deep inlet of Fort 
Gibson Lake. In it he provided 
heated fishing space, with a wate 
front cafe located nearby. Experi 
ence with this first dock proved 
several things that were of value 
in planning its successor. First wa 
that with the comforts and con 
veniences of home, fishing was not 
just for father. The whole family 
came, and joined in the fun. They 
finished the weekend relaxed and 
refreshed. Quite a contrast with 
the old days when only the most 
vigorous males could survive a 
winter fishing trip, and then came 


home exhausted and out of sorts 
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Quite an family 
life, and incidentally quite an im 


improvement in 


provement in revenue for the 
resort. 


Then there are the handicapped 


From the Wall Street Journal 


Lazy Anglers Relax 
| In Indoor Fisheries 
|On Oklahoma’s Lakes 


Fishermen Watch TV, Pull 
In Crappies, Black Bass; | 
Next Step: Floating Motel 


Seaeaes “| 


By RUSSELL DRAKE ™ 
Biaff Reporter of Tae Watt Srarer Journat 
FORT GIBSON LAKE, Okla.—Comfort-lov- 
ing anglers now can fish from an easy chair 


in a heated room. If they choose, they can 


flip on a TV set or enjoy a steaming mug of 
percolator-fresh coffee 
At indoor fishing docks at Oklahoma lake re- 


sorts, growing numbers of anglers are enjoy- 
g these refinements. Resort owners, who 
once had to be satisfied with a five-to-seven- 
month season, now are catering to indoor 
{ anglers the year around 
One of the more successful of the indoor 
Res is Snug Harbor here at Fort Gibson 
Lake, some 30 miles east of Tulsa. Another 
is Long's Resort and Fish Haven on Grand 
} Lake (also called Lake of the Cherokees), 
some 50 miles northeast of here, Altogether 
there are 13 indoor docks on Fort Gibson Lake 
and upwards of 60 on Grand Lake 
Typical of such docks is Snug Harbor where 
fishermen sit on a cozy, indoor porch, which 
into which 





surrounds a 20-by-70-foot ‘‘well” 








— —_——— 


people who loved to fish before 
physical infirmities kept them out 
of boats and off the 


paths. 


shoreline 
They come on crutches and 
in wheel chairs to rest their rods 
across the rails. Beside them are 
the old folks who can no longer 
brave the elements or withstand the 
rigors of open-water fishing trips. 
Together they drift through the 
mist of memories of better days, 
until the arrival of a school of fish 
snaps them back to the present. 


Fluctuating water levels showed 
the need for a floating dock. When 
the volume of business outgrew the 
original dock on the trestle, plans 
were drawn for the present 300 
customer installation. 

Larger restaurant facilities were 
also needed, and while these were 
being provided it seemed advisable 
to build a place of sufficient size and 
quality to attract transient traffic 
from the highway. People stopping 
in to eat might also come back to 
fish. And there were also people 
coming from a considerable dis- 
tance to fish who would like to stay 
overnight or even for several days, 
so a dozen overnight-cabins were 
planned. The entire project would 
require an investment of $300,000, 
so the business was incorporated 
for that Altogether, 30 
people are employed. 


amount. 


Revenue from the fishing dock 
runs to sizable figures. For the 
entrance fee of $1.00, the visitor 
can fish around the clock. Most 
fishing is done with minnows, and 
the average day’s fishing requires 
about two dozen per customer. The 
bait bill is generally more than the 
A tackle shop, 
soft drinks, candy bars, and othe: 
simple refreshments swell the in- 


price of admission. 


come. There is no liquor available, 
and those who bring their own are 
encouraged to leave before they 
become rowdy and disturb the fam- 
ily serenity. Sixty per cent of the 
anglers are women, and many fam- 
ily groups include children barely 
large enough to handle a pole. And 
business has increased 50 per cent 





Potential importance of Snug Harbor and 
other Oklahoma indoor fishing docks is 
shown by this report in The Wall Street 
Journal, 
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features: 


NECKDOWN DESIGN 

The neckdown or offset design of 
the LMC transport gives you a low 
center of gravity which result in 


better roadability and easier driving 


HEMISPHERE HEAD 


With its hemisphere or 
rounded-off head, the LMC 
Transport Tank can be moved 
in closer to the cab, which 
permits more front end 


loading when de ed 


VAPOR TIGHT 


LMC Gasoline Transport 


Available in High Tensile Steel, Aluminum, or Stainless Steel Se ee 


re 
Because Lubbock Machine specializes in the manu- a mmical unit 
facture of transport tank you'll find there's an 
LMC Unit that means Low Mileage Cost whether 
you're hauling LP Gas, Gasoline, Natural Gas, Chem COMBINATION KELIEF VALVE 
Anh yd s Ammonia | 
Illustrated at left 
ire and vat 
designed y h 
engineers autor 


and vacuum 


inder all 


e | tank against exce pre 
X 


conditior Lis an exclusive 


ire of LMC Transport Tank 


tow mourreoror AIGH PAYLOADS 
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tract hordes of the small scavenger 
fish that are present in the lakes, 
and they in turn provide food for 
the game fish. An occasional black 
bass or channel catfish comes along 
to provide extra excitement for the 
winter fisherman. 

The first enclosed dock at Snug 
Harbor was heated with kerosene, 
and it presented quite a problem. 
The heaters were smoky, gave 
forth bad odors, and required fre- 
quent cleaning and other mainte- 
nance work. The cost of fuel some- 
times ran as high as $18 per day. 
When the new dock was built, with 
several times as much space, the 
heating problem was solved by in- 
stalling four John Zink propane 
heaters. These are mounted in the 
corners, suspended from the ceil- 
ing. They distribute the heat with 
good uniformity, and Mr. Wright 
states that the cost of fuel never 
runs higher than $10 per day even 
in the worst weather. That’s just 
for the dock. Fuel for the restau- 


Interior of the new Snug Harbor fishing dock is shown above. This unit features knotty 


pine walls, spring rocking chairs and propane heat. 





rant and cabins is extra, and it 
every year since the first fishing to hang around under docks and runs into sizable gallonage. 
dock was installed around submerged trees and brush. Snug Harbor’s register of guests 
Most of the fish available in the Kood is also a problem, and most includes visitors from 29 states. 
winter are crappies and white bass. of the concession operators in the 
These are present in enormous Oklahoma lakes bait the vicinities 
chools which move about in the of their docks with cottonseed 
lake but spend most of their time cakes, shorts or other low cost 
in the deep inlets, particularly stock feed, low grade alfalfa hay, 
where they find shelter. They like and even fresh garbage. These at- 


Many of them came with tongue in 
cheek, and remained to marvel that 
so much in the way of pleasure and 
recreation could be provided for the 
low fee of one dollar per day. But 
the greatest thing about Snug Har- 
bor and the dozens of other heated 
fishing docks in Oklahoma is that 
they have taken the hardship and 
discomfort out of winter fishing. 
And they have made year-round 
fishing a family pastime, to be en- 
joyed by young and old and even by 
the aged and infirm. The same de- 
velopments await in many other 
states, where propane heat can 





stretch the fishing season to twelve 
months. we 





You with the old tanks! 


Those low pressure tanks should 
be gotten out of circulation. They 
would make much better and 
more durable floats for docks 
xs than the thin oil drums now in 
, a * , — pei. ¥ use. Purged and permanently 
et GO ee : — st plugged, they would be forever 
safe and out of circulation. 


* at 

e! 
a 
> 


With no cold-weather worries, thanks to L. P. gas, fishermen (and women) can fish in 
mid-winter in such comfortable outfits as shorts and cotton shirts. 
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@ Hackney deluxe unit with 
2170-gal. water capacity (pay 
load: 1795 gal. propane), full 
skirting and all cabinets. Other 
sizes available, equipped with 
or without side or rear cabinets. 


Hackney Tank Trucks 


...- double-barreled for better stability... bigger pay loads 


Rear operating compartment, 
Allcontrolsaccessiblefromone 
position. Rear delivery mini- 
mizes truck maneuvering... 
dragging hose around truck in 
busy areas. 


Looking for a way to speed up your LP-Gas deliv- 
ery? Cover more territory? Serve more customers? 
Then see how Hackney builds tank trucks for 
profit-making operation, 

Twin-barrel tanks utilize full truck width, dis- 
tribute weight for real stability. Built in accord- 
ance with ICC specs and the ASME Code (for 


Hackney gives you all the features you need 
for fast delivery: 

e Centrally located controls. ¢ ICC lighting with 
clamp-on connectors. @ Blow valve for easy 
strainer cleaning. @ Internal safety valve. @ Easily 
dismantled for service. © Pressure gauge at pump 
discharge. @ Entire unit easily transferred to new 


250 Ib. pressure), Hackney trucks are ideal for chassis. 


out-of-state delivery. W rite for details. 


((o2-~ Pressed Steel Tank Company 


Manufacturer of Hackney Produ 
1487 South 66th Street, Milwaukee 14, Wisconsin 


Branch offices in principal cities 


Tt 


LP-GAS CONTAINERS FROM ONE POUND TO 30,000 GALLONS al 


' f 
— va © " | 


9 Sou =~ 


fuel tanks for bd 
trucks and tractors lift truck tanks tank trucks bulk storage tanks 


pil 


, - y 


cylinders systems 
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te a Zonaclécal Pika l 


Check the size of a 1957 Chevy Pickup body for evidence of practical design. The box of the new long- 
wheelbase '2-ton Pickup is a full 98” long—currently the longest 4-ton Pickup body size you can get! 





98 INSIDE 














+ SOINSIDE ~ 




















* MAX, G.V.W.- 7—7,5 TIRES 


UNLOADED 293 LOADED 263 


This big built-for-work “box’’ makes 


CHEVY first choice in 


These best selling '57 Chevrolet Pick 
ups are practical trucks in every 
respect. They offer modern power to 
keep your costs down low, modern 
looks to keep your prestige up high... 
and all these modern body advan 
tages to help you make light work of 
tough jobs! 


They’re the most practical and prof- 
itable Pickups going! For example, 
they enable you to load more easily 
and quickly, thanks to low loading 
height and steel skid strips in the 
long-lasting hardwood floor. And for 
your bulkiest loads, stake pockets 
accommodate the addition of racks 
or side boards. Other modern advan- 
tages include extra hauling space 
provided by outboard wheel housings 

. a grain-tight tailgate with anti- 


Pickups! 


rattle latch that 


sides . . 


strengthens the 
. and practical level-ledge 
side panels. Chevy gives you run- 
ning boards, too, for convenient side 
loading. These new Pickups come in 
a wide range of !5-, %4- and 1-ton 
models with spacious boxes ranging 
up to more than 9 feet in length. 
See your Chevrolet dealer for 
the one that suits your job. . 
Chevrolet Division of General 
Motors, Detroit 2, Michigan. 


"57 CHEVROLET TASK:-FORCE TRUCKS 


PROVED ON THE ALCAN HIGHWAY...CHAMPS OF EVERY WEIGHT CLASS 
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Part six: Unity on the top level 


URING the past several years, in various sec 
D tions of the United States, groups of L. P. gas 
dealers and utility gas companies have teamed up to 
lick a common problem—electrical competition. Their 


weapon is a good one—the unified promotion of gas 
In most of these joint promotion efforts, the gas men 


in conclusion 


have as an ally the manufacturers of gas appliances 


: e . and equipment. 
When BPN began this series on os 
i a : , Loca] level programs are already underway or are 
Unified Gas Industry Promotion in a : é, 
papel ; being organized in Florida, Milwaukee, New England, 
the October, 1956, issue, we pointed 
, “= Oklahoma, Pennsylvania, Alabama, Iowa, Los Angeles, 
out the need for joint LPG-utility : 
E Chicago and several other areas. Results in several 
gas cooperative promotion on both ; ' 

cases have already proven the worth of the program 


Kor some time, the LPGA, the National LP Ga 
Council, the Gas Appliance Manufacturers Associa 


the local and national levels. It was 
our belief that a national program 


would go a long way, but reinforce 
é woe tion and the American Gas Association have watched 
ment of any national program by : 
: ; « these local actions and began to realize the ygreat 
grass roots action is also necessary , 
s , nt ; value that could result if these national organizations 
Now a national body, The Gas 
= : : ; combined efforts in promoting gas. Last year, the 
Unity Committee, has been formed ; 
: four organizations came together and formed the 
Its aim: local level programs of ; 

a0 Gas Unity Committee 
cooperation between LPG dealer ; , 
: Viewing the results of the unified programs alread) 
and utility gas companies, the pro 
; in operation on local levels throughout the nation, the 
grams to be styled after several , 
; ' ri Committee decided that cooperation can best begin 
now in operation. The result: a eh aha é 
‘ : : on the local level, directly between the LPG dealer 
national effort made up of many 
: : and the gas utilities in each area 
local efforts, each styled for its own ial : 
; [The Gas Unity Committee has therefore chosen a 
particular area. é; ‘ 
its task the publicizing of present local level effort 
We are at last on our way. With : 
. and the enco lragement of new ones It has chosen as 
this installment, which outlines the , 
ti 4 “rc its chairman a pioneer in local level action: Jack H 
nationa unity yroygram ant ne . : P 
| Mik ila, general ale manager of the Milwaukee Ga 


Light Co. 

Membership of the Committee includes four LPGA 
men, two LP Gas Council men, two GAMA men and 
three AGA men. Each of these members is highly 


local effort in Milwaukee, we there 
fore bring this series to a con 
clusion. Progress reports will fo 
low from time to time 
regarded in his respective organization 
Representing the LPGA are: Arthur E. Bone, East 
ern Propane Co., Malvern, Pa.; R. W. Sidenfaden, 


Suburban Ga Service, Upland, Calif.; William R 
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These Carbon Steel Valves are especially 
made for Oil Refineries to be used in 
connection with the manufacture of L. P. 
Gas and where steel valves are necessary 
and demanded. Furnished with special 
packing and composition disc 


Fig. 86196--Steel ““LPG’’ Swing 
Check Valve for 400 W. 0.G 


Fig. 86191—-Steel ‘LPG’ Angle oad a | Fig. 86190—Steel “LPG’’ Globe 
Valve for 400 W.0.G Valve for 400 W. 0. G. 


for dependable flow control 


Consult your Powell Valve distributor for full facts about quality proved bronze, iron, steel and 


corrosion-resistant valves. For every flow control problem—there is a Powell Valve to solve it. 
THE WM. POWELL COMPANY, CINCINNAT! 22, ono... 11ith VEAR 
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Lund, Warren Petroleum Corp., Tulsa, Okla.; and 
Howard White, LPGA, Chicago, III. 

The National LP Council is represented by 
A. H. Cote, Suburban Propane Gas Corp., Whippany, 
N.J.; and George Schulte of the Council, Chicago, III 

GAMA representatives are H. Leigh Whitelaw, 
GAMA, New York, N. Y.; and Julius Klein, Caloric 
Appliance Corp., Philadelphia, Pa. 

The three AGA members are: Bernard H. Wittman, 
Peoples Gas Light & Coke Co., Chicago, Il.; R. L. 
f : ‘ is g need for coopera 
Stephenson, Lone Star Gas Co., Dallas, Texas: and ‘ee 

tive f motion qa 


; r 3 ; ’ and an 
Co ee Chairm: ] P ; ; : ta 
mmitt hairman Mikula. f the Milwaukee program which might 


Gas 


lack H. Mikula, chairman of the newly 
formed Gas Un ty Committee, has long 
been active in LPG dealer-gas utility 
He 
ne of the park plugs of the succes: 


ompany cooperative promotion. 
tul Milwaukee proaram. Below are his 


tronq ideas on the 


outline 


Three meetings have been held to date, all pointing 
out the tremendous opportunity which knocks at the 
door of the gas industry and the job that can and 
me 


a basic plan for similar « 
f ne pre entati ‘al 
ant talk before the 


must be done through cooperative efforts. 


A program for unified action 


through LPG-utility cooperation 


By JACK H. MIKULA, General Sales Manager * Milwaukee Gx 


Chairman, Gas Unity Committee 


We all know from experience 
that the battle of the fuels today is 
not a sociable Saturday night card 
game sort of contest; it is a fight 
in which we, the gas utility and the 
L.P. gas dealer, must continually 
put forth our best and sell our ser- 
vice on its merits and its advan- 
tages over competition. 

The advertising and pro- 
motion copy should stress the ad- 
vantages of Gas As A Service. It 
will then directly benefit both the 
gas utility and the LPG dealer. It 
will also indirectly benefit both be- 
cause the utility will have a ready 
made load when it extends its 
mains and the LPG dealer will in- 
his each of his 
customers and obtain new custom- 
ers when people build new homes 
beyond the gas mains or move into 
existing homes in the rural area. 
In all cases the customer benefits 
because he may obtain the best 


sales 


crease service to 
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service, the service of his choice, 
the clean, blue flame which gas pro- 
vides. 

We must all realize the tremen- 
dous opportunity to 


crease our business at a rapid and 


we have in 
profitable rate. Never before in his- 


tory has new home building 


reached its present level. The ap- 
pliance replacement market is at a 
new high. Newer appliances have a 
low saturation. Every day in mu- 
nicipal areas it is gas vs. electric 
appliances. In the rural territories 
the 
tion exists. 


same gas vs. electric competi- 

Never in the course of our busi- 
ness has the need for cooperation 
between gas utilities and L. P. gas 
dealers been greater. This is not a 
short, simple task. It is not a short 
lived campaign. It is 
modie 


not a spas- 


now and then one-month 


activity. It is not a this-year or 


next-year and forget-it promotion. 


It is a real year-round continuous, 
roll-up-sleeves type of job to obtain 
cooperation with a capital ‘ 
tween the gas utilities 
L. P. gas dealers. 

The LPG dealer, the 
tional support of his supplier and 


” be 
and the 


with na 
local support of his gas utility, can 
combat and defeat anything com 
We 
that it is high time that each of 
us is aware of our inter-depend 


petition cares to offer. realize 


ency. It is time that each of us is 
aware of our strength. It 
each and all of us take the steps 
that 


success. 


is time 


can only mean continuing 
The field of cooperation is 
takes 


through everything that has made 


great 


and many forms. It runs 


gas the great industry it is today. 
It holds all our promises and goals 
of today and tomorrow 

How can the utility and the LPG 
? 


dealer cooperate? How can each of 
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walify construction guaran | 
. long, dependable service! 
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Charlotte's complete Systems are 
quality-built for maximum service 
with minimum Maintenance, 
All systems have full Underwriters’ 
4Ppproval and are Constructed to the 
exacting spec fications of the ASME 
Codes, 
Clo e-fitting, ea ily-operated hinged 
metal hood permit quick Servicing 
and provide maximum Protection for 
acce Ori 
ie System are delivered complete, 
a oe ready fo; service, A wide range of 
re $1zes j 4Vailable, 
2, 
The quality construction of Charlotte 
°e a D-Hydrated butane and propane 
4 re Systems is your fuarantee of long, 
j dependable mee ViC@®. .., enn the 
' ‘ Charlotte Tank Corporation j. your 
ft - 
4ssurance of a d, Pendable source of 
Supply. 
a p 
ca 
elicYels, . 
Ve . , 
own ie) amt orte . 
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, 


us grow rapidly and profitably’ 
How can we increase the pace in 
the swing to gas appliances and 
thereby increase the sale of gas? 
We can begin by trying to come to 
a real understanding of the mutual 
problems of the L. P. gas dealer in 
relation to his operation in the 
fringe areas of gas utility distribu- 
tion lines, 

The entire field of sales promo- 
tion offers a very real opportunity 
for cooperation if both the gas 
utility and the L. P. gas dealer tell 
the gas story. Both city gas and 
bottled gas customers and potential 
customers speak the same language, 
read the same newspapers, see the 
same television programs, see the 
same billboards and hear the same 
radio programs. The coordination 
of promotion and related campaigns 
is, therefore, a matter of getting 
together. 

The regular contact between the 
gas utility and the LPG 
keeps both parties informed and 
makes possible the 


dealer 


united effort 
which brings increased business to 
both. 

A coordinated cooperative adver- 
tising campaign is in 
with the L. 
area at the present time. 


operation 
P. gas dealers in our 
Jointly 
sponsored newspaper advertising is 
the result of these meetings. At- 
tendance at L. P. gas dealers’ meet- 
ings and state and national LPG 
conventions has been helpful to the 
gas utility in understanding our 
common needs. 

30th the gas utilities and the 
L. P. gas dealers realize that we 
have a tremendous opportunity to 
use methods of cooperative promo- 
tion to increase our business at a 
rapid and profitable rate through 
making our present customers “all 
gas” customers as well as obtain- 
ing new customers. 

The major uses of gas in the 
home might be broken into per- 
centages of consumption as fol- 
lows: 


Cooking 6% 
Water heating 10% 
Refrigeration 6% 
Clothes drying 8% 
Automatic incinerator 5% 
House heating 70% 


“All gas” customers are top 
profit customers to the bottled gas 
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pene, 
ere, 


When L. P. gas dealers and utility gas companies get together for an exhibit, visitors are 


treated to a really big exhibit. This one is sponsored by the Gas Institute of Greater Miami 





dealers and the utility. Effective 
promotion converts single use cus 
tomers to multiple use customer 
and then to “all gas” customers 
Also when we have gas heat in the 
home, we have a great price ad 
vantage over competition as well 
as the inherent performance ad 
vantages of our services 

The program of cooperation be 
tween the bottled gas dealers in the 
Milwaukee area and the Milwaukee 
Gas Light Co. has resulted from an 
understanding of the programs, op 
portunities for service and opera 
tions of the liquefied petroleum gas 
dealers and the natural gas utility 
A mutual interest in the individual 
success of each group has resulted 
in a program of mutual benefit to 
both. 

The cooperative efforts of the 
utility and the bottled gas dealers 
from a series of 


have resulted 


meetings at which the following 
were discussed: areas or territories 
served and plans for expansion, 
sales promotion and display pro 
grams, cooperative advertising 
For the past two years the lique 
fied petroleum gas dealers and the 
Milwaukee Gas Light Co. have co- 
operated in displays and exhibits 


at shows such as the Milwaukee 


Home Show, Wisconsin State Fair, 
county fairs, cooking schools and 
demonstrations. These shows offer 
an excellent opportunity for cooper- 
ation. At these shows the utility 
is helpful to the bottled gas dealers 
by furnishing gas appliances for 
display both in utility and LPG 
booths or exhibits. 


The Gas 


staff puts on continuous demonstra 


Company home service 
tions which illustrate the super 
ority of gas service both in utility 
and bottled gas display area At 
the Wisconsin State Fair, visitors 
registered as they viewed the gas 
exhibit. Booklets on the superiority 
service were mailed to all 
Additional litera 
ture and follow-up was then di 


of gas 


who registered 


rected on natural gas or L. P gas 
as fitted each visitor. We look for 
ward to each opportunity such as 
this to work with the LPG dealers 

The Milwaukee Gas Light Co 
has discussed with the bottled gas 
dealers its serving area and its 
general plans for main extensions, 
referring to maps, so that both 
The bottled 


yas dealers have pointed out the 


parties know of plans 


areas in which they serve. As a 
result, the bottled gas dealers and 
the utility have a complete under 
standing of each other’s activities, 
and users in the fringe area re 
ceive gas service through these co 
operative efforts and are not lost to 
competitive fuels by default 

This past year a cooperative ad 
vertising program was started by 
the Milwaukee Gas Light Co. and 
the bottled gas dealers and manu- 
ALL-GAS UNITY is 
being discussed al] over the coun 


facturers 


try. Its purpose is to unify the ad- 
vertising and promotional efforts 
utilities, L. P 


tors and other 


of all-vas yas opera- 
factors interested 
in all-gas operations 

Briefly, the Milwaukee Coopera 


tive Plan is being sponsored by the 
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PRerleos 


GAS FIRED 


MUR UNIT HEATERS 


ARE BEING INSTALLED 
THIS YEAR THAN 
EVER BEFORE 


WHY 
? 








.».» CHANGE FOR THE 
BETTER-IS THE 
ORDER OF THE DAY 
Peerless is NEW — it’s changed . . . to 
give more for the money, to fit the 


times . . . to fit the needs for today 
and tomorrow. 


A Unit for every purpose ... New lower 
prices... New neutral gray-green color 
.. » New cabinet styling . . . More com- 
pact . . . Economical to operate .. . 
Easier installed . . . Quieter operation 
... Greater heat distribution ... Proved 
engineered principles .. . Virtually no 
maintenance ... Fan or blower in every 
size . . . Rugged and dependable. 


Write for literature 
on tomorrow’s 
unit heaters today 
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Milwaukee Gas Light Co. (the local 
utility) and L. P. 
a 25- to 30-mile area surrounding 


the city. 


gas operators In 


The program consists of two 
large ads per month in the Sunday 
Milwaukee Journal. The cost of the 
program is shared on a 60-40 basis 

the gas utility pays 60 per cent 
and the L. P. gas operators 40 
per cent. 

The ads were prepared by our 
advertising agency. Let us review 
some of the statements these ads 
carry. 

“The 
and the economy of gas can be 


comfort, the convenience 
yours wherever you are,” 

“In the city, gas comes to you 
through your gas company’s mains. 
If you live outside of the city 
anywhere—then it is just as easy 


to use L. P. gas—in bottles or 
tanks. 


can enjoy the automatic conveni 


This means that everybody 


ence of gas.” 
“You can dry your clothes auto- 


than 


matically with gas—at less 
one-half the cost of other fuel 

“And, of course, you can auto- 
matically heat your home and have 
an automatic, silent gas refrivera 
tor and an automatic gas incinera 
tor,” 

“Tt will pay you to find out for 
yourself why More and More 
Folks are 
Than Ever Before.” 

While the 


running for less than a year, the 


Wisconsin Using Gas 


campaign has been 


results have been very favorable 
L.P. gas dealers are getting a num 
ber of inquiries on home heating 
and other uses for L.P. gas. In a 
number of cases, people about to 
move to suburban homes did not 
know they could get gas in the 
country until this advertising 
started. Most of them thought that 
L.P. gas was merely bottle ga 
used by resorts in the North coun- 
try. 

Th program has resulted in 


other benefits than advertising 
The movement has brought execu 
tives of the utility and L.P. gas 
closer 


companies together. This 


has resulted in coordination of 
their respective sales efforts and 
in a better understanding between 
the two factors on mutual prob 
lems. 


To indicate how this 
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UNITY idea is taking hold, a num- 
ber of similar projects have been 
started in other areas; for exam 
ple: 

Florida was the forerunner of 
ALL-GAS UNITY programs. Here 
the Gas Institute of Greater Miami 
was formed and has been doing a 
wonderful job for several years 

Chicagoland—The Gas Institute 
of Greater Chicagoland is now in 
the process of organization 
30 L.P. gas 
preliminary pledges to start a pro 


“ome 


dealers have signed 


gram. It is proposed that this 
group will be supported by several 
itilities in the Chicagoland area 
as well as a number of gas equip 
ment suppliers. 

Valley Gas Institute 


formed to 


Merrimack 
has been promote the 
ise of gas in the Merrimack Valle 
area of southern New Hampshire 
and northeastern Massachu 
It’s an all-gas 


cooperative orval 


: " 
SIX Va iTLitie 


zation formed by 


dealers and a 


leading L.P. ga 
number of manufacturers and sup 
pliers. Money to promote an ad 
vertising campaign is now in the 
process of being raised 


Los Angele L.P. ga 


utilities in the Greater Lo 


deale 
and ga 
Angeles area are also forming an 
ALL-GAS UNITY PROGRAM 
Southern California Gas Co. and 
Southern Counties Gas Co 
joined with a dozen or more L.P 
yas organization 


Alabama—The labama_ Lique 


fied Gas Association ha joined 


forces with a number 


gas companies in tl 


coordinated gas promotion pro 
Gas appliance manufactur 
their 


funds to 


gram 
ers have allowed a part oft 
cooperative advertising 
be used in the promotion of gas 
as a modern fuel. 
Oklahoma——-A 
gram on the part of L.P. gas oper 
number of utiliti 
Oklahoma. Th 
consists of over 200 highway signs 
state 
Iowa L.P. Gas A 
started “a 


cooperative pi 


ators and a 


is underway in 


scattered throughout the 

lowa rhe 
sociation cooperative 
campaign the middle of April con 
sisting entirely of 21 L.P. gas 
bulk dealers. The lowa campaign 
consists of one-half 
the roto section of the 


Des Moines 


as well as the 


page ads in 
Sunday 
Register and Tribune 
farm and home 
ection of the same paper. Thi 


newspaper campaign is supported 


with a billboard in each member's 


area which carries an imprint 


featuring the member’s name 

briefly describe 
ALL-GAS UNITY PRO 
GRAM idea is expanding all over 
Now with the estab 
All-Gas 


made up of rep 


The foreyoing 


now tnis 


the country 
lishment of a national 
Unity Committee 
resentatives from each branch of 
the industry, it is expected that 
movement vill grow into 
areas of the country 
Singly we can all go our individ 
ial ways and 


accomplish ome 


things it is true, but collectively 
all the branches of our industry 
can get together and hit all of our 
and realize all of our goals 


of today and tomorrow ae 


target 


Eastern Pennsylvania dealers and utilities let everyone know that whether it is city or L. P 


gas, Gas Is Best. 





Sure cure for 


Order from PURE and enjoy these advantages: 


. You buy direct from Pure Oil—producer of its own LP-Gas. 

. PURE ships promptly in any weather in its own tank car fleet. 
. PURE can also ship by transport truck. 

. PURE owns nine sure sources of Puregas for prompt delivery. 


. PURE’s huge underground storage facilities assure you of 
Puregas ... yours when you need it most. 


Decide now to get your LP-Gas from PURE. In 
fact, fill your storage tanks with Puregas right now 
and be set for your summer business. Call or write 
your nearest Pure Oil office today. 








( Puregas 


Be sure with PURE 


The Pure Oil Company, 35 East Wacker Drive, Chicago 1, Illinois * Worland, Wyoming, Box 38 
Minneapolis, Minnesota, 825 Thornton Street, SE * Fort Worth, Texas, Fair Bidg., Box 2107 
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Rail switches 


de-iced by 


remote control 


AIL service now depends on 
L. P. gas service to keep the 
trains rolling in areas’ where 


snowed-in and iced-up switches 


formerly tied up traffic during 
freezing weather. Throughout the 
mountain areas and 
northern part of the United States, 
propane fired switch heaters now 
keep the rail lines open. And it 


across the 


is no longer necessary for men to 
brave the blizzards to light the 
heaters, as they did in the days 
when kerosene was the standard 
fuel for these essential units. The 
job is now being done automati- 
cally by remote control. 

With an 
propane 


adequate supply of 
tanks 


these remote switches, men at cen- 


stored in beside 
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Utility-Gas bulk truck delivers the fuel that keeps the Boston and Maine switches operating 


at Scarborough and Biddleford. 





tral control panels turn the heat 
on and off as required. When the 
weather report, or a message by 
phone indicate that heat is needed, 
the turn of a dial opens a solenoid 
valve and operates an igniter at 
the switch that 
and within a minute the heater 
When the 
heater’s job is done, the dial turns 
off the fuel. 

Typical of these remotely con 


needs the at, 


functioning full blast 


trolled heating operations in re 
gions of rigorous climate are the 
switches at Biddleford and Scar 
borough, Maine, on the main line 
of the Boston & Maine Railroad, 
which are controlled from Dover, 
50-odd miles away. The heaters 
are supplied with fuel from twin 


500-gal. tanks, which are kept 
filled by Utility-Gas bulk delivery 
trucks operating out of the Sub 
Utility-Ga C 


urban Propane 


plant at Portland 


From the Portland Division Office at Dover 
N. H Clarence W. Hamor, veteran rail 
roader (above) operates the knobs that 


keep the main line open 


Let it snow, let it blow et it freeze A 
turn of the knob in Dover opens the gas 
valve and ignites the burners so the trains 


can roar through 





Kaiser 





This trademark means business 
...for LP-Gas dealers 


Safe, dependable operation pleases your customers Each part of the system is carefully tested for maxi- 
when you install Kaiser Steel LP-Gas Systems. Pre- mum safety and freedom from maintenance. Winter 
cision controls, the most dependable and accurate freeze-ups are eliminated because Kaiser Steel LP- 
available, assure efficient, uninterrupted service. Gas Systems have no moisture content. 


Servicing is easy for your drivers because all con- 
trols are located under a single hinged hood on the 
top of the tank. 


Tank sizes are available for residential, commer- 
cial and industrial installations. Bulk storage tanks 
are fabricated in sizes up to 30,000 gallons water ca- 
pacity. Call or write for complete information. 


Kaiser Steel 
FABRICATING DIVISION 


Napa and Fontana, California 
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By SELMA FINNEY 


OULD you like brown tooth 
seas: Probably not. In 
fact, almost no one would. And 
that was why Wyo-Ben Products 
(Co. decided it had a real problem 
on its hands 

When Wyo-Ben opened its ben 
tonite mill near Greybull, Wyo., 
the firm used residue fuel oil to 
fire the large forced-air burners 
in its huge rotary drying kiln. But 
the fuel oil filled the kiln with 
heavy soot. And this soot, settling 
all over the tumbling, drying 
White bentonite, covered the ma 
terial with a dark brown coating 
which could not be removed 

The firm had every right to be 


Ivan Clark (left), plant manager of Wyo-Ben Products Co., shows Dwayne Trees, manager 
of Pure Gas Service, Greybull, Wya., how LPG-fired burners give him a clean flame with 
no soot. Before conversion to LPG, oil soot ruined the bentonite which is dried in Wyo 
Ben's kiln. 





Twelve 1000 gal. tanks supply liquid butane 
to the Wyo-Ben Products Co. bentonite 
mill. The bentonite stockpile is at right 
Picture was taken before erection of quard 


rails around bulk tanks 
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Start 
a 


SALES 
BOOM 


with Sinclair's 


Famous Five” 


Switch to Sinclair LP-Gas now 
and start the sales boom bound to top 
your sales record, Light the 
fuse by calling on Sinclair today. 
Get the facts about this top quality 
LP-Gas with high heating value — 
moisture and impurities removed 


—then, switch to Sinclair! 


Sinclair Oil and Gas Company 


a ] Liquefied Petroleum Gas Sales Department 


SINCLAIR 


SWclair Oil Building, Tulsa, Oklahoma A Great Name in Oil 
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Toothpaste ... They wondered where the 
brown could be after they changed to LPG 


Processing of the bentonite to its final dried and pulverized form begins when this end 


loader scoops the material from the stockpile 


it to fine aggregate. 


Bentonite is taken to rollers which crush 





lieve it had walked right into a 
Grade A problem. 

Bentonite looks like dried putty 
but has 
Wvyo-Ben digs the material from 


the texture of dry clay. 


the mountains a few miles from 
its north-central Wyoming mill. It 


is crushed into small aggregate 


and fed into a rotary kiln for dry 
ing. 

The fact that this drying turned 
the bentonite brown didn’t really 


matter for some of its uses. These 


include thickening oil well drill 
ing mud, sealing walls of well 
holes to prevent caving and seep 
age, and lining ditches and reser 
voirs in irrigation projects to pre 
vent water seepage. The coloring 
wasn’t even too important when 
the bentonite was used to emulsify 
asphalt, rubber, resin and com 
mercial oils. 

But the fact that oi] soot turned 
the bentonite brown was highly 
important for other of its uses. 
Included in these are bases for 
tooth paste and face powder, sub- 
stances for the manufacture of 
paint, bases for cleaning and pol 
ishing compounds, and use as a 
water softener, as a purifier for 


foods and beverages and even as 
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a bonding agent in foundry sand 

“The brown color caused a very 
real problem,” plant manager Ivan 
Clark remarked. “It 
Wyo-Ben Products Co. 
ing its bentonite wherever color 


prevented 
from sell 


was important. This meant the 
loss of a large part of our mar 
ket.” It seems that no one wants 
toothpaste made brown from oil 
soot, and the market for brown 
face powder is not impressive 
The company tried a number of 
things to keep the oil-fired burners 
from filling the kiln with soot but 


had no success. 


Not wanting to give up an im- 
portant part of its potential mar- 
ket, Wyo-Ben experimented with 
several different fuels. The com- 
pany wanted a light-colored at 
tractive product which would be 
acceptable to all users. 

Then the company tried butane 
Dwayne Trees, manager of Pure 
Gas Service, Greybull, was called 
in. When butane fired up the 40 
ft long rotary kiln, no discolora 
tion of any type was found. Even 
when the temperature in the fire 
box was raised well over 2000° F, 
the bentonite came out without 
the loss of its good color 

But butane did more than solve 
When oil 
was used, a burner tender was 
With bu 


tane, operation of the burners is 


the coloring problem 
necessary at all times 


entirely automatic. It isn’t even 
necessary to have anyone take 
time to receive the fuel, as was 


The LPG dealer 


the case with oil 


‘ 


Crushed bentonite is put through this 40 ft rotary kiln. A temperature of more than 2000° F 


is provided by two LPG-fired burners. Product comes out as clean as it went in. Oil soot 


used to coat the moterial 





fills the tanks, and everything else 
takes care of itself. 

“I believe the saving in labor 
cost will give us an overall cut 
of 50 per cent in the cost of firing 
the kiln as compared with oil,” 
stated. This 
saving is an extra bonus for Wyo 


plant manager Clark 


ten, which would have gladly paid 
extra to clear up the color prob 
lem. 

Pure Gas Service installed 12 
1000 gal. bulk storaye tanks to 
supply the kiln’s 1000 gal. per day 
consumption. The storage is situ- 
ated 800 ft from the mill building 
Gas is brought out by transport 
transferred 
into the tanks through individual 
filler valves. 


from Greybull and is 


Liquid butane is supplied to the 
burners. Under usual operating 
conditions, liquid is drawn from 
three tanks at once. Liquid is de- 
livered at a pressure of 50 psi. 
from a 30 gpm Corken pump 

During the summer, all of the 
tanks contain butane. But during 
the cold months, one of the tanks 
is filled with propane, which is 
used to help push the butane to 
the pump. The propane is mani 
folded into the vapor spaces of the 
butane tank This adds to the 
vapor pressure which moves out 
the liquid butane. Reason for not 


using a butane-propane mixture 


Pr 
e 
ee Yee 


Fuel fer the kiln is pumped as a liquid to the burners at a pressure of 50 psi. 





After it is dried, the bentonite is pulverized in a mill and then sent to this sacking machine. 
Lyle Wilson, mill shift foreman, is shown loading finished product on a hand truck. Mill 
capacity is 4100 tons of bentonite daily using 1000 gal. of butane per day. 





is to keep the Btu rating per gal- 
lon as high as possible. Since pro- 
pane has a lower Btu rating than 
butane, it would lower the total 
Btus if mixed with butane. 

By using propane only to supply 
pressure to the butane tanks, the 
propane is used up slowly. 

This is a common practice in 
the Rocky Mountain area. 

Two Mutual jet evaporative 
burners, in which liquid butane is 


During the 


winter, one tank is filled with propane to help push the butane to the pump. 
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vaporized in the burner body by 
the direct heat, fire the kiln. The 
burners develop a temperature of 
more than 2000° F to dry the six 
tons of crushed bentonite held by 
the kiln at any one time. 

The bentonite is brought from 
the mountains 100 miles east 
of Yellowstone National Park in 
dump trucks and is stockpiled to 
feed the mill. From the stockpile, 
bentonite is carried by an end 
loader to a hopper and the proces- 
sing begins. 

The hopper drops the materia: 
into rollers which crush it into the 
small aggregate which goes into 
the drying kiln. The aggregate 
passes through the rotary kiln and 
into a mill. The mill pulverizes 
the bentonite which is then con- 
veyed to sacking machines. 

Total capacity of the Wyo-Ben 
mill is 4100 tons per month. 

“Because we are so happy that 
butane licked our color problem, 
we almost forget about the other 
butane has given us,” 
Clark. 
the lower handling cost, we now 
enjoy the effects of a clean-burn- 
ing fuel on our processing equip- 
ment,” he said, concluding that 
“it is a real pleasure to always 


benefits 


commented Mr. ‘Besides 


have our equipment clean and 
ready to go.” 

And that is how butane helps 
white 


give you toothpaste and 


white face powder for your wife. & 
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‘Looking for more 
seles and profits?”’ 


You can boost those slumping warm 
weather sales with these DAL-WORTH 
units designed to make the switch to com- 
plete LP Gas farm operation more conven- 
ient ... more economical. 


DAL-WORTH portable LP gas tanks elim- 

inate the loss of time for moving lumbering 

equipment to a refueling point. The 2-wheel 

unit can be in place and equipment refueled 

in a matter of minutes. 

The 4-wheel anhydrous ammonia tank 

offers the additional feature of quick conver- 

sion to a simple trailer unit for miscellaneous 

hauling. 

You can sell these units with the assurance 2-Wheel Portable Refueling Units. Available 
that your customer is getting the finest in 250-gallon and 500-gallon capacities. 
equipment money can buy... backed by 

over a quarter century of experience and the 

DAL - WORTH “CERTIFIED CON- 

STRUCTION” SEAL. 


Whatever your needs .. . on the ground, 
on skids, or on wheels . . . you'll do best 
to come to DAL-WORTH! 


Dispensing 


x 
, r] 
core 


Transport and Delivery (@™ Pi | Units 





; System, 
Skid and Storage 4-Wheel Portable Anhydrous Ammonia 


Send for Dal-Worth’s newest catalog of nat ~Wwoarn Tanks. 500-gallon and 1000-gallon Capacities. 
quality engineered LP gas and anhy- Am COMsaNY 
drous ammonia tanks .. . the coupon is 

for your convenience. 


DAL-WORTH TANK COMPANY 
BOX 818, GRAND PRAIRIE, TEXAS 


Gentlemen: 


Please rush us your latest catalog describing 
DAL = WORTH TAN 4 DAL-WORTH’S “Certified Construction” tanks. 
COMPANY Company 
Att’n: Title 


East Highway 80 P.O. Box 818 Address 
Grand Prairie, Texas City State 
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for the L.P. trade 


oRS FIRST 
NO VENT 


e HEATS THE FLO 
p—YET NEEDS 
KYGEN FR 
oR SPACE 


e VENTE 
« TAKES NO O 


«TAKES UP NO FLO 


e COMPLETE 
& 
© $175,000 BTU 


e TW 








reo HoT sates Packace FREE 
® Television films © Newspaper mats 
® Radio Commercials @ Direct Mail Folders 
®@ Illustrated Brochures 





DEVELOPED AND MANUFACTURED BY 


HUNT HEATER CORPORATION 
220-BP 12th Avenue, N. Nashville 4, Tennessee 


Please send me complete information and prices on the HUNT 
NOVENT HEATER. 


NAME 
ADDRESS 


CITY 
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You'll close more 
appliance sales 
when you use 

this handy... 
COMPETITIVE 
COST CALCULATOR 


Now ... with this authoritative, 
convincing sales tool, you can prove 
to your prospects quickly, easily, 
and simply that LPG costs less 
than electricity for cooking and 
water heating. Money talks with 
most people, so dramatize the sav- 
ings with a Competitive Cost Cal- 
culator. 

Compares the average annual cost 
of operating LPG versus electrical 
appliances, using your own local 
rates. 

Proves to your customers’ satisfac- 
tion that it’s less expensive to cook 
and heat water with LPG than 
with electricity. 

It’s authoritative! Average annual 
usage figures for both LPG and 
electricity are taken from Techni- 
cal Bulletin 1073 prepared by the 
U. S. Department of Agriculture. 

It will last for years. Made from 
durable plastic-laminated board. 


LPG OPERATORS — 

The Competitive Cost Calculator 
builds fuel sales as it builds ap- 
pliance sales. Hundreds of LPG 
appliance salesmen are using the 
Calculator to add authority to 
their sales presentations. Be sure 
each of your salesmen has one 
with him on every call. 


$1-99 each 


Orders of 50 to 99 — 80¢ ea. 
Orders of 100 or more —70¢ ea. 


(In California add 4% Salea Tan) 
The supply is limited, 
so order today! 


Butane-Propane News 


198 S. ALVARADO STREET 
LOS ANGELES 57, CALIF. 
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He e¢ "8 if hy Beaird 
LPG and NH-3 Tanks are 
SAFER 

BRAN[ BRAN 

x Vv BEAIRD 

NO ves 

NO NO 

NO 


NO 


THE J. B. BEAIRD COMPANY, INC. 


Snreveport, Louisiana > nm, lowa Stocktor California 


P a it o _ ‘Pea 
oem ee sors Oe OK 


LP-Gas Anhydrous Ammonia Transports Filling Station 


ao mse 


The World’s Largest Manufacturer of LP-Gas Systems 





For 
Pros 
New 


Safety-built and Blue 
1P-Gas System 


60 w.g.to 1150 w 


a 
perous 


ae 


Packaged storage plants and individual 
pressure storage vessels 


6,000 w.g. to 30,000 w.g. capacities 








Single and double tank Payliner 
transports 


5600 w.g. to 9,000 w.g. capacities 





Beaird West . _ 


Challenger LP-Gas Filling Stations Challenger LP-Gas Filling Stations Deluxe LP-Gas Filling Stations 


999 w.g. capacity 999 w.g. capacity 999 w.g. to 6,000 w.g. capacities 





GO BLAIR. 





FOR BIGGER PROFITS 


Right now, you are thinking about how to increase your sales 
and profits in 1957. And now is the time to start doing 
something about it. When you do, call in Beaird, manufac- 
turers of a complete line of LP-Gas equipment backed by 
realistic financing, inventory and dealer merchandising pro 
grams. Beaird has nation-wide experience in helping LP-Gas 


dealers build greater sales and profits. 


Turn your ideas into action... contact your Beaird repre- 


sentative today. 


THE J.B. BEAIRD COMPANY, INC. 


Shreveport, Louisiana 
Stockton, California 


Clinton, lowa 


Sell the systems that will 


©... 


PACKAGED CAST STEEL PRESSURE ANHYDROUS AMMONIA LP-GAS SYSTEMS 
COMPRESSOR PLANTS FITTINGS BULK STORAGE EQUIPMENT 


stay new for the years ahead 








For Immediate Delivery 


LP GAS TANKS 


DOUBLE WELDED SEAMS 

FINISH COAT IS HOT SPRAYED WHITE GLOSSY ENAMEL 

EACH TANK HYDROSTATICALLY TESTED TO 400 PSI 

FITTINGS APPROVED BY THE UNDERWRITERS LABORATORIES 

ALi TANKS INSPECTED BY FULL-TIME LICENSED INSURANCE INSPECTOR 


CONSTRUCTED IN ACCORDANCE WITH ASME CODE FOR UNFIRED BOILERS AND PRESSURE VESSELS 





Manufactured By 


LONG TANK COMPANY, INC. ':3300..*¢ 


Douglas industrial trucks 
how quick saving of con 
version costs (April, ’56 1 pages 10¢ 


Insurance for industrial 
from Butane-Propane News trucks converted to LPG (June, ’S6) 2 pages 10¢ 


LPG precools California 


... to help you sell— tne (March. '5 § panes 304 
to guide your staff— LPG-fueled forklifts keep air 

These important articles from past issues of pure in new Ford plant (Oct., "6 2 pages 10¢ 
BUTANE-PROPANE News are available as Heating 

reprints, while they last, at the prices in- Selling LPG heating beyond 

dicated. Quantity discounts (same reprint) 10 the mains the story of 

to 49 copies, 20%; 50 copies and up, 30%. Cookga (Nov., 56 1 pages 10¢ 


(Check should accompany order) Degree day counter save 
the day (June, ’! 2 pages 10¢ 

Agricultural 
Agricultural flaming is vast We can have schools for les 

new market for LPG (March, ’55) 12 pages 20¢ money, with gas heat (Dec., 5! 4 pages 10¢ 
Agricultural! flaming (March, ’56) 16 pages 25¢ 
Whirlwind in a feather 

factory (Nov.,’55) 4 pages 10¢ Gas is the saf 1€] 

. NFPA fire lo report 

Industrial (color poster) (Jan., "5! 1 pages 20¢ 


General 


est f 


Plumbers’ furnaces provide 

hot market (April,’56) 6 pages 
LPG helps surface Nebraska 

highway (April,’56) 1 page Is the 


Look for new highs in 

LPG sales in '56 (Jan., "§ 1 pages 10¢ 
insurance picture 
Power better? (May, 56) h page L5é 
we 
Full report on Chicago’s 1050 :, nets 

propane buses (July,’56) §& pages ot afety, 5 | (May,’56) 6 pages 15¢ 


BUTANE - PROPANE News ° 1985S. Alvarado St., Los Angeles 57, Calif. 
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“LONG | 


on promisés?_ 


TEXACO LP—Gas Distributors have no supply problem. 








They have a constant source of supply with on-time deliveries! 


call or write TEX ACO today... 


The Texas Company — the only petroleum company that has successfully 
built up distribution of its quality products in all 48 states — is one of the 
largest producers of LP-Gas. 


The same sound and profitable sales policies apply. Distributors are assured 
of (1) a product of highest quality (2) dependable supplies and efficient 
delivery service. T’exaco markets only through independent Distributors; 
does not operate outlets of its own. 


Texaco LP-Gas is produced in 25 strategically located areas and is 
delivered in a brand new fleet of tank cars. 

Present distributors find Texaco LP-Gas has immediate acceptance — since 
this product bears the famous, nationally known trade-mark, Texaco, and 
matches the quality of such other well-known Texaco products as Sky Chief 
and Fire Chief Gasolines, Havoline Motor Oil, Marfak, and many others. 


You can build a sound and profitable business with Texaco LP-Gas. 





Let us tell you how. 





You can count on... 


The Texas Company, LPG Sales Division, P. O. Box 2420, Philtower Building, Tulsa 2, 
Oklahoma, Dlamond 3-4101 929 South Broadway, Los Angeles 15, California, TRinity 9271. 





68 BUTANE-PROPANE News 








Appliance sales high in '56, higher in '57 


1957 should in- 


1956 unit sales, according 


Sales of gas appliances during 
crease 1.2 per cent over 
to a survey of gas appliance and equipment manu- 
facturers—the men who should know. 

The 1.2 per cent figure is 
actual sales of each particular type of appliance 


an over-all increase, 
varying according to its individual characteristics. 
The survey is part of the Gas Appliance Manu- 


facturers Association's annual “General Business 
Outlook,” prepared by Edward R. Martin, GAMA’s 
director of marketing and statistics. 
of the 
predicted by each GAMA member. 
1948, the studies have proven highly accurate 

A summary the 
1957 unit sales as compared to 1956 is given 


Figures used 


are a consensus or summary sales volumes 


Conducted since 
consensus of 


showing expected 


By EDWARD R. MARTIN, Director of Marketing and Statistics 


nC 
Ia 


HILE the table on these 
Wan represent the composite 
of manufacturer thinking on an- 
ticipated industry volumes, if in- 
dividual companies all perform up 
to expectations, the percentages for 
each appliance could be materially 
increased. 

Gas-Fired Heating Equipment 
During the year just passed, gas 
replaced oil as America’s leading 


; Appliance Manufacturers A 


fuel. This, 
manufacturers of 


home-heating despite 
the fact that 
gas-fired central 


(warm-air 


heating equip- 
boilers 
1956 


some- 


ment furnaces, 
and 


recorded 


conversion burners) in 
aggregate 
what below the peak sales of 1955. 
The industry is that 
their margins will be widened dur- 
ing 1957 with new sales peaks be- 


sales 


confident 


ing established by gas furnaces 


ation 


and gas boilers. Manufacturers 
of gas conversion burners are also 
volumes 


(See 


looking towards greater 
sold 


than last year. 


Fig. 1.) 


were 


of gas-fired di 


rect heating equipment anticipate 


Manufacturers 


sales levels at a slightly higher 


plane than last year and look for 
1957 volumes to be the best since 
1952. Sales of 


gas-fired vented 





Domestic gas ranges: 
a. Free standing 
b. Built-ins (oven-broiler 


c. Total 

Automatic gas water heaters 
a. Under 40 gal. 
b. 40 gal. and over 


Total 

central heating equipment: 
Warm air furnaces 
Soilers 


Conversion burners 


Total 


Gas direct heating equipment 


Gas 


Gas 


unit heaters 


Gas floor furnaces 
Gas incinerators 
Gas 


Gas clothes dryers 





units) 


ANTICIPATED 1957 INDUSTRY UNIT SALES COMPARED WITH ESTIMATED 


Consensus—! 957 
Unit Shipments 


1956 UNIT SALES 


Estimated—1956 
Unit Shipments* 


Per Cent Change 
1957 over 1956 





2? 027 000 


200,400 
2,227,400 
2,069,000 
775,000 


2,444,000 


40 000 
106,000 


203,000 
1,149,000 


1,731,000 


vented recessed wal! heaters 


hotel and restaurant cooking equip. 


571,000 


*Ten months actual, two months estimated. 


2,019,000 
160,000 


2,179,000 
2,143,000 
692,000 


2,435,000 


806,200 
97,000 
189,700 


1,092,900 


1,700,000 


470,000 

















| GAS-FIRED HOUSE HEATING EQUIPMENT 
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r rn 
BOILERS | 
| CONVERSION | — 
_ 1000 BURNERS 
ine 


| 


| 800 





FURNACES 




















UNIT SHIPMENTS iN THOUSANDS 
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| 
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VABAABZAGY 

pity 47 48 49 50 51 52 53 54 


widened in 1957. 





floor 
expected to fall be- 


recessed wall heaters and 
furnaces are 
low last year’s volumes. Gas unit 
heater sales will exceed the peak 
levels of 1956. 

Automatic Gas Water Heater 
sales reached an all-time high in 
1956 and manufacturers expect a 
new peak to be established during 
It is well within 
the reach of the industry to re- 


the coming year. 


cord, during 1957, their first 3 mil 
Indications 
that the trend towards larger ¢a- 


lion unit sales year. 
pacity water heaters will be con- 
tinued and _ accelerated are 
evidenced by the fact that manu 
facturers expect sales of heaters 
with tanks of less than 40 gallons 
to decline. The difference will be 


70 


more than made up by sales of 
heaters with tank capacities of 40 
gallons or more. (See Fig. 2.) 
Domestic Gas Range manufac- 
turers look for sales of built-in 
models to surpass the 200,000 unit 
mark while free standing models 
will register slight gains over 1956 
units for the 
(See Fig. 


and top 2 million 
llth consecutive year. 
3.) 

Gas Clothes Dryer sales totaled 
170,000 1956, 


lishing an sales 


units in estab- 
all-time peak 
which is destined to be overshad- 
during the coming year. 
Manufacturers are confident that 
in 1957 the half-million mark will 
be exceeded by some 70,000 units. 

Gas Incinerators, another of the 


owed 





younger members of the gas appli- 
ance family, look for greater vol- 
umes during 1957 with sales ex- 
ceeding last year’s volumes by 
close to 30 per cent. 

Gas Commercial Cooking Equip- 
ment manufacturers look for 1957 
sales to be about 10 per cent 
greater than during the preceding 
year. 

General Observations — All in 
all, it looks like a comfortable year 
for the gas appliance and equip- 
manufacturing industries. 
New peaks are expected to be es- 
tablished in 
ment” appliances and equipment 
such as the automatic gas water 
heater, the gas clothes dryer, and 
over-all gas-fired central heating 
equipment. In the kitchen, gas 
range sales, heavily influenced by 
the installation of “built-ins,” 
should continue in the right direc- 
tion—upward. 

Sales of gas-fired direct heating 
equipment will also continue in 
the upward direction and while 
gas floor and wall furnace sales 
are expected to decline, the slack 
might taken up by in- 
creased sales of gas-fired central 
heating equipment. 

Continuing technological im- 
provements in gas _ incinerators 
will continue to contribute to- 
wards keeping sales progressively 
on the upgrade. 

Over on the commercial! appli- 
ance and equipment side, look for 
the gas-fired unit heater to hit a 
new sales peak and for gas-fired 
commercial cooking equipment 
sales to surpass last year’s levels. 


ment 


sales of the “‘base- 


well be 


Conclusion—The future of the 
gas industry and the gas appli- 
ance and equipment manufactur- 
ing industries are one and the 
same. Historically, both have pro- 
gressed and both face the future 
confident that gas 
continue to expand and that the 
expansion will create new markets 
for gas burning products. 


services will 


Future growth, however, is not 
guaranteed by records of accom- 
plishment. The successes of the 
past, the gas industry realizes, are 
hollow achievements unless they 
influence the 
progress of tomorrow. 


can be tailored to 


The successes of the gas indus- 
try have been accomplished in the 
face of rugged competition. No 
gas man expects a successful fu- 
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itch YOUR PROFITS fo 2 Star 


* Custom Made Hood 


Note the deep-drawn, streamlined appearance ' internal Relief 
and the special hinge and hasp design % Vaive on all 
* Rego Multi-Valve “STAR” Systems 


Provides service outlet, double check filter 
valve and liquid withdrawal outlet 


* Fisher Regulators 


The best assurance of trouble 
free bulk tank operation you 
can have 


EXTRA STRENGTH 


CUSTOM BUILT 


with every desired feature in an above ground tank 


TO LAST A LIFETIME 


You just can not beat a Nor-Tex STAR for QUALITY...for FEATURES... for 
DESIGN ...or for PRICE. The utmost care goes into the construction of each tank 
which is then carefully fitted, tested and doubly inspected... first thoroughly by us and 
then by the thorough National Board inspectors. The “STAR” is built to meet all 
national, state and local requirements. It is CUSTOM DESIGNED for the need in 
your area. That is why the Nor-Tex STAR is fully guaranteed. You can be sure it is 
the best if it comes from Nor-Tex. 


Nor-Tex construction exceeds all safety requirements. 
Write, Wire or Thoroughly buffed and cleaned for finest appearance. 
Phone for Prices The Nor-Tex STAR is completely fitted and ready for use. 
hy Bottom outlets are standard on all above ground tanks. 
Immediate delivery on one Nor-Tex STAR or a truckload. 


2% ~10 days, on truckload lots delivered in our trade area of ask about our finance plen 


PRODUCTS 
COMPANY 
: —— 


vorionat sors ages tor MORTH TEXAS TANK CO. 


P.O. BOX 1219 DENTON, TEXAS CENTRAL 5416 
Manufacturers of Fine LPG Equipment 
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GAS APPLIANCE MANUFACTURERS ASSOCIATION, INC 


AUTOMATIC GAS WATER HEATERS 


GAS APPLIANCE MAMUFACTURERS ASSOCIATION, ING 


DOMESTIC GAS RANGES 


FREE STANDING 


UNIT SHIPMENTS IN MILLIONS 


3.0 
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Fig. 2. Automatic gas water heaters are expected to hit a new 
sales peak during 1957, bettering the 1956 peak. 
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© HOT INCLUDING SHIPWERTS OF BUILT 1 GAS RANGES WHICH ARE ESTIMATED AS FOLK 
— 1955 s 46,000 umiTs 


955 -100,000 WeITS, 1986 §. 1957 200,000 uniTS 


Fig. 3. This year will be the I!th consecutive year in which the 


sale of domestic gas ranges will top the 2 million mark. 





ture to be handed him on a silver 
platter. Rather, he knows his in- 
dustry is a part of a competitive 
economy and that any gains his in- 
dustry 


plished 


amasses must be accom 
through his ability to 
meet, and out-compete, his com- 
petition. 

Today we hear a lot about 
market conditioning, multi-million 
dollar advertising and promotion 
programs, and technological im- 
provements in household appli 
ances and equipment. Despite the 
advancements of the gas industry, 
it is a safe bet that the general 
these elements 


public relates 


mainly to the electric industry, 
because of the widespread adver- 
tising of the major electrical ap- 
pliance producers. 

Promotion, advertising, market 
conditioning and technological ad- 
vancements have long been a part 
of the planned progress of the gas 
industry. Exploiting the advan- 
tages of gas service on a tremen- 
dously accelerated basis is part 
of the parcel of planned future ex- 
pansion. The year 1957, desig- 
nated by many as the “March of 


72 


Gas” year, will see the gas indus- 
try involved in advertising and 
promotional programs which will 
dwarf all previous endeavors. 

First, during this year, more 
than ‘$5 million will be spent by 
gas utilities and pipe line com- 
panies through the American Gas 
Association, for advertising and 
promoting the use of the fuel gas 
and gas appliances and equip- 
ment. Included in this amount is 
the sponsorship of a national net- 
work TV show, and many manu- 
facturers have contributed to this 
phase of the program. 

Manufacturers of equipment 
used in the production, transmis- 
sion and distribution of gas will 
continue their GEM Program of 
advertising the seven basic house- 
hold uses of gas in national con- 
sumer magazines. 

The domestic gas range division 
of GAMA is studying plans for 
sponsoring “point-of-sale” adver- 
tising and promotions directed at 
both the consumer and appliance 
dealer. 

GAMA will continue, for the 
sixth year, its national public re- 


lations program. These efforts will 
be supported by the independent 
public relations efforts of the 
American Gas Association and the 
Liquefied Petroleum Gas Associa- 
tion. 

Such national cooperative pro- 
grams will include many specific 
nationally 
recognized promotions including 
the “Mrs. America” program and 
the “New Freedom Gas Kitchen 
and Laundry Program.” 

Individual appliance manufac- 
turers, gas utilities, pipeline com- 


sales campaigns and 


panies, and L. P. gas operators 
will add the impact of their own 
advertising and promotions to the 
cooperative programs sponsored 
by each segment of the industry 
through their own trade associa- 
tions. 

So, 1957 will unfold as a year of 
progress and opportunity. In it- 
self, it will be a good year, 
wherein the gas industry will at- 
tain many new peaks. The impor- 
tant thing, however, is that the 
gas industry will build a sound 
platform on which to base future 
expansion. a 
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But Way to Wut Costs= 
~ a o Se &£ 


/ pmptt 
capine’ 
gpact 


ROUTE-RATED 


DELIVERY UNITS 


“Habit buying and guess-calculation of deliv- “ROUTE-RATED” units are built to fit indi- 
ery unit sizes by bulk plant operators be- vidual route needs, based on the length of 
comes more and more hazardous as costs the route, the terrain covered, convenient 
increase and profits decline. The need for job- cabinet location, and trips required on peak 
rated units is greater than ever.” These indus- loads... keeping a two-year eye on the 
try reports point up Nor-Tex service. Nor-Tex future. May we help you? 


Follow the Rule for PROFIT Today... 


“Right Sized Units On Right Sized Chassis for the Job” 


Cd . ~ ae Ps 


Write, Wire or | 7 
Phone for Prices @ 


Balance Your Load The Nor-Tex Way 
Finance The Balance 


PRODUCTS 


—/ go uren : Manufacturers of Fine LP-G Equipment 


National §6§6hdh nNORTH TEXAS TANK CO. 


Sales Agents For 
P.O. BOX 1219 CENTRAL 5416 DENTON, TEXAS 
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Especially Suited aaeeareomnal 


FOR THE % * A few years ago we introduced this 


vm SPECIAL FORMULATION of aluminum paint 

BOTTLED GAS N f) l) ST RY ‘especially for the gas cylinder industry and 
the response was overwhelming. TODAY... 

bs. leaders in the industry recognize SHEFFIELD 

—— , ee GAS CYLINDER ALUMINUM PAINT as the 


one paint that takes plenty of abuse .. . and 

* comes up bright and smiling! If you haven't 
tried it yet . . . send for additional informa- 
tion—and see for yourself! 


AVAILABLE IN GALLON, 5 GALLON and 55 GAL- 
LON CONTAINERS. Remember... SHEFFIELD 
ALUMINUM GAS CYLINDER PAINT is better ALL- 
WAYS ...MORE ECONOMICAL .. .a little goes a 


long way! 





Fast Drying 

May Be Stencilled Within 15 Minutes 
Hard Surface 

Won't Rub Off 

Smooth Finish 

Semi-Lustre 

Long Wearing 

May Be Brushed or Sprayed 

No Unpleasant Odor 


* 
* 
* 
* 
* 
* 
* 
* 
* 
* 


Made With A Special Synthetic Vehicle In- 
soluble in Turpentine or Ordinary Petroleum 
Thinners 








_ Sheffield ALUMINUM TANK PAINT 


Libotadiry fedlea 


Extensive weather-o-meter tests prove this NEW aluminum 
“pelat will resist more than one and one-half years EXPO- 
SURE TO WEATHER EXTREMES! Formulated to do TWO 
specific jobs... to PROTECT surfaces against rust, wear and 
corrosion and to add a long-lasting attractive finish. Covers 
all primed surfaces in ONE COAT... economical in appli- 


cation... economical because it is long lasting! 


Ideal For Bulk Gas Storage Tanks 


Shettield Zroreze PAINT CORPORATION : 


ONE OF THE WORLD'S LARGEST 
MANUFACTURERS OF ALUMINUM PAINTS CLEVELAND 19, OHIO 


a 
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and he’s pretty well known thruout the moun 
tain states in L. P. 


_. McCABE has plenty of savvy about L. P. gas 


gas circles. He was first with a 
tank makin’ outfit and later with Phillips Petroleum 
Co. Bill seldom tells about how he first got interested 
in the business, but it all began when Bill was a 
Freshman at the University of Colorado. He met 
Propane Pete and Pete told him the true story of 
the Flatirons, the big rocks just outside of the town 
of Boulder, Colo. 

It all happened a long time ago when Pete was 
young and sentimental. He’d been ramblin’ around 
the mountains where there were few roads and mighty 
few people, except redskins who was mostly hostile 

Karly one afternoon, Pete stopped his truck Beepee 
in a little valley, figgerin’ to hole up for the night. He 
wandered around a bit and all at once ran smack dab 
onto an Indian sittin’ on a log. That feller was drip 
pin’ wet 

Pete stopped short but the redskin jist set there 
lookin’ like he’d lost his last friend. When Pete said 
“How,” the Indian just grunted: “Wet.” 

Now Pete was the sort of guy that didn’t like to 
So he kept 
askin’ questions and gittin’ grunted answe1 After a 


ee nobody in distress, even an Indian 


time he got the sad tale pieced together 

Seems this here Redskin was called Hiawatha and 
he’d been out trappin’ beaver. He’d got half a dozen 
beaver skins but he’d fell into the water a co iple of 
times and plumb ruined his clothes. To make matter 


worse, he had a date with his girl at sundown 


Now this gal, Minnehaha was a mighty persnickety 
dame. She’d give a guy the gate right now if his hair 
wasn’t combed right or his clothes was wrinkled a 
little bit. Hiawatha was dead gone on her and if he 
ever showed up like he was now, she’d throw him 
over for some Blackfoot buck. He didn’t have 


clothes closer’n Minnesota. Hiawatha was sure down 


no other 


in the mouth Hiawatha was ; man t he 
didn’t have what it took to handle ! ehaha except 


on her own terms 
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PROPANE PETE * Episode No. 19 


Propane Pete 


cements romance 


with L.P. gas 


By J. ARTHUR THOMPSON 


Pete sat there and commiserated with this here 
poor buck for a spell and then he begun to git the 
germ of an idea. He took one of them beaver skin 
and made a whale of a big regulator to handle a bip 
burner he roughed together out of odds and ends. He 
looked around and found three whoppin’ big flat roc] 
and put ’em on this here burner and started the 
burner goin’ full tilt 

He made a comb by cuttin’ teeth in a piece of sheet 
metal Then he made Hiawatha peel off his clothes 
While he wa 


doin’ that Pete got a whole bunch of wild rose petal 


and take a good bath in the creek 


and rigged a quick still out of copper tubing. He come 
up with some of the purtiest smellin’ perfume you 
ever heard tell of 
By that time, those big flat rocks was hot and he 
made Hiawatha take ’em and press his pants and 
shirt with ’em. When Pete got thru with that Indian 
ire one elegant sight. His hair was combed 
o; his clothes didn’t have a wrinkle in ’em, and 
tunk so purty that the hummin’ birds was flyi: 
around him 
Hiawatha took off 
Minnehaha just as the sun was dippin’ down behind 
Rockie n the west. Well, Minnehaha 
Longfeller told you, they 


a high lope and he met hi 


nl arms and as 
happy ever after 
But Longfeller didn’t tell that whenever they 
ee 1@y always used propane to COOK pt 
ew. Figyvered it gave it a better flavor 
Now Propane Pete wa © busy watchin’ the antic: 
if them two turtle doves that he forgot all abo then 
a spell. He'd jist leaned ’em 
ide and left the burner on 
xpandin’ and expandin’ and 
they was too darned big 
the burner and left ’em 
till there, loomin’ ip over tne 
yulder and folks still call ’em 
's the story that got Bill McCa 


75 





LOOK T0 DAYBROOK 


. For the New Power Loader Method of Handling Tanks! 


Trucks for transporting LP-gas tanks do more work 
with savings in time and manpower when equipped 
with 100% hydraulically operated Daybrook- 
Woodside Speedlift Power Loaders 

From storage to the point of use, the problem 
of loading, unloading and locating heavy, bulky 
steel tanks is eliminated . . . making a one-man 
operation anywhere a truck or semi-trailer can go. 
The Power Loader is always with the truck, ready 
to operate .. . saves valuable time. 

Ihe Power Loader is rugged, sturdy, reliable... 


POWER LOADER POWER GATE DUMP BODY—HOIST 


Sign below, attach coupon to letterhead and mail in envelope. 


handling capacities up to 4,000 pounds. It requires 
only 20 inches of space for mounting behind the 
cab. Entire truck or semi-trailer platform is free 
for load carrying. 
With the Daybrook-Woodside Power Loader, 
trucks become more than a means of transportation 
really a new and proven method of bringing 
increased efficiency to tank delivery operations. 


DAYBROOK HYDRAULIC DIVISION 
L. A. YOUNG SPRING & WIRE CORPORATION 
BOWLING GREEN, OHIO 
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Many in-plant feeding 
programs started in 1957 


America’s factory workers are 
lunching better than ever before 
and will enjoy still higher stand- 
ards as many additional in-plant 
feeding programs are started in 
1957 as a result of industry’s mas- 
sive building program. 

So reports Fred H. Groen Jr., 
chairman of the hotel, restaurant 
and commercial gas equipment di- 
vision of GAMA. 

“More than ever before,” Mr. 
Groen declares, “the employer is 
becoming aware that it isn’t busi 
ness to be paying $2 an hour at 
4 p. m. to somebody who hasn’t had 
a decent meal since 6 o’clock the 
previous night. 

“Despite all education to the con- 
trary, breakfast is still a rush- 
through meal for millions. Lunch 
has to be good or efficiency suffers. 
Step by step the equipment makers 
and their customers are licking the 
problems inherent in providing 
nourishing warm lunches to em- 
ployee forces which may number in 
the thousands and be scattered over 
wide plant areas.” 

Gas-fired broilers, steamers, steam 
kettles and deep fat fryers are in 
heavy demand, Mr. Groen reports, 
and there is emphasis on food 
warmers permitting items to be 
prepared and stored long periods in 
advance of the 12 o’clock rush. 
Makers of commercial ranges and 
ovens are stressing efficiency, ver 
satility and easy cleaning charac 
teristics. 


Suburban Propane expands 
into central Pennsylvania 


Through the acquisition of prop 


erties in Pennsylvania and New 
York on January 2, the Suburban 
Propane Gas Corp. extended its 
service into central Pennsylvania 
and added approximately 21,000 
customers in these two states. 
Mark Anton, president, in mak 
ing this announcement, explained 
that the company purchased the 
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assets of Atlantic States Gas Co 
of Pa. Inc., Lancaster, and of At 
lantic States Gas Co. of N. Y. Ince., 
Cortland, through new subsidiary 
companies known as the Suburban 
Atlantic States Gas Co. of Pa. Inc., 
and Suburban Atlantic States Gas 
Co. of N. Y. Inc., respectively. He 
stated further that J. E. Shaffer, 
manager of the former Pennsylva- 
nia company, will oversee the oper 
ation in that area, and F. Coulter, 
who held this position with the 
New York company, will supervise 
activities in that area. 

Mr. Anton stated that the pur- 
chase of these companies was ad- 
vantageous because, in general, the 
operations are adjacent to the 
areas served by Suburban Propane 
and therefore presented an excel- 
lent opportunity to effect 
Furthermore, in times of 
shortage and supply or emergency, 
readily be rendered 
from the company’s underground 
reserve of several million gallons 
of propane near Ithaca, N. Y. An- 
favorable factor was that 
both the seller and buyer companies 
specialize in metered gas service 
with tank truck delivery. 

With this acquisition, Suburban 
Propane now serves close to a half 
million customers. 


econo- 
mies. 


service can 


other 


Propane Appliance will 
sell, lease water heaters 


The formation of Propane Appli- 
ance Corp., a wholly owned sub 
sidiary, Was announced by National 
Propane Corp. Propane Appliance 
will perform the function of mak 
ing available to National’s gas cus- 
tomers water heaters for sale or 
lease. 

The company has entered into a 
revolving term borrowing arrange 
ment with Franklin National Bank 
of Franklin Sq., L. I., N. Y., Em- 
pire Trust Co. of New York and 
Merchants National Bank of Cedar 
Rapids, lowa. 

Officers of the Propane Appli 
ance Corp. were announced as H 
N. Forman, president, W. A 


Schmalberger, vice president, and 
V. J. Parziale, secretary-treasurer. 

The formation of the subsidiary 
will implement National's load 
building campaign, and water heat- 
ers under this program will be 
made available through National’s 
sizable dealer organization as well 
as company owned direct opera- 
tions. 


Progas of Canada buys 
Oughton Bros. Propane 

Progas of Canada Ine: has a 
quired Oughton Brothers Propane 
Sales & Service Ltd., Calgary, Al 
berta, Canada. Operations of that 
company will be merged with the 
Calgary branch of Stewart Petro- 
leums Ltd., Lunagas division, Pro 
gas’ distributing subsidiary, under 
the new name of Oughton Unigas 
Ltd. 

Larry Oughton will be sales man 
ager and Bob Foote will be opera 
tions manager of the new firm. 

Other subsidiaries of Progas of 
Canada Ine., in addition to the 
newly-formed Oughton Unigas Ltd., 
include Progas Ltd., a gas 
ing plant at Acheson, Alberta; Pro 
gas Pipe Lines Ltd., gas gathering 
systems; and Stewart Petroleums 
Ltd., Lunagas division, LPG dis- 
tributors with branches in Edmon 
ton, Drayton Valley, Viking, Oyen, 
Lethbridge and Medicine Hat 


process 


Ohi 1957 advertising kit 
ready for distribution 


Operation Home Improvement's 
1957 advertising and display kit, 
which allows dealers to tie in with 


the national home improvement 


campaign, is ready for distribu 
tion. The kit is five times bigger 
than the 1956 model of which 15,000 
copies were sold It contains all 
material necessary for merchandi 
ing the Ohi theme at the individual 
dealership 

Goal of the 1957 campaign is to 
broaden and intensify the impact 
and results of the program on all 
front 

The month of May, which will be 
Your 
the goal of the present 


proclaimed “Better 
Month”’ is 
campaign. The May promotion is 
expected by Ohi officials to be the 
greatest effort ever made by indus 
try to sell better 
American people. 

For the price of the 1957 kit, 
dealers will receive free the supple 
mental month of May promotion 
kit 

Included in the main kit 


Living 


living to the 








BALANCED PROGRAN... 


The Shell Propane service program is balanced and stable. 
Our contract customers can rely on: 


1. Quality—Shell’s reputation for 3. Delivery— Always uniform and 
quality control is traditional in the prompt ... because the propane is avail- 
industry able in accordance with the terms of the 


Shell Contract. 
2. Assurance—Every Shell cus 


tomer is assured that the propane he con 4. Service—Shell field engineers are 
tracts for is already proved and reserved always available for any kind of 


al 26 strategic production centers. propane service. 


Al \ /p, 
SHELL OIL COMPANY Nz 


Say. A 


Aibany « Atlanta + Baltimore Boston + Chicago + Cleveland + Detroit + Indianapolis + Los Angeles 


Minneapolis « New Orleans: New York « Portiand, Oregon + Sacramento: St. Louis + San Francisco + Seattie ‘Y 4 —_ 
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formation on Ohi and sugyestion 
on how to tie in, a communit 
handbook with complete details fo. 
setting up a program, a_ booklet 
outlining time-payment selling, a 
speech aimed at consumers and one 
for trade groups, a publicity book 
let, a newspaper information book 
let, a booklet on other available ma 
terials, a giant Ohi seal for display. 
Ohi stickers, showroom pennants 
and an Ohi newsletter 

Also in the kit are counter cards 
large streamers, fill-in 
streamers, decals, reproduction 
proofs for making engravings, a 
mat of the Ohi seal, a sample Ohi 
balloon with instructions on ob- 
taining more, and a life-size Oscar 
Ohi plus permission to use him in 
all promotion. 

Operation Home Improvement is 
headquartered at 10 Rockefelle: 
Plaza, New York 20, N. \ 


posters, 


Servel schedules gas 
refrigeration promotion 


Details of year-round sales pro 
motion activities on the Servel gas 
refrigerator were revealed recently 
by Ek. A. Nash, general sales mana 
ger of the home appliance division 
of Servel Ine 

In a new sales programming 
book, “Ring the Bell With Servel in 
1957,”" a 12-month merchandising 
calendar is outlined for “creating 
sales climate” and for “promoting 
retail sales.” 

The all-year schedule was in 
pired by a recommendation of the 
general promotional planning com 
mittee of the American Gas Asso 
ciation, which recently urged all 
gas utilities to “make the 1957 
gas refrigerator campaign a 12 
month campaign to get a bigger 
share of the refrigerator market.”’ 
Industry-wide promotion of the ga 
refrigerator was previously limited 
to four warm-weather months of 
the year 


Bryant Mfg. observes 
50th anniversary 


Bryant Manufacturing Co.'s 
“Golden Year,” according to R. N. 
Campbell, president, “is our 50th 
anniversary observance. It will be 
characterized by tremendously ac 
celerated advertising and sales pro- 
motion activities. In addition, we 
have ready the most complete heat 
ing, cooling, and water 
lines in our history.’ 

Taking a look at Bryant’s growth, 
Mr. Campbell said, “In Indian- 
apolis, we have just completed a 


heating 
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Set Re hh Oe ete EATING 


new general office building 
provides excellent facilities 
search and development A new 


Indianapolis warehouse, covering 


well over two acres under roof 
nearing completion. It will fre 
10,000 additional sq ft of space for 
manufacturing when it is com 
pleted.” 

In Tyler, Texas, Bryant’s 10-year 
old plant has been newly air con 
ditioned with an &850-ton Carrier 
centrifugal system 

New Lexington, Ohio, is the plant 
that makes good this company’ 
position as one of the few in the 
heating industry that 
own basic components 
controls 


makes its 


including 


Also a part of the Bryant plant 
picture are facilities in Peoria, Il., 
where Bryant oil-fired steel boilers 
roll off assembly lines 

In 1934, when Bryant became a 
part of Industrie 
country began to come out 
under the ether of depre 
Dresser expanded Bryant develop 


Dresser 


ment engineering, and produced an 
apartment furnace from which 
evolved the present forced air fur 
nace, an improved line of gas regu 
lators and controls, and the silica 
gel dehumidifier 

Before becoming a part of the 
Carrier corporate family Bryant 
Affiliated Ga 
whi h Wa 


was acquired by 
Equipment Inc., formed 
for the express purpose of bu 

the assets of Bryant, Day Ni 
Manufacturing Co. and Payne F 
nace Co. from Dresser Industrie 
The transaction was completed Jar 
1, 1949, and Lyle C 
joined Bryant as sales 


Harvey, Who 

promotion 

manager in 1926 was elected pre 

dent of the new corporation 
Carrier Corp. acquired the 

ous companies compr! 

Gas Equipment Co 

In September of 


Bryant’s national 


moved to Indianapoli 


land 


Bryant Manufacturing Co. officials are 
shown outside the company's new office 
building at Indianapolis as they turn the 
key on the “world's largest padlock.” The 
occasion was the departure of the first van 
load of golden-hued furnaces and air con 
ditioners—Bryant’s new 1957 Golden anni 
versary line. The products are destined for 
Bryant distributor and dealer meetings 
(Left to right), Al Frazier, Mike Fortier, 
and Bill Chappell watch as H. L. Clary 
vice president and general sales manager 


inserts the key 





J. B. Beaird Co. merged 
with American Machine 
The J B Beaird Co Ine., 


Shreveport, La world’s largest 
manufacturer of L. P. gas systems, 
has been merged wit! \merican 
Machine & Foundry Co a large 
New York diversified mat 
ing firm 

Beaird will continue to operate 
nder its present name and there 
vill be no change in management, 
operating policie or other per 
onne!] 
involved tock 
4 10,000 


The merger 
transfer. The Beaird Co 
hares were exchanged for approx! 
mately 155,000 shares of American 
Machine stock, a 15 to one tran 
American Machine & Foun 
AMF, ha 


manufacturing 85 produ Gro 


action 


dry, called plants 


ales and rentals last year came to 
$200 million 

The merger is expe 
sSeaird to improve its purchasing 
power and spark a more rapid 
growth due to greater financial re 
, company official tated 


AMF l headed tT) More head 


Patterson, president and 


ource 


board 
chairman Vice chairman (rer 
Walter Bedell Smit! nief r staff 
to President 
World War II 
The Beaird Ce 


Shreveport ; 


Ki ennaowe!l iring 





with Worm Morning 


duc; America’s yer? 
Be: Mos; Sellable GAP - 


VAY 
ANA AA 


eries VR-50 (Vented) 
n Deluxe Radiant Circulator 
50,000 BTU Input 
One of a Great New Line 


THE NEWEST CONCEPT IN CAS HOME HEATERS 


> Picture Frame Styling  Jet-Stream Heat Flow 
* Auto-Magic Comfort Controls 


20 -Year Guarantee on Combustion Chamber 
Lifetime Guarantee on Burner 


WARM MORNING steps out in front for 1957 with a BTU capacity — in both closed front and radiant front 
terrific, all-new line of vented gas heaters that will set circulator models. Prices are better-than-competitive. 
the pace for beauty, performance and value! A full Before you buy any gas heaters for 1957, get the full 
range of sizes is offered from 20,000 to 85,000 facts on the great new WARM MORNING line. 


SEND FOR FULL COLOR CATALOG! Moar, Ti Mor TUN 


Only a full color catalog does justice to the distinctive, 
modern beauty of the new WARM MORNING vented 


gas heaters. Send for your FREE copy and dealer prices PWelty Vila mel. | Mel mc) tm Mec) \M |e Nii tm mc) CM alli) Viet 
Just a postcard will do 


today 
LOCKE STOVE COMPANY + 114-F West 11th Street, Kansas City 5, Missours 
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Stockton, Calif.; and the recently- 
acquired Butler Manufacturing Co. 
plant in Galesburg, Ill. Approxi- 
mate 1956 sales were $20 million. 
President and general manager is 
J. Pat Beaird with Charles T. 
Beaird as vice president and assis- 
tant general manager. 

AMF manufactures no items 
which compete with Beaird. In ad- 
dition to complete L. P. gas sys- 
tems, Beaird makes plant storage 
and dealer storage tanks, anhy- 
drous ammonia systems and appli- 
cator tanks, truck and tractor fuel 
tanks, packaged L. P. gas filling 
stations and transport tanks. 


Servel will hold factory 
school March 11 to 14 


A four-day seminar on applica- 
tion engineering and sales will be 
conducted under the supervision of 
Robert K. Eskew, sales manager, 
“All-Year” air conditioning divi- 
sion, Servel, [nc., March 11-14. 

The school program will be di- 
rected at air conditioning personnel 
of distributors, utilities and deal- 
ers, according to A. J. DeFino, vice 
president and general manager of 
the division. 


AGA-ASA prepare new 
room heater requirements 


Greater convenience, comfort and 
security for the users of gas-fired 
room heaters is assured by the 
adoption and enforcement of new 
gas-fired room heater approval re- 
quirements, published as an Ameri- 
can Standard on Jan. 1, 1957. The 
new requirements were developed 
under the sponsorship of the Amer- 
ican Gas Association working 
through the procedure of the Amer- 
ican Standard Association. This 
significant publication bears the 
designation, ASA Z21.11-1956. 

“This voluntary effort of private 
industry in the field of yas appli- 
ance and equipment manufacturers 
marks another achievement toward 
the national unification of approval 
requirements which are consistent 
and designed to benefit both indus- 
try and consumer,” according to 
George F. Hussey Jr., managing 
director of ASA, which serves as 
a clearinghouse for voluntary 
standardization in American busi- 
ness and industry. 

These requirements represent 
basic standards for safe operation, 
substantial and durable construc- 
tion and acceptable performance of 
gas-fired room heaters. The AGA 
has been working through Ameri- 
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can Standards to establish approval 
requirements since 1930. AGA had 
worked independently on approval 
requirements of gas-fired room 
heaters as early as 1926. 

Such equipment must pass rigid 
tests conducted by the AGA testing 
laboratory before the manufacturer 
is authorized to display the well- 
known AGA blue star insignia on 
his product. Plumbing and heating 
contractors have the assurance that 
equipment which bears this in- 
signia will perform according to 
approved American Standards 

Development and revision of the 
standard dealing with 
room heaters is done by an ASA 
sectional committee sponsored by 
the AGA with representation from 
gas appliance manufacturers, gas 
utilities, insurance interests, gov 
ernment agencies, architects, build 


gas-fired 


ing, plumbing and heating contrac 
tors and consumer groups. 

Safe and satisfactory operation 
of a gas-fired room heater depends 
to a great extent upon its proper 
installation. 
performance, appliances which com- 
ply with these requirements should 
be installed in accordance with the 


To assure satisfactory 


rules included in another American 
Standard concerning the installa 
tion of gas piping and gas appli 
ances in buildings. It bears the 
designation, ASA Z21.30-1954. This 
latter standard is now well on its 
way toward becoming national in 
application. It has already been 
adopted by 375 cities, and incor 
porated by a number of states in 
their building code requirements 


Dresser again reports 
record year in sales 

Dresser Industries Ine. reports 
record sales and earnings for the 
fiseal year ended Oct. 31, 1956, in 
an announcement by H. N. Mallon, 
chairman of the board 

Preliminary, unaudited results 
indicate net earnings of about 
$17.3 million on sales of approxi- 
mately $23 million, by comparison 
with net earnings of $10.9 million 
on sales of $17.7 million for the 
previous year. Sales and earnings 
for both years have been adjusted 
to reflect the recent acquisition of 
Guiberson Corp., a leading manu- 
facturer of oilwell production, 





Agency man is ‘victimized’; 
Offers his appliance copy 


To the Editor: Apropos your 
editorial, “Not Quite Good 
Enough” (AA, Nov. 19), I, too, 
have felt victimized—by the ad- 
vertising profession, too! 

I have a wonderful wife. | like 
to save her steps. I read the ada, 
picked my brand, and bought an 
electric dryer, since we have only 
electricity where we live. (I'd 
have bought gas, had it 
available. ) 

The store dumped the dryer at 
the spot where it was to be in- 
stalled. 

And then I found out what I'd 
been suckered into buying: 

1. An appliance that requires 
a special electrical circuit, with 
special wiring, special three-lug 
plug, etc. No mention in adver- 
tising—any. 

2. An appliance that requires 
a four-inch hole in the wall, floor, 
or somewhere, to “vent” the 
steam developed in the drying 


been 





Don't get caught with your facts down 
The following letter appeared in the “Voice of the Advertiser” 
column in the Dec. 17, 1956, issue of Advertising Age. The lesson 
don’t let anyone say such things about you. 


process. No mention in any- 
body’s advertising. 

The salesman said nothing 
about this stuff, which involved 
additional expense, making the 
dryer installed cost me 50 
per cent more than the cash out- 
lay for the appliance itself. 
Damn it, the manufacturer 
didn’t even supply his own power 
cord! 

You know what I did? You’re 
damned right! Back it went, 
guarantee and all! From now 
on, my wife walks to the clothes- 
line in snow, hail, sleet, and any 
other kind of weather the Post- 
master General provides. This is 
what I say about electrical ap- 
pliances and electrical appliance 
advertising 

PLUG IT IN—IT WORKS! 

THAT’S ALL! 

And if it doesn’t, the bloody 
Hell with it! 

SILL REED, 

Arndt, Preston, Chapin, Lamb 

& Keen Inc., Philadelphia. 














PREST-O-LITE 
CYLINDER S 


MN GF 
“9 Pant j 


“a, / 


X-ray Check-up 


[ nepection of welds by X-ray is one of the quality controls at LINDE that helps 
assure the superiority of Prest-O-Live cylinders. In the lead-lined room shown 
above, a technician is preparing to make an \-ray photograph of a welded section MADE BY 
of an LP-Gas eylinder. The developed film will show clearly the penetration, ? 
density, and grain structure of the weld, and will serve as a safeguard to assure € 
maximum quality in welding operations. Random production samples are tested 
in this fashion. 
Actually, the welds in Prest-O-Lire evlinders have proved to be stronger 
than the cylinder walls themselves. This is but one indication of the high quality 
vet a better 


evlinder when it carries the Prest-O-LIve trade-mark. Kach evlinder is backed by 


built into every cylinder made by LINDE. You pay no more—vet you 


LINDE’s more than 50 years of experience 

See your local LINDE representative for more information. Or, write to 
Linpe Aim Propuctrs Company, a Division of Union Carbide and Carbon Corpo- 
ration. 30 East 42nd Street. New York 17, N.Y. dn Canada: Linde Air Products 


Company, Division of Union Carbide ¢ anada Limited, Toronto. 
Phe terms “Linde” and “Prest-O-Lite” are registered trade-marks of Union Carbide and Carbon Corporation 
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drilling and work-over tools. Based 
upon the 2,172,325 common shares 
outstanding at the end of the 1956 
fiscal year, earnings per share for 
1956 were about $7.95 by compari- 
son with $5.02 earned for 1955. 

These results show that sales ex- 
ceeded the level of a year ago by 
some 35 per cent and earnings 
after taxes increased by nearly 60 
per cent. 


Representative models 
shown at Roper sales meet 


Representative models from the 
complete line of gas ranges manu- 
factured by the Geo. D. Roper 
Corp., Rockford, Ill., were intro- 
duced to the company’s sales repre- 
sentatives and managers at the 2- 
day Roper sales conference in the 
Faust Hotel, Rockford, 
4-5. 

Norman C. Kreuter, vice presi- 
dent and appliance sales manager, 
presided over the morning sessions, 
introducing Stanley H. Hobson, 
president, who warmly welcomed 
Roper personnel and guests attend- 
ing the conference. 


January 


L. R. Jensen, vice president and 
appliance general manager, outlined 
the general sales plans for the com- 
ing year. He named research as an 
important tool in the development 
of ’57 plans along with production 
and plant facilities. 

Kk. Carl Sorby, vice president, 
emphasized the many cooking fea- 
tures and broadened line of ’57 
Roper gas ranges. 

Cy Edwards, merchandising di- 
rector, pricing 
used in determining suggested re- 
tail prices. 


discussed policies 


Ione Lankelma, home economics 
director, and Stan Fowler, sales and 
engineer, combined their 
talents for showmanship in demon- 
strating the proper use of 


ances. 


service 
appli 


T. J. Reynolds, manager service 
department, was assisted by Bob 
Ostrihonsky and John Ritchie, 
sales representatives, in presenting 
Roper’s servicing procedures, gen 
eral service policies and develop 
ments, and the extensive field ser 
vice organization. 

J. A. Jenkisson, sales manager of 
the special appliance division, high 
lighted the huge market for built- 
in gas ranges. He predicted that 
in 1957 an estimated 4-million 
babies will be born, 1 million new 
homes will be built, and an antici 
pated 600,000 built-in ranges will 
be sold. 

Sam K. Wilson, advertising man 
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ager, described in 
advertising for '57. Recorded radio 
were played, 
commercials were shown along with 
national magazine and newspape1 
advertising. He reviewed and ex- 
hibited the many point-of-sale ma- 
terials, premiums, mailing 
and other collateral sales helps. 

John G. Nakemson, executive vice 
president and general manager, 
summarized the Roper program. 
He called attention to the advertis 
ing and promotion programs, and 
asked those attending to tell the 
Roper story. 


detail Roper’s 


“spots” television 


pieces 


New type paint coating 
may last 3 to 5 years 

Eastman Chemical Products 
Inc., came to the rescue of Black, 
Sivalls & Bryson Ine. when the 
Kansas City, Mo., L. P. gas tank 
manufacturer decided to paint the 
domes of its consumer bulk tanks a 
distinctive gold color. 

Realizing that outdoor weathe: 
ing might tarnish the metallic pig 
mented lacquers then available, th 
company turned to a Kansas City 
manufacturer of industrial finishe 
for help. The problem was solved 
when the industrial finishing ex 
perts formula based 
upon half-secor.d butyrate, a low 
viscosity 


proposed a 


cellulose este 
by Eastman Chemical 
Inc., Kingsport, Tenn 

Whereas other trial 
tarnished in three weeks, 
mixture indicated a three to five 
year life, 

The tanks will be 
the “Gold Dome” line. 


developed 
Product 


coating 


butvrate 
marketed 


Temco holds national sales 
meeting in Nashville 


“Come Out Fighting’ was the 
theme of Temco Inc.'s national 
sales meeting in Nashville, Tenn., 
recently. Sales representatives from 
all over the country attended the 
three day session to view new prod 
uct developments and the merchan 
dising program for 1957. 

F. Donald Hart, executive vice 
president of the Nashville concern, 
rang the opening bell, welcoming 
the salesmen to the annual session 
Cecil B. Oakley, sales manager, 
presided during the meeting, and 
presented new product 
ments on the space heating line. 
Lee W. Rasch, manager of the cen 
tral heating 
new product 
warm air 


; 


develop 


division, presented 
developments in the 
furnace and air cond 


ioning line 


A. B. Mendell of Mission, Kansas, receives 
the $100 money belt and other spoils of 
the winner after capturing the champion 
ship in the elimination quiz contest on 


Temco's national advertising 





The meeting wound up Wednes 
day morning with a presentation of 
advertising’s one-two punch. W. 8 
Graham, president of Noble-Dury 
& Associates, and account execu 
tive for Temco, presented Temco’s 
number one punch, national adver 
tising, using a question and answet 
technique. A series of elimination 
bouts narrowed the contest down to 
a championship match for a $100 
money belt. W. H. Ferriss, adver 
tising manager of Temco, gave the 


number two punch—local advertis 


ing. 


Heating-cooling unit is 
being tested by Servel 


Field testing has 


been started on 


a new 5-ton Servel gas-operated 


heating - cooling air conditioner, 
whieh will be smaller in size and 
lighter in weight than present mod 
els of similar capacity 

A. J. DeFino, vice president and 
general manager of the “All-Year 
air conditioning division of Servel 
Inc., said that the first two test 
models of the 
had already been set up in Texa 


experimental unit 
and in Indiana, and that additional! 


test installations would be made 
300n in many other sections of the 
United States to provide perform 
ance information under variou 
climate and weather condition 

The new experimental model, 
known as XFE-96-G 
of the direct-fired, single-coil ts 


Its refrigerating cycle 


presently 


the cooling equivalent of 
heating cycle 


of 96.000 Btu’ 


ice per day It 
have a capacity 
nour 

4 comparison of the specifica 


tions of the 


experimental mode! 
with those of present 5-ton air con 
the pro 


ditioners indicates that 
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Keep 10% to 


20% more profit 


when you sell and install 


EMPIRE FLOOR FURNACES 


It’s not how much you make, it’s how much you keep, 
that determines whether or not a line is profitable. 


Empire dealers keep 10% to 20% more profit because 
Empire Floor Furnaces are 100% wired and assembled 
at the factory. Each unit is thoroughly tested and in 

spected to insure perfect operation. This means that 
installation costs are 10% to 15% less. Service calls are 
practically eliminated, and service costs are 75% less. 
Selling is easier, too. The Empire floor furnace is quiet. 


COUNTER FLOW FURNACES 


STOVE 


Belleville « Illinois 


HORIZONTAL FURNACES =f 


COMPANY 


Each unit is attractively painted, and has a 20 year 


warranty on the combustion chamber. 


Empire dealers can rely on Empire’s reputation for 
quality products at competitive prices. Empire is the 
most complete line in the industry. See your Empire 
sales representative and find out how you can make a 
good profit, and keep it. Find out, too, how the Empire 
C. P. Plan can mean more profit for you! 


t 
CIRCULATOR HEATERS 


<<, 


UP-FLOW FURNACES | 





WALL RECESSED HEATERS FLOOR FURNACES 
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posed unit will be easier to handle 
and install, and will require less 
than half as much floor space. Here 
are the comparative figures: 


Experimental Model Present 


Models 
661, in. 
841% in. 
57! 2 in. 


3000 lb. 


Width 
Height 
Depth 
Weight 


6254 in. 
8156 in. 
2614 in. 
1200 lb. 


The compact design of the pro- 
posed unit will permit it to be 
shipped complete with controls in 
one package, and to be delivered to 
the site ready for installation. It 
can be attached to utility services 
in approximately one hour. 

It will have minimum electric 
power requirements. The fan will 
be operated by a '4-hp motor, and 
the auxiliary controls will require 
only 50 watts. 


Ruud schedules school 
sessions for 1957 


The Ruud Institute of gas water 
heater engineering graduated ap- 
proximately 300 men during 1956, 
its first year of operation. Popu- 
larity of the commercial water 
heating course has influenced Ruud 
Manufacturing Co. to 
school sessions for 1957. 

According to R. N. Spear, com- 
mercial sales manager, the Insti- 
tute had fourteen groups of men 
receive training at the Ruud head- 
quarters in Kalamazoo, Mich. Di- 
plomas were awarded to sales man- 
agers, salesmen and engineers from 
gas utilities and L. P. gas com- 
panies, plus plumbing contractors 
and representatives of plumbing 
wholesalers. 

Assisting Mr. Spear as instruc- 
tors are H. B. Kivlan, Val Plouffe, 
and Car] Lingenfelder of the Ruud 
home office staff. 

One school session for 1957 took 
place during the week of February 
11-25, and one is scheduled for 
March 11 and 18. Additional ses- 
sions will be scheduled. 

The curriculum includes a study 
of the commercial water heating 
markets, their individual quantity 
and water temperature demands, 
the yardsticks to use in selecting 
and installing equipment, and a re- 
view of sales and revenue poten- 
tials. 

After graduation, each student 
receives a complete how-to-get- 
business promotional and sales pro- 
gram for his guidance in improv- 
ing the marketing of commercial 
gas water heaters. 


schedule 
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Surface engineers to get 
12,400 sq ft building 


A 12,400 sq ft modern engineers 
building will be added to the Toledo 
plant facilities of Surface Combus- 
tion Corp., according to an an- 
nouncement by Henry M. Heyn, 
vice president and general man- 
ager, industrial divisions. 

The air conditioned quarters will 
house engineering and drafting 
groups and add 30 per cent to the 
existing design capacity of the 
company. 

The new Surface’ engineers 
building is a part of a general com- 
pany growth program which in- 
cludes the recently completed addi- 
tion of a modern 20,000 sq ft man- 
ufacturing plant in Toledo, also the 
ground breaking of a new 43,000 
sq ft plant of the Webster Engi- 
neering Co., Surface owned indus 
trial burner division in Tulsa 


Milford, Conn., site of 
Robertshaw's new plant 


A modern $2 million manufactur- 
ing plant was officially opened by 
the Bridgeport thermostat division 
of Robertshaw-Fulton Controls Co. 

The 180,000 sq ft plant, on a 15 
acre site in Milford, Conn., repre- 
sents one of the largest manufac- 
turing installations in the area. 

Since the move to occupy the new 
plant began several months ago, 
more than 200 employees have been 
added to the staff, according to 
Anthony D. Rapuano, vice presi- 
dent of Robertshaw and general 
manager of the Bridgeport thermo 
stat division. 

He said the move also was made 
with no loss in employees, because 
the new plant is located only six 
miles from the former plant. The 
total of employees currently is over 
600. 

The new plant has a special water 
treatment plant, complete with two 


settling ponds, which treats chemi- 
cal waste in order to prevent pollu- 
tion of local streams. Windows are 
made of glare- and heat-reducing 
glass. The division’s own wells pro- 
vide water for refrigeration and 
air conditioning equipment. 

The plant is located a short dis- 
tance from the Boston Post Road, 
Merritt Parkway, and the New 
England Thruway, now under con 
struction. It is served by the New 
York, New Haven & Hartford Rail- 
roads and has modern, fully en 
closed truck docks. 


Rodgers employed by 
office of oil and gas 


L. G. Rodgers of Tulsa, Okla., has 
been appointed to the staff of the 
office of oil and gas of the depart 
ment of the Interior, it was an- 
nounced recently. 

Mr. Rodgers will be responsible 
for OOG programs involving refin 
ing, synthetic fuels, and natural 
gasoline. 

A native of southeastern Kansas, 
Mr. Rodgers attended the Parsons 
Kansas Junior College and gradu 
ated in 1939 from the University of 
Tulsa with a degree in petroleum 
refining engineering. 

Following his graduation, he was 
employed by the Ashland Oil & Re 
fining Co.’s refinery at Catletts 
burg, Ky., in several technical en 
gineering, and operating positions 

After serving for a short period 
in 1945 and 1946 as chief enginee1 
for Leonard Refineries in Alma, 
Mich., Mr. Rodgers joined the 
Stanolind Oil & Gas Co. in 1946 as 





New $2 million plant of Bridgeport thermo- 
Robertshaw-Fulton Controls 
Co., located in Milford, Conn., doubles the 
size and capacity of former plant. The 
modern brick and steel structure has 180,000 
sq ft. 


stat division, 





Boost your sales with... 
S CATE E 


LIFT TRUCK 
CYLINDERS 


Scaife LP-Gas tanks for fork lift trucks can help 
you take advantage of the newest opportunity to 
boost your LP-Gas sales. Start out on the right 
foot by servicing the market with a dependable 
line of removable lift truck cylinders. You'll find 
Scaife Company offers you the assurance of top 
quality and sound product design 

Scaife Fork Lift truck cylinders are produced 
by the organization that specializes in the manu- 
facture of pressure vessels for air, liquids and gases. 
Only the highest quality materials particu- 
larly suited for this specialized use of LP-Gas are 
pecified. Every unit complies with ICC codes 
and is subjected to rigid quality control practices, 
including a hydrostatic test for structural sound 
ness and an air test for gas tightness before it 
leaves the plant 

Scaife designs have been developed to effi- 
ciently meet the requirements of lift truck manu 
facturers 

Check these advantages and you'll see why 
Scaife fork lift truck cylinders are your best bet in 
this new industrial truck market for LP-Gas. 


¢ Neat, lightweight, high strength, rugged 
construction 

¢ Easy to read ICC data stamped on Valve 
Protection Ring 

¢ Quality Controlled through every step of 


production rigidly tested and in- 
spected 


e Three standard sizes available ... (20, 
34 and 44 pound capacity propane). 

¢ Careful arrangement of valves and fit- 
tings to assure easy access. 








SCAIFE COMPANY 
PITT SseURGNH PENNA 


LABEL OF LEADERSHIP BINCE 1802 
MAKERS OF PRESSURE VESSELS ANDO ORAWN GHAPES 


SALES OFFICES: Geneva, lll, Greensboro, N. C., Ridgewood, N. J., Pittsburgh, Pa 
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an engineer supervising certain 
portions of the design of a gas syn- 
thesis plant. 

In 1948 Mr. Rodgers accepted a 
position with the Sunray Mid-Con 
tinent Oil Co. of Tulsa, Okla. He 
has served in several managerial 
and operating positions with both 
Sunray Mid-Continent Oil Co. and 
its subsidiary D-X Sunray Oil Co 
He received experience in 
both refinery and natural gasoline 
operations while with Sunray, hav- 
ing served as general superinten 
dent of the gas-gasoline depart- 
ment, manager of the technical ser- 
vice department, assistant to the 
executive vice president of D-X 
Sunray, and general manager of the 
gas division 


broad 


Companies consolidate as 
Roberts-Gordon Appliance 


W. S. Gordon Jr., president of 
Pittsburg Water Heater Co. Ltd., 
and of George H. Jackson Ltd. an 
nounces that a consolidation of the 
two companies has been consum- 
mated and the name changed to 
Roberts - Gordon Appliance 
Ltd. 

Products 


Corp. 


manufactured unde) 
the new name will include heating 
equipment, gas and electric 


we 


H. A. Vom Scheidt 


v if 


and preci investment 
castings 
H. A 
pointed vice president of the or 
Henry 


supervisor; and J. ¢ 


Vom Scheidt is newly ap 


ganization Toni is sale 

Loney, pro 
duction manager. Sales represen 
tives include Lawrence Cole for 
the Niagara Peninsula; Nat David 
for western Ontario; 


ta 
son and Roger 


Allaire for northern Ontario 


Whirlpool announces 
contract sales plan 


A new special account contract 
sales plan for RCA Whirlpool and 
Estate home appliances of Whirl 

| 


pool-Seeger Corp. with strong safe 


guards for appliance dealer on 


MARCH, 1957 


builder 
and distributors was announced re 
cently by Dwight R. Anneaux, gen 
eral sales manager, special market 


tract purchasers such as 


Under the plan, to be eligible for 


special contract sales prices, di 
tributors must show that the in 


dividual contract sale involves at 


least 50 units of one product line 
or at least 100 units of two or more 


product lines; that the appliance 
purchased are either installed by 
the buyer or are purchased for re 
sale only when sold as a component 


part of a building, prefabricated or 


mobile home; and that appliance 
involved will be completely deliv 
ered to the purchaser within six 
months of the first delivery 

Those defined as special account 
contract purchasers by the plan are 
builders of home and 
owners and 


apartment 
managers of 
apartments and _ office 
U. S., state, and local government 


houses; 


building 


manufacturers of pre 
mote] 


agencies; 
fabricated or mobile home 
and hotel operators; 
respect to sales made by them to 
ultimate group 
named; and laundri 


deale with 


buyers in the 
automat 
and coin operators 

Both appliance dealers and build 
ers are protected by 
the plan which effectively 


ales of appliances at builder price 


f 


provision 
preclude 


to anyone not actually engaged 
new home construction or opera 
tion of multiple dwelling M} 
Anneaux said. 


Eight men complete 
American-Standard school 


From its school in 


the air conditioning § dlv! 
Amercan-Standard handed 
more men diplomas showing 
they had completed a 
ourse in advanced heatin 
onditioning. 

Bob Wilson, training 


ed 


WEEK 


"4 and i 


Norton McKean, director of the American 
Meter Co 


to four employees 


(center), presents cash awards 
each with 50 years at 
They are (left to right): Leo 
James J. Cooney, Mr. McKean 
Joseph F. Miles and John Lyman. Awards 
were made recently at a banquet in the 
DeWitt Clinton Hotel in Albany, N. Y 
Thirty other American Meter Co. employees 


the company 


Rivers 


also received awards for more than 40 


years service with the company 





schedule and individual instruction 
must 
he held down to eight or ten, but 


needed, the advanced classes 


these classes will be repeated to fill 
the constant demand from whole 
salers and dealers 


The advanced class of 


neating 
and air conditioning involves: elec 
trical characteristics, tro ible-shoot 
ing, replacement and repair of 
parts and extremely difficult instal 
lation and application problems 
Also taught at the Elyria school 
are week long courses in prelimi 
nary heating and air conditioning, 
product, heat 


and duct layout 


repair and service, 


Nine Rheem salesmen 
receive special awards 


Nine members of the Rheem 


ales organization received special 
awards for outstanding perform 
ance at the annual sales meeting 
of the home products division of 
Rheem Manufacturing Co., held 
recently 
Vearl J 
f 


and general manager of the dt 
ion, presented the awards. Of the 


Heini vice president 


even men receiving them for sales 
of $1 million during 1956 
M. Chinn, Dallas, and D. R 
Strong, Cuyahoga Fall Ohio, 
eived the award for the fifth cor 


ecutive year 


in exce 


Other Rheem sales personnel 
award were I) 





Mobley, Phoenix, Ariz.; W. H. Ol- 
on, Chicago; W. D. Goetz, Min- 
neapolis; N. M. Burru Birming- 
ham, Mich.; J. R. Halpin, Haworth, 
N. J., and H. W. Mullaney, Greens- 
burg, Pa 

In addition, achievement awards 
were made ag follows: D. S. Mo- 
bley, Phoenix, received an award 
for selling better grade merchan- 
dise A W Perry, Fullerton, 
Calif., received one for outstanding 
performance in the sale of space 
heating equipment. N. M 
birmingham, Mich., wa 


Burruss, 
presented 
an award for outstanding work in 


merchandising cooperation and J. J. 
Collins, New Monmouth, N. J., re- 
ceived the sales manager’s award 
for outstanding achievement in 


sales. 


Gas vent demonstrator will 
be shown by Wm. Wallace 


A new device, using water flow 
to simulate realistically the actual 
flow of gases through vent pipes, 
has been introduced by William 
Wallace Co. for national 
how and convention exhibits. 

The Gas vent demonstrator viv- 


trade 


MATA: 


a ly 


Viking LP-gas fueling units in 10, 
20 and 30 G.P.M. sizes are an- 
swering the needs for fast fuel- 
ing in many industries: Airport 
tugs * Tractors * Busses * Taxis 
* Fork Lift Trucks, etc. 


These Viking units feature me- 
chanical seals, O-ring gaskets, 
safety bypass valves, vapor pres- 


LP-GAS 
FUELING 


ie 


‘ 
4 > 


sure safety relief valves, and re- 
quire no lubrication of any kind. 
Pumps are all direct connected 
to 1750 R.P.M. 


either electric motor or engine. 


power units, 


For complete in- 
formation, ask for 
catalog Section 


Hb today. 


For your safety—all 
pumps carry this 
Underwriters marker. 


Vedi Cem 10). i mere) iV h'4 


Cedar Falls, lowa, US. A 


In Canada, it's "“ROTO-KING" pumps 


See our catalog in Butane-Propane Catalog 


A flow indicator is in full view on William 
Wallace Co.'s gas vent demonstrator. The 
indicator illustrates that the flow of water 
remains constant as the glass replicas of 
vent pipe are changed to demonstrate the 
inter-relationships of height, diameter and 
input as established by the Kinkead equa 


tions. 





idly shows the practical application 
of the Metalbestos “Safety Sys- 
tem” gas vent design tables pub- 
lished by William Wallace a few 
months ago. The tables, based on 
the Kinkead equation of vent oper- 
ations, indicate the correct vent 
installations for input to gas appli- 
ances from 15,000 Btu’s up to 320,- 
000 Btu’s, covering vent heights 
up to 80 ft and lateral lengths, con- 
nectors or horizontal offsets up to 
60 ft. 

In the simplified demonstrator, 
water is released into one of the 
hand-blown glass pipes made to 
measurements proportionate to the 
size (diameter, height, vertical 
rise, etc.) of standard Metalbestos 
gas vent pipes and connectors. 

When glass pipe representing the 
size indicated by the gas vent 
tables is water flows 
evenly, without the overflow which 
represents spillage in an operating 
vent. When an incorrect size is 
used, the simulated installation 
fails to function to best advantage. 


used, the 


General Wooten retires 
from Mid-South Chemical 


Maj. Gen. Ralph H. Wooten, 
president of the Agricultural Am- 
monia Institute during 1956, has 
retired from Mid-South Chemical 
Corp. and will continue as a con 
sultant to the agricultural chemical] 
concern, according to an announce- 
ment by Ellis T. Woolfolk, presi- 
dent. 


As one of the founders and first 
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She wants a 
heater like this 


7 


[>> 
Se 


For her elegant 


dress shoppe 


You can sell BOTH! 


.. with a HUMPHREY line 
of Automatic Gas 


UNIT HEATERS 








gives you a COMPLETE 


heaters like 


this 








For his new 


fac tory addition 


— 


a) 


ry 
~ 


he, { a / ' \ 
~ \ Z, 
S y, 

J A. 


, 
, 
a 
\) / di) 
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< 
} 


ITA} TN 


Full profit for yourself 
plus lasting satisfaction 


for your customers 


Make 1957 your biggest year for Unit Heater 
sales and profits .. . by selling and installing 
the broad, complete Humphrey line 


GENERAL GAS LIGHT COMPANY 


KALAMAZOO, MICHIGAN 


World's Most Re spected Gas Heating Equipment 
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LINE of 


Automatic Gas 


UNIT 
HEATERS 


40,000 TO 250,000 B.T.U. 


MODEL 40G 


PROPELLER 
FAN 


WiTH COLO 
AIR RETURN 


. 


REAR 
VIEW 
BLOWER 
TYPE 





executive vice president of Mid- 
South Chemical Co. Inc., predeces 
or of Mid-South Chemical Corp., 
General Wooten helped develop an 
anhydrous ammonia marketing or 
yanization that has grown to in- 
throughout the 
Central United States 


clude operation 
and in Texas. 
He will continue as a consultant to 
Mid-South Chemical Corp 

At the ame General 
Wooten was one of the founding 


time, 


members, first treasurer and later 
president of the Agricultural Am 
monia Institute, national trade as- 


oclation of the industry, which 


GY em 
Seo OTR 
STOP AT a 
FLUID TEMP. 
» INDICATION ’ 


fon L.P.GAS 4 
Ci) 


10 


now has members in more than 40 
states and several foreign coun- 


tries, 


First of "Master Max" 
LPG tanks in action 


Purchase of two Master Tank & 
Welding Co. T-1 steel propane 
transport units by A. R. Blossman 
Inc., Covington, La., places this lat- 
est light weight L. P. gas tank on 
the highways of Louisiana, Missis- 
sippi, and Texas. 

The “Master Max” is fabricated 
of T-1 steel, newest of light weight 


YOU CAN BUY ISA... 


Tsipv© 


7>_ MAGNETIC ._=~* 


For any appication 


domestic or commercial 


And of course, it's the very 


and materials . precision m 


thoroughly tested! 


there's a “Visible” 


in storage facilities for LP-Gas or Ammonia, 


Float Gauge! 


inest in quality of craftsmanship 
ide accurately calibrated 


Write today for details and prices on the gauge best suited to your 


needs you il 


SQUIBB 


find it in the “Visible” Line. 


‘Re ee ? @ e @ F-4 eS 


1213 $. AKARD, DALLAS 


2545 SUMMER, MEMPHIS 


MEEDER EQUIPT. CO., 1745 N. EASTERN, LOS ANGELES 32 


2%. 


The Master Tank & Welding Co. tank sold 
to A. R. Blossman Inc. is finished in hot 
process white enamel, trimmed in red to 


match the tractor 





highest tensile steel approved for 
L. P. gas. It is designed especially 
to obtain minimum dead weight, 
decrease wind resistance, and in- 
crease capacity for greater pay- 
loads. 

Master Tank reports that it has 
steel on hand, with the ability to 
produce tanks up to 9000 gal. ca- 
pacity. The tanks are available, 
complete with a choice of tractors. 


Honeywell report shows 
automatic heating spread 


This winter more than 28 mil- 
lion homes or dwelling units have 
central heating. A report by Minne- 
apolis-Honeywell indicates that in 
18.6 million of these homes the 
heating equipment is doing this 
automatically. 

The statistics indicate what a 
tremendous growth has taken place 
in this field in the last 10 years. In 
1946 there were only 7,135,000 au- 
tomatically operated heating sys- 
tems. Six years ago the figure was 
10,435,000 


NEWS NOTES 





Home Gas Equipment Co., Cleve- 
land, has been appointed distribu- 
tors for the complete line of 
“Stratoflex”’ L. P. hose and fittings. 
All hose is neoprene with fabric 
braid, a steel wire braid, and a 
tough covering to resist abrasion 
Fittings are two piece reusable type 


Recently, the Titan Valve & Man 
Cleveland, Ohio, 
celebrated its silver anniversary in 
the manufacturing of thermostat 


ufacturing Co., 


for gas and electric water heaters 

A 10-year period of growth in 
the gas utility and pipeline indus 
try was forecast recently by the 
American Gas Association, which 
predicted the industry’s net income 
will soar to more than $1 billion a 
year by 1965. Anticipated net in 
come of $1.03 billion would repre- 
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(1.2 sal ons delivered per truck mile! 
WITH MOTOROLA 2-WAY RADIO 


Missouri dealer (with 2 trucks) almost doubles 
national average. 


A bulk truck, a bottle truck, a service sedan, Motorola 
2-way radio, and a realistic business philosophy these a. a Ee ee 
are the tools that have made the Edmonston Gas and be a pa ate with rush 
Appliance Co. an extremely successful operation in south- 


eastern Missouri. 


Owner J. C. Edmonston says, “Every call we get is an 
emergency from the customer's standpoint. We look at 
it that way, too. That's why we invested in Motorola 2-way 
radio — our tanks can get around faster with radio. Aside 
from the money saved by eliminating phone calls and 
, y ? Farm carburetion business 
saving truck miles, the improved delivery service and gives Edmonston almost 


” 1-t 1 ‘ int 
better customer relations is sufficient to pay for the radios —— ee 


Mr. Edmonston has actively cultivated the farm carbure- 
tion market, and is almost in sight of a 1-to-1 summer/ 
winter ratio—an ideal setup for any LP-Gas dealer 
During long summer farm workdays, consumption comes 


in spurts, so degree-day records just aren't practical. 2-way 


radio has “saved the day” for many a nervous Edmonston 
customer. 


Drivers can be reached 


Whether you're a |-truck dealer or a 100-truck dealer ' 5 anywhere, anytime for 
; ’ emergency deliveries 

2-way radio will actually pay you money. Let a Motorola 

Communications Engineer show you how and show 

you why LP-Gas dealers have chosen Motorola 2-way 

radio more often than all others combined. 


MO 7 ORO! A Motorola consistently supplies more mobile and portable 


radio than all others combined 
a P Proof of acceptance, experience and quality. 
a* Wi A y RA DIO The only COMPLETE radio communications service 
specialized engineering... product...customer 
service... parts...installation... 


MOTOROLA COMMUNICATIONS & ELECTRONICS, INC 


maintenance... finance.. lease. 
A SUBSIDIARY OF MOTOROLA, INC 


“The best costs you less—specify Motorola.” 


e*eeeeeeeveeeeeee8 


9\ 





ent a 63 per cent gain from last 
year’s estimated $603 million and 
a five-fold increase from $201 mil- 
lion in 1946, 


Wendt Gas Co. Inc., Sanborn, 
N. Y., has been granted charter of 
incorporation listing capital stock 
of 200 shares no par value. Direc- 
tor Arnold R. Wendt, Niagara 
Falls, N. Y.; William B. Wendt and 
Alton P. Wendt, both of Sanborn. 


Carteret Gas & Appliance Co 
Inc., Morehead City, N. C., has 
been granted charter of incorpora 


tion listing authorized capital stock 
of $100,000. Incorporators: Ann 
Lore and George Lore, both of 
Morehead City; and E. P. Lore Sr., 
Smithfield, N. C. 


Daigle Oil Co. Ine., Church Point, 
La., has filed articles with the sec- 
retary’s office of state at Albany, 
N. Y., changing its name to Daigle 
Sutane & Appliances Inc. 


Lampton-Love Butane Co. Inc., 
Jackson, Miss., has been granted 
charter of incorporation listing 
capital stock of $5,000. 


Superior Motor Fuel Tanks 


meet every 


power conversion need! 


Built for service, dependability. 
Motor Fuel or Tractor Conversion, St 

PE RIOR tanks are engineered to meet any 
consumer requirement. In SUPERIOR'S 


modern plant two deep drawn 


shells 


are transformed into a fully-fitted, single 


velded, tested, finished product 


qual 


ity controlled and thoroughly tested to 
insure: maximum service amd depend 


ability 


SupeRtoR offers 21 standard 


motor fuel tanks ranging from 12 to 107 


gallons water capacity. Custom 


e built to specifications 


tanks 
tractor 


tanks designed and fitted with necessary 


mounting brackets for individual instal 
lation. Welded or strap style mounting 
brackets available for motor fuel tanks 
Sell service with Superior, Call or write 16” LD, x 40” 


today for details! 


SEVEN MOST POPULAR SIZES: 
12%" 1.0. x 40” 18” 1.D. x 42” 
1449" 1.D. x 43” 20” 1.D. x 42” 
22” 1.D. x 32” 
24” 1.D. x 45” 


SU PIFIPIO?N { 


TANK CORPORATION (crores 


Tel. (Clarkston) 3-7151, 4846 Lawrenceville Hwy 


Tucker Ga 


CALENDAR 


Coming events 
in the Industry 


1957 


Feb. 25-March I—American Society of 
Heating and Air Cond tioning Engi 
neers—Chicago 

March 5-7—LPGA Te -al & Stand 

mittee Meetina At inta 
Biltmore Hotel, Atlanta, Ga 

March 8—LPGA Safety Committee 
Meeting—Atlanta Biltmore Hotel, At- 


Ga 


ards «= Corn 


anta 


March 10-12—I!ndiana LPGA Trade 
Show and Convention — Claypoo 
Hotel, Indianapolis, Ind 


March 17-22—Mey LPGA Winter 
Meeting—M imbo Hotel, Vera ¢ 


March 18-20—Southeastern District 
LPGA, convention and Trade Show 
Biltmore Hotel. Atlanta, Ga 


March 25-26—lowa LPGA Convention 
Sa / Hotel, Des Moines 


March 28-29—Northwest District LPGA 
Convention—Hotel Vancouver, Var 
uver, B. C 


March 28-29—Oklahoma Utilities Ass 
ation Annual Convention Tulsa 
Okla 


April 3-5—East 
Montreal 


April 5-6—Western Liquid Gas Associa 
tion Convention and Trade Show 


Hote! Statler, Los Angeles. 


April 8-10—GAMA Annual Meeting 
The Greenbrier, White Sulphur Springs 
W. Va 

April 9—Wisconsir LPGA Spring Meet 

1—Whiting Hotel, Stevens Point 


A/ 
vv 


April 10, 12—Midwe 
© A lowa Cha 


| 
wa 


11-12 ir 
Nichola: 


April 


April 14-15—N 
( r ; f ( 
Net 
April 14-17—Amer 
Manutacturers 
Meetina French 
Franch | Ind 
April 24-26—Natural Gasoline As 
tion of America 34th Annual Conver 
So ne Rice Hotel. Houston. Texas 
April 25-26—South Dakota LPGA C 
ver r Marvin Huahitt Hotel. Hur 


May Ii—Nevada | 
G Deoler: Asso 


vention—Winnemuc< 
May 12-15—Liquefied 


Association Nationa 
Trade Show—C 
Chicago 

October 7-9—American 
Annual Convent 
St. Louis, Mo 


iquefied 
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Thermostatic control for room and wall heaters— 


Add it in just 5 minutes! 


— With Honeywell Adatrol*, the gas lose. No more hours tinkering with makeshift 


connections 


cock pilotstat with add-on thermostat EES eT Sr eee 
N°. YOU can make an on-the-job addition of a effort and mone) 


thermostat any me your Customers want it Order your heaters with the basic unit attached 
without worrying about costly adaptations or re And t 
workings! 

When you use the Honeywell Pilotstat and Adatrol 


thermostat you Stock only two control items to fit 


ave even more, order your heaters with the 
complet Adatrol 

Get complete information by calling your local 
Honeywell office Or if you prefer write t 


all your gas room and wall heaters Honeywell, Dept. BN-3-27, Minne apolis %, Minn 


There are no more complicated adaptor parts to 
H MIiNnNNEAPOLIS I] 
he nation . . 
H Fins WL Coutiols 


The Honeywell Pilotstat (C592) Plus this add-on thermostat (T5000) Equals the Honeywell Adatrol! (V5153) 
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York division, Borg-Warner will continue to be a vice president 
elects Haase its president of Sorg-Warner but in the future 

, : will not direct the parent corpora- 

rhe election of Henry M. Haase, tion’s research and engineering 
vice president in charge of engi- aettettion 

Simultaneously the elevation of 
Stewart EK. Lauer to the chairman- 
executive officer of the York di ship of the board of the York di- 
vision of Borg-Warner Corp. at vision was announced. Mr. Lauer 
York, Pa., is announced. Mr. Haase had been president of York for 16 


neering and research for Borg 
Warner, as president and chief 





Need long-term financing? 


FAC. Financing 
Solves Your Equipment 


Buying Problem 


I¢ installment financing can solve your 
equipment buying problem, look to First 
Acceptance Corporation. F.A.C. offers a 
sound, businesslike solution, permitting im- 
mediate purchase of needed equipment. 


Ask your own equipment supplier for the 
details on F.A.C. term financing. 


FIRST ACCEPTANCE CORPORATION 


Northwestern Bank Bldg., Minneapolis 2, Minnesota, FEderal 9-7711 


Equipment financing specialists for the LPG Industry 





years. The chairmanship of York 
has been relinquished to Mr. Lauer 
by Roy C. Ingersoll, who has borne 
that title in addition to his 
responsibilities as chairman of the 
board of Borg-Warner since York 
Corp. was merged with Borg-War- 
ner in July, 1956. 


Russell promoted to vice 
president at J. B. Beaird 

C. E. Russell has been elevated 
from works manager to vice presi- 
dent in charge of manufacturing at 
the J. B. Beaird Co., Inc., Shreve- 
port, manufacturer of heavy steel 
products, J. Pat Beaird, president, 
has announced. 

The election of Mr. Russell is the 
first executive promotion since the 
merger of the Beaird Co. and Amer- 
ican Machine & Foundry Co. last 
December, Mr. Beaird states. 

Mr. Russell will continue to di 
rect the production of all manufac 
turing divisions. 


F. R. Spratt E. Russell 


y & 


Spratt and Stirewalt promoted 
by Day & Night Manufacturing 

Recent new promotions have been 
announced by W. J. Bailey, presi- 
dent of the Day & Night Manufac- 
turing Co., Monrovia, Calif. One of 
these is Frank R. Spratt to the po- 
sition of assistant general sales 
manager. Mr. Spratt was formerly 
the California regional sales man- 
ager and has been with Day & 
Night since 1939. 

Craig Stirewalt has been appoint 
ed to replace Mr. Spratt as Califor- 
nia regional sales manager. He 
formerly held the position of north- 
ern California regional sales man- 
ager. 


Goetzenberger retires as 
Honeywell vice president 

Ralph L. Goetzenberger, Wash 
ington, D. C., a vice president of 
Minneapolis Honeywell Regulator 
Co. for the past 22 years, has re- 
signed upon reaching the voluntary 


(Continued on page 102 


BUTANE-PROPANE News 





IN PRODUCTS 
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For further information on items reviewed in this section use 


the convenient post-paid Readers’ Service Cards on pages 99, 100 





Frequency meter 


Multiple transmitter installations 
operating on from 1 to 20 channels 
in mobile radio 
systems can now be served by a 
frequency meter developed by Allen 
B. Ubu Mont Laboratories Inc. Pre 
viously, as many as 10 dual fre 
quency instruments were needed to 
perform the same task 

This portable meter, designated 
the Du Mont type 5890-A frequency 
meter, features transistorized cir- 
cuitry. It can be utilized, accord 


communication 


ing to the company, with any trans 
mitter operating within the com 
plete land-mobile services’ fre 
quency bands—-25 Me to 470 Me 

In addition to measuring basic 
transmitter frequencies, the crystal 
controlled meter is a highly stable 
source for associated receiver align 
ment and for setting transmitter 
modulation deviation 

The meter’s 
crystal oscillator/har 
generator, is controlled by 


one of 20 


stable frequency 
source, a 
moni 


pre-selec ted crvstals 
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Four additional crystals can be 
supplied to generate intermediate 
frequencies for receiver alignment 
procedures. 

The meter is completely self-con 
tained, from 
four internal batteries. The small 
case housing the instrument mea 
sures & in. wide by 7 in. high. It 
weighs only 8 Ib. 

Allen B. Du Mont Laboratories Inc 


Circle 1 on Readers’ Service Card 


receiving its power 





Gas-electric refrigerator 


Two new 1957 models 
Krefft convertible, the refrigerator 
that operates on either butane or 
electricity, are now available, ac 
cording to Norco Sales Corp 

Designated the “ElectriGas” 300 
and 600, the new model nave 
reased capacities of approximate] 
3 and 6 cu ft, respectively, and yet 
outside cabinet dimensions are 

ly 


larger than last year’s mode! 


are convertible from elect 


butane operation in less than 10 
seconds, it 18 claimed, offering com 
plete freedom to travel 

The automatic controls are lo 
cated in an easily accessible posi 
tion at the front of the refrig 
erator; they 
push button which ignites the bu 


consist of a single 
tane and a thermostat, which con 
trols the temperature automatical 
ly. Safety controls are fully auto 
matic. No matches are required to 
ignite 

The refrigeration unit operates 
silently, having no moving parts, 
and gas and electricity consump 
tion are low. The electrical system 
operates on either AC or DC and 
the entire refrigerator is covered 
by a written warranty 
Norco Sale hl Corp 


Circle 2 on Readers’ Servi 


Air conditioning unit 

The newest addition to the Util 
ity Appliance Corp. “Weatherami 
line is a Space-saving, blow 
orator unit for remote 
conditioning installat 


and 





system is designed for commercial 
and residential installations. Re- 
mote installation is simplified with 
pre-charged valves and 
necting tubing. 

The compact drive blower assem- 
bly is easily rotated to allow cooled 


intercon 


alr to be discharged from end or 
bottom of the unit directly into 
pace, or may be connected to duct 
ystem. If connected with duct 
the unit can be placed in a closet, 
attic, basement or crawl space. 
Another space-saver is the con 
densing unit, which can be installed 
anywhere outside of the building 
The unit quiet, 
rugged compressor, over-size con- 
denser coil and over-size blower. It 
speed operation, lifetime 


consists of the 


has low 
sold with a five 
year written guarantee 


lubrication and j 


Utility Appliance Corp 


Circle 3 on Readers’ Service Card 


Product improvements 


Temco Inc. has made a number of 
product improvements in its line of 
yas heating equipment. Among the 
major changes is the development 
of a built-in draft relief on the wall 
heaters, which substantially lowers 
stack temperatures. The 
attachment on the wall 
which provides more rapid circu 
lation of heater air, is now avail 
able for the single wall model as 
well as the dual wall mode! 


blower 
heater, 


A change in the space heater 
line is the use of a diffusion type 
blower assembly which provides a 
more even flow of warm air at floor 
level. Included in the controls of- 
fered with both space heaters and 
wall heaters are the new Minne 
apolis-Honeywell ‘“Pilotstat’? and 
*Adatrol.”’ 

The Temco air conditioning 
equipment now includes 2 hp and 
4 hp self-contained, multi - zone 
units with pre-fab duct work. The 


96 


air conditioning equipment for use 
with Temco’s warm air furnaces 
now features pre-charged lines and 
pre-charged components, A_ sus- 
pended air-cooled air handling unit 
for commercial application has 
been added to the line. 

Heat exchangers are finished in 
a high-temperature porcelain 
enamel which the company has 
designated as ‘“Ceramic-Clad.” 
Te mco Ine. 

Circle 4 on Readers’ Service Card 


Cylinder line 


Additional manufacturing facili- 
ties have been added to the plant of 
Steel Cooperage division. The Ser- 
rick Corp. which now has made pos- 
sible the building of a complete 
line of Lee ICC cylinders ranging 
in size from 20 to 420 lb. The line 
includes lift truck cylinders. 

This is the first time that this 
company has made a full line of 
L.P. gas cylinders. 

Steel Cooperage division, The 
Serrick Corp. 


Circle 5 on Readers’ Service Card 


Internal spring relief valve 


announces a 
new *%, in. internal spring Sel-Pac 
No. 433 relief valve for domestic 
tanks with a surface area as large 
as 91 sq ft. This valve has an un- 
usually high flow rate in common 
with other Sel-Pac relief valves. 
The 433M, set at 250 psi, has a 
flow rate of 1970 cu ft per minute, 
while the 433R, set at 312 psi, has 
a flow rate of 2185 cu ft per minute. 
Other sizes in this new style range 
up to 2 in. for tanks up to 800 sq ft. 


Selwyn-Pacifie Co. 


An outstanding feature of this 
valve, according to the company, is 
its forged body wherein the body 
and long guide are forged integral- 
ly to assure stem alignment and 
seating. The all steel stem provides 
maximum strength. Large diam- 
eter extra coil springs eliminate 
over stressing and assures mini- 
mum blow-down. The low contour 
design permits mounting the valve 
outside of the cover on domestic 
tanks without need of a protective 
guard. Rubber weather caps are 
available for most sizes. 
Selwyn-Pacifie Co. 
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Barbecuing feature on ranges 

Barbecuing, becoming more pop 
ular with Americans, has influenced 
the design of a new feature in a 
series of gas ranges, recently put 
into production by Caloric Appli- 
ance Corp. 

This moderately - priced 
series, featuring a 
includes 


“two” 
“roto-roaster” 
rotisserie, deluxe and 
standard models, each in 20, 30, 
and 36 in. sizes. 

Style advancements have been 
made on the new series. Long bar- 
type chrome handles can be easily 
removed for cleaning. The back- 
guard on the two series deluxe 
model is designed with chrome and 
new ice-blue trim. 

The newest type oven-door seal, 
made of silicone, is used on the 
ranges. It is mounted with a con- 
tinuous strip of stainless steel, in 
such a way that there are no high 
spots to hold the door ajar. The 
heat-resistant silicone provides a 
positive seal. It will not absorb 
greases and it is easy to wipe 
clean. 

The two series also feature four, 
hi-speed top burners. All of these 
extra fast cooking burners have a 
12,000 Btu capacity, with tri-set 
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valves, which have click-stop set- 
tings for boil, simmer, and keep- 
warm heat, plus innumerable set- 
tings for in-between heats. 

Thermo-set automatic top burn- 
ers are available on all models. 
Calorie Appliance Corp. 


Circle 7 on Readers’ Service Card 


Portable "backhoe" 


A portable, powered “backhoe,” 
designed to eliminate hand dig- 
ging, is now manufactured by the 
Charles Machine Works Inc. This 
new piece of equipment is capable 
of digging to a depth of five ft for 
trenches, service and pipe lines, and 
excavations. 

Called the Ditch-Witch Backhoe, 
the machine is a trailer unit and 
may be towed behind a car at nor- 
mal road speeds. It weighs 500 Ib 
and has its own complete gasoline 
power unit and hydraulic system. 

The backhoe is said to be specially 
well suited to digging in soils where 
gravel and loose rock are prevalent. 
The Charles Machine Works Ince. 
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Waterless air conditioner 
“Polar-pak,” a self-contained, 2- 
stage waterless air conditioner 
which may be installed in an attic, 
crawlspace, basement or on a roof, 
is announced by the Coleman Co. 
The unit has been designed to 
deliver the required amount of air 
for cooling when tied into existing 


forced air heat distribution sys 
tems. 

When installed 
the heating system, air distribu- 
tion is accomplished through any 
one of three types of duct systems 

conventional sheet metal with in 
sulation, prefabricated glass fiber, 
or the manufacturer’s pre-engi 
neered 314-in. ducts with air blend 
ing diffusers. 

No refrigeration piping or plumb 
ing connections are necessary. 

Both the 2- and 
have twin 
stage cooling with attendant econ 
omy of operation and better humid 
ity control. 

A four-position selector switch 
enables the system to operate on 
with the 
thermostat 


34o-hp models 
compressors for two 


one compressor second 
cycling on the Both 
compressors can be operated on hot 
days or when the cooling load i 
exceptionally heavy. 

An exclusive switching arrange 
ment is employed to keep the lower 
refrigeration system in operation 
during thermostat cycling. This pre 
vents re-evaporation of condensate 
into the house. 

The 2-hp Polar-pak is 46 in. long 
30 in. wide, 21 in. high and has a 
capacity of 23,800 Btu/hr, and the 
3'4-hp unit is 501% in. long, 344% in 
wide, 21 in. high and has a capacit) 
of 36,300 Btu/hr. 

Coleman Co. 
Circle 9 on Readers’ Ser 


ve 


Gas-oxy hand torch 


A new development In vas-oxyyen 
hand torches is announced by Beth 
lehem Apparatus Co. Inc. The com 
pany has introduced a torch with 
three interchangeable tips for dif 
ferent applications in the gla 
working and metal working fields 

The tip can be changed by 
ing the handles. It can be 
freely to any angle. 


{| 1e@eZ 
tilted 
The new “Insto-change” hand 
torch, as it is called, has high heat 
volume and noiseless operation, it 
is claimed, due to a thorough mix 
ture of gases and complete elimina- 
tion of turbulence. This mixture is 
obtained by the close grouping of 


independent of 


the gas and oxygen outlets in a 
compact area. Ninety-six orifices 
are clustered in an area of 1 in. od 
in the large burner. The small 
burner has 12 orifices and the 
medium-sized burner has 48 ori 
fices in burner head diameters 

’s and %4 in. respectively 
Bethlehem Apparatus Co Tne 
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Cylinder brackets 


Single and 
cylinder brackets are now manu 
factured by Beam Products Manu 
facturing Co 


double trap Ice 


Equipped with a positive locking 
pin to hold the tank in place, they 
come with a quick snapping lock 
ing device that permits” rapid 
changing of cylinders 

The brackets are well padded foi 
tank protection 
Beam Products Manufacturing Co 
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Furnace and clothes dryer 

The Herbster Furnace Co. an 
nounces major improvements in its 
line of “Heat-N-Dry” combination 
clothes 
which made these units more eco 


ya furnaces and dryers 


nomical to operate than separate 
units. 

The new models, which both pro 
vide heat for the home as well as 
dry the family wash, eliminate heat 
loss when the clothes dryer alone 
is operating by automatically shut 
ting off the heat as soon as the 
clothes drying cycle is completed 

A new timing dial also has been 
developed which permits more ac 
curate control of the clothes dry 
ing cycle. Normal drying time for 
a full load of wet clothes is approxi 
mately 35 minutes. The new model 
also contain many other features 
including a new “wind -dryer’” 
method of drying clothes which 
blows a relatively moderate heat at 
a high velocity through the clothe 
Herbater Furnace Co 


Circle 12 on Readers’ 


Card 


For further information on these products use Readers’ Service Cards on pages 99, 100 
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TRADE LITERATURE 


Motor fuel brochure 


“How to get More Farm Horse 
power at Less Cost with L. P. Gas” 
is an &-paye brochure published by 
Century Gas Equipment Co. 

This folder explains the advan- 
tayes of L. P. gas as a motor fuel 
and compares its cost factors with 
gasoline and diesel fuel. 

Graphs are used to indicate the 
savings possible according to the 
annual use of a tractor. Models of 





Century carburetors for all major 
tractor makes are illustrated. The 
operation of Century’s 3C progres- 
sive jet carburetors is shown with 
cut-away drawings. 

Other carburetion items of in- 
terest include the new, small con- 
verter (heat exchanger and regu- 
lator) and the new, small filter- 
fuelock units. Special attention is 
given to carburetors for John Deere 
tractors which solve the problem of 
“limping” and eliminate the need 
for surge tanks. 

Century Gas Equipment Co. 
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WEED 


SEL 


equipment NOW for 
and extra profits. 
on the Agri-Quip line . 


FLAME 


{| | 
| 


FIELD FLAMING 


For the control and erad 
ication of weeds in al 
falfa fields. Tests show 
an average increase in 
yield 28% plus upgrad 
ing the crop. 

ix 





FLAMING 


Profit-conscious dealers are selling weed flaming 
increased 
Get full information, today, 
. the only complete line 
of selective and non-selective weed flamers. 


AGRICULTURAL EQUIPMENT CORPORATION La Junta, Colorado 


y Selective flaming for 


LA 
CULTIVATION % j 


A 4-row Flame Cultivator will control weeds, grasses and vines 
in cotton for as little as 40¢ per acre per burn 
much work, in the same amount of time, as 40 men with hoes. 


NOW! 


summer loads 


weed control in cotton, 
corn, soybeans and 
other row crops. 


. ». accomplish as 


a 


WEED BURNING 


Weed control] can increase 
farm production 80% 

at 20% less cost. There is 
an Agri-Quip weed flamer 
to meet the needs of every 
farmer. 








Combustion controls catalog 


A new catalog on “Combustion 
Controls and Instruments,” repre- 
senting a single source of informa- 
tion covering a complete line of 
automatic controls and instruments 
for the combustion industry, is 
offered by General Controls Co. 

The new informative catalog 
covers everything required for a 
complete combustion installation 
such as automatic draft control in- 
struments and actuators; solenoid, 
diaphragm and_ motor - operated 
valves for oil, gas, steam and 
water; time switches, relays and 
oil burner primary controls. 
General Controls Co. 
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Gas meter data 


A completely revised bulletin 
(No. 1083, Rev. 2) covering the en- 
tire line of Rockwell domestic gas 
meters has been issued by Rockwell 
Manufacturing Co. 

Twenty-four pages long, the bul- 
letin describes for the first time all 
four Rockwell single-joint domestic 
gas meters, including the recently 
introduced “250” and “310.” 

Other new features of the bul- 
letin include a page of photo illus- 
trations of typical domestic meter 
installations; a complete list of cir- 
cular and direct reading gas meter 
indexes for all domestic single-joint 
meters; and a photo illustrated ac- 
count of Rockwell’s improved pack- 
aging program for meters and 
parts. 

Rockwell Manufacturing Co. 
Circle 15 on Readers’ Service Card 


Controls catalog 

The 1957 Minneapolis-Honeywell 
residential controls catalog lists 61 
new model controls or package sets. 
All told the catalog lists nearly 500 
residential controls designed to in- 
crease the comfort and efficiency of 
the home through automation. 

The diversified line ranges from 
more than 50 varieties to manual, 
semi-automatic, automatic, electric 
and electronic household thermo- 
stats to farm and barn controls 
and special devices designed to take 
the chill off the water temperatures 
in swimming pools. 

To help heating dealers put some 
degree of automation in old hand- 
fired furnaces, the catalog still lists 
“damper flapper” controls. 
Minneapolis-Honeywell 
Regulator Co, 

Circle 
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use these time-saving 
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Each New Product or Trade Literature item reviewed in this issue is numbered. To 
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THE EASY 


Glasslined 

and Galvanized 
in Upright 

ind 

Table Top 
Models 


The off-center 
flue makes the 


For workshops Wl For garages difference 


NO CHIMNEY! NO DUCTS! NO ELECTRICITY! | 
Burns all Gases 


° Travels the Heat Further 
Here’s the safe, economical and easy way to heat added ; Extra Heavy Tanks 


rooms...hard-to-heat rooms...enclosed porches...garages 


...workshops...attic apartments...or complete homes. \ ’ 
worksho} 6 . 7 h Helical Heat Retarders 
nA Easily installed in any wall at | 
her . WMA any level 
Vay = lf Saf-Aire burns gas in a Extra Heavy Insulation 
4 ‘ 


E i ceramic lined steel chamber, 
prooucts of {Af REATED 


| completely sealed from the | ee 
COMBUSTION |); I | Extra Heavy Outer Shell 
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room being heated. Uses only 





outside air for combustion and | \ & , 
; ) Extra Heavy Bottom Pan 
vents the products of combus- .¢ ff 


tion through the wall...no | 


tn ven atedbed abe | stuffy, suffocating rooms. \ A a 
comBuSTION | Each Saf-Aire unit operates e ond Safety Pilot 


independently and has optional a . with Built-in Filter 
, thermostatic control. Fool- | 
Sealed vents through the proof...maximum safety is 


wall supply outside air for Rhy 
combustion, and discharge &8sured under all conditions 


products of combustion di- of yse. 
rectly outdoors. 




















Saf-Aire offers a genuine 
profit opportunity to LP gas | 
dealers. 


JOHN WOOD COMPANY | 


Write today for descriptive literature Heater and Tank Division 


STE WJ H RT HT fs ra n $3 Conshohocken, Pa, « Chicago, Ill. * Red Oak, la, 
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(Continued from page 94) 
retirement age of 65, the company 
announces. 

Tom McDonald, executive vice 
president, says Mr. Goetzenberger 
will be retained as an educational] 
consultant to assist in the firm’s 
activities with colleges, professional 
societies and technical groups. 
He will continue to make his head- 
quarters in Washington, where for 
the past 15 years he has been in 
charge of Honeywell’s government- 
projects office. 

Mr. McDonald 
the appointment 


announced 
of Raymond J. 


also 


Condon as divisional vice presi- 
dent in the Washington govern- 
ment-products office. Mr. Condon has 
been employed by Honeywell for 
the past 16 years and since 1954 
has been in charge of military sales 
for the firm’s aeronautical division. 


Hungerford promoted director 
sales engineering for Utility 
Utility Appliance Corp., Los 
Angeles, has named Leo Hunger- 
ford director of sales engineering 
for the firm’s entire line of prod- 
ucts, it is announced by Herbert S. 


Leo, executive vice president and 
general manager. Former sales 
manager for southern California, 
Mr. Hungerford has been asso- 
ciated with Utility for the past 17 
years. 

Prior to joining Utility, Mr. 
Hungerford was chief engineer for 
Fox West Coast Theaters, and spent 
three years as a contractor in the 
heating, ventilating and air con- 
ditioning field. 

In his new position Mr. Hunger- 
ford will travel throughout the na- 
tion, serving as a consultant and 
adviser to Utility distributors, deal- 
ers and field representatives. 


INCREASE ty 50% to 100% 


Your Rate of Winter Gallonage-Delivery 


With cold weather still ahead, delivery of 


Butane or Propane into your customers’ tanks 
will be slower than average, unless you 
equip each of your trucks with a properly- 
installed "Superior" LPG Precision Rotary 
Pump. This specially-designed pump is capa- 
ble of high volume at low pump and engine 
speeds, against differential pressures up to 
300 P.S.1. With adequate intake, the 
“Superior” Pump will increase your usual 
rate of winter gallonage-delivery by 50% to 
100%. The big saving in time would enable 
you to serve more customers with less equip- G. in 
ment. It's worth looking into! 


ey 


PRECISION ROTARY PUMP 


This compact, light-weight pump has a two- 
lobed cam with double pumping cycle for 
each revolution. Within the rotor are 14 
hydrostatically-balanced, pressure-activated 
carbon vanes that provide positive pumping 
action. The vanes are self-adjusting and self- 
lubricating. There is no metal-to-metal con- quartered in San Francisco, through 
tact and no wear, except on the carbon, subsidiary companies distributes 
which can be replaced easily, within a few L. P. gas to 10 different areas in 
northern California and Idaho. 


C. L. Parthill Leo Hungerford 


1 Wester Jtility Appliance 


California Western Gas names 
C. L. Parkhill vice president 
Parkhill Jr., well-known 
petroleum industry executive, has 
joined California Western Gas Co. 
as executive vice president, accord- 
ing to Edward R. Bunting, presi- 
dent. 

Mr. Parkhill had previously been 
affiliated with Anchor Petroleum 
Co. as general manager of its West- 
ern and Canadian division; Twin 
Coach Co., Kent, Ohio, as assistant 
to the president specializing in the 
promotion of the use of liquefied 
petroleum gas on motor coaches for 
transit service, and the liquefied 
petroleum gas equipment division 
of Parkhill-Wade at Los Angeles. 

California Western Gas Co. head- 


New 
Model 
TC 


e SAVES TIME 
e SAVES LABOR 
e SAVES MONEY 





INQUIRIES INVITED 
FROM DISTRIBUTORS 








minutes, without removing the pump from 
the truck or its mounting. 





Delta Tank promotes 


The ‘Superior’ LPG Precision Rotary Gasal to vice president 


Pump is easy to install. The base fits the 
average truck mounting without need for 
piping change. Available in 75 and 110 
G.P.M. sizes. Write for descriptive folder 
and the name of nearest Distributor 


Appointment of Russell A. Gasal 
president of Delta Tank 
Manufacturing Co. Inc., is an- 
nounced by Joe E. Ketner, exec- 
utive vice president and general 
manager. 


as vice 


Mr. Gasal has served as general 
manager of Delta’s Midwestern 
tank fabricating plant in Beards- 
town, Ill., since March, 1955, and 


SUPERIOR INDUSTRIES, INC. 
1007 National Bank of Commerce Bldg. 
NEW ORLEANS 12, LA. 
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apie pansion program. 

ability, gas became the nation’s No. 1 
fuel for home heating, and Temco ® Annual gas appliance sales of 300 
sales reac he d a new high million units by 1974. 

Down the track lies an even Yes, you’re on the right track with 
brighter future. Some of the mile- Temco. For Temco is powered for the 
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@ An estimated 15 increase in 1957 : ' 
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Make 1957 your year to turn to 
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TWIN-PAC FOR Qifeiiid LOADS 

A 1600-HP1L and a 1605-J regulator, plus a 1682 
hogtail, recommended for loads up to 250,000 
B.T.U.’s with a 10 pound second stage inlet pres 
sure. Package also contains 1605-40 mounting 
bracket, Combinations of additional low pressure 
regulators may be added to this basic package to 
build the total load well over 2,000,000 B.T.U.’s 


TWIN-PAC FOR EW43:7-193 LOADS 


A 1600-HP1L and 1600-H regulator, plus a 1625 
mounting bracket, and a 1682 hogtail, recom 
mended for loads up to 750,000 B.T.U.’s with a 
10 pound second stage inlet pressure. Additional 
1600 low pressure regulators may be added to this 
basic package to bring the total load well over 
2,000,000) B.T.U.'s 


TWIN-PAC FOR §alZ:Wag@ LOADS 


This package contains a 1600-HP1 and a 1610-J 
regulator, plus a 1625 mounting bracket and a 1682 
hogtail. Recommended for loads up to 1,500,000 
B.T.U.’s with a 10 pound second stage inlet pressure 


PRESSURE GAUGE 
ADAPTOR 





“oe POR PE ENT be “2 ’ 
oe 


LOW PRESSURE REGULATOR * 





Here in one package are the four important components 
of the finest two stage regulation system ever designed. 
Here you have both high and low pressure Sel-Pac regu- 
lators, a mounting bracket and a large diameter connecting 
hogtail of three times the area of ordinary 14” tubing, an 
important factor in preventing freeze-ups. If you are not 
already using Twin-Pacs for your two stage systems, why 
not begin today? They are easily adaptable, low in cost and 
tops in performance. Simply order the Twin-Pac two stage 
assembly to suit the load requirement indicated at left. 


Send for prices and delbeony information today 


Selwyn-Pacific Company 


340 West Avenue 26, Los Angeles 31, California 
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CHANGES IN PAMPHLET 58 
PERMIT FLEXIBILITY IN 
REGULATOR SELECTION 


by 
GEORGE R. 
POSTLEWAIT 
President 
SELWYN-PACIFIC 
COMPANY 


With the recent changes in pam- 
phlet 58, an LP-Gas dealer is no 
longer required to buy and use gas 
regulators supplied by the tank fab- 
ricator in order to have a UL ap- 
proved system. He is now free to 
choose his own method of regula- 
tion and type of regulator he desires 
just so long as the regulator carries 
proper UL listing. This enables the 
LP-Gas dealer to choose a single or 
two stage system that will best suit 
his particular installation needs. 

By purchasing regulators, expan- 
sion tubes and fittings directly from 
the regulator manufacturer, the 
dealer eliminates the extra cost for- 
merly and justifiably added by the 
tank fabricator to cover his expense 
of stocking, mounting, etc. The 
dealer is not required to accept with 
his tank, expansion tubes or fittings 
which may not be needed. 

By supplying his own regulators, 
the dealer may standardize on equip- 
ment and “custom layout” each in- 
stallation for efficiency, economy 
and best performance. For example, 
if a dealer is piping a trailer park 
or motel type installation, he may 
be much better off using a two 
stage system wherein one large first 
stage regulator at the tank is used 
with a number of smaller individual 
second stage regulators at each 
meter or outlet. Or possibly his in- 
stallation would be such that he 
would prefer to use one large sec- 
ond stage regulator to take care of 
the kitchen or a heavy heating load, 
in addition to several small regu- 
lators for smaller individual loads, 
In other words, a dealer can now, 
by using UL approved regulators, 
“tailor” his installation to suit his 
needs and still have a UL listed 
system. 

With the ever growing trend to- 
ward two stage systems, the Sel-Pac 
Twin-Pac kits offer these advan- 
tages: 1 — In ordering a larger num- 
ber of regulators directly from the 
manufacturer, a dealer buys at a 
lower price; 2 — By two-staging 
with Twin-Pacs he can save money 
on piping and tubing costs over 
single stage piping; 3 — With Twin 
Pac double-staging he makes each 
appliance or group of appliances, 
operating from a second stage reg- 
ulator, independent of other loads 
being supplied from the same tank 
This can eliminate pilot light out- 
ages, ‘weak flame burners,” freeze 
ups, high lockups, etc., experienced 
with single stage systems 

The Twin-Pac system is flexible. 
It permits additional loads to be 
added to the system as required 
without necessarily changing the 
piping. With Twin-Pacs you receive 
a neatly packaged set of regulators 
and accessories, boxed together in 
an orderly manner for easy and 
efficient installation. 


SELWYN-PACIFIC COMPANY 


340 West Avenue 26 
Los Angeles 31, California 
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will continue to direct operations 
there. 

Prior to joining Delta two years 
ago, Mr. Gasal served in executive 
positions with Butler Manufactur- 
ing Co. of Kansas City, Mo. He 
earlier was affiliated with Skelly 
Oil Co. 


R. A. Gasal 


Delta Tank 


Dr. Faunce is named director 
of development by John Wood 

Dr. Stuart F. Faunce has been 
named director of new product de- 
velopment by John Wood Co. His 
appointment is announced by R. R 
Allen, vice president and directo: 
of engineering and research. 

Dr. Faunce will be responsibl 
for the development of new prod 
ucts and major changes to existing 
products manufactured by the com 
pany’s operating divisions in the 
United States and Canada. 

During the past two years, he 
has been a research engineer foi 
Armour Research Foundation in 
Chicago, and was formerly a mem 
ber of the faculty at the School of 
Petroleum Engineering, University 
of Oklahoma. A graduate of Ohio 
State University, he received his 
M. S. and Ph. D. in mechanical en 
gineering from Purdue Universit) 


J. C. Patterson retires from 
Carrier after 20 years 

One of Carrier Corp.’s veteran 
executives, James C. Patterson,, has 
retired after 20 years of service 
with that air conditioning firm 

Mr. Patte rson had been manager 
of Carrier’s unit heater department 
and was instrumental in develop 
ment of mobile home air condition 
ing. He headed Carrier’s mobile 
homes department since its estab 
lishment two years ago. 


Halket and Burleson named to 
sales managers at A. O. Smith 
Two appointments at the Perma 
glas division of A. O. Smith Corp., 
Kankakee, IIl., have been announced 


MODERN FUEL 


G- 4109 SERVICEMAN'S WRENCH KIT 


FOR FLARED FITTING RANGES 
seven wrenches are packed in 
Polyethylene Bag 


dé: 


GRIFFOAM LEAK DETECTOR 


SQUEEZE 
BOTTLE 
APPLICATOR 


a 


ca 
NO 
BRUSH 
REQUIRED 


Glen 


on 


AVAILABLE IN PINT & GALLON CANS 
G-4046 OVEN TESTING 


PYROMETER 


The modern, 
fast method for 
checking OVEN 
TEMPERATURES 


. 
Also perfect 
for checking 

Flue Temperatures 


Sel Ai ile], Bee) ii iia +) 


AND TOOLS 


Many other special 
items available in 
cluding Cylinder & 
Appliance Hand Trucks 


WRITE FOR COMPLETE CATALOG 


PHILA.44, 





NO Troublesome ‘FEATURES’ 


@ NO packing to leak. 


@ NO built-in safety valve, relief valve, or bypass 
valve to cause vapor-lock troubles. 


@ NO outside gears, chains, or belts needed for electric 
drive models. 


@ NO packing adjustment required. 
@ NO lubrication of any part of the pump required. 
@ NO rotor adjustment. 


@ NO gaskets or O-rings in pump joints. Precision metal-to-metal fits 
in Smith Pumps never leak even on 1000 Ib. test. 


SMITH 


PRECISION PRODUCTS CO. 


1135 MISSION STREET » SOUTH PASADENA, CALIFORNIA 


Phones: RYan 12293 RYan 12691 
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by J. H. Brinker, Permaglas gen- 
eral manager. 

W. T. Halket has been named 
general sales manager of water 
heating products and J. W. Burle- 
son is now general sales manager 
of heating and air conditioning 
products, 

30th men have been assistant 
general sales managers since Feb- 
ruary of 1956. 

Mr. Halket and Mr. Burleson 
will, in their new positions, estab- 
lish marketing and merchandising 
policies and will direct field sales 
efforts. 


Wittman joins Florence Stove 
engineering, research staff 


Robert A. Wittman, prominent 
consultant in the gas appliance in- 
dustry, has joined the engineering 
and research staff of Florence 
Stove Co. 

Mr. Wittman previously was di- 
rector of research for the Hardwick 
Stove Co. 


Beaird sales posts to be 
filled by Martin and Smith 


Marvin M. Martin, formerly dis- 
trict manager of the appliance di- 
vision of the Monroe Hardware 
Co., has been appointed manager 
of L. P. gas and NH, dealer stor- 


J. L. Smith M. M. Martin 
Sales Rep. Manager 
age tank sales for the J. B. Beaird 

Co. Inc., Shreveport, La. 

Also joining Beaird’s L. P. gas 
and NH, equipment sales division 
is John L. Smith, who has been 
assigned as sales representative in 
California and Nevada for Beaird’s 
California subsidiary, with head- 
quarters in Stockton. 


Selas Corp. promotes Bloom, 
McFadden to managers 

Elmer B. Dunkak, vice president, 
sales, Selas Corp. of America, 
Dresher, Pa. announces the pro- 
motion of Quentin M. Bloom to 
manager, furnace and kiln division, 
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and Charles A. McFadden _ to 
manager, general industry division. 

Mr. Bloom joined Selas in 1940 
as design engineer and subsequent- 
ly served as sales engineer and as 
project engineer, 

Mr. McFadden has been with 
Selas since 1943, except for two 
years service in the U. S. Navy as 
electronic technician. 


Superior transfers Kruse to 
its Bergenfield, N. J., office 


William E. Kruse, a member of 
the home office sales staff with 
Superior Valve & Fittings Co., has 
been assigned to the sales staff of 
the company’s eastern district 
office, Bergenfield, N. J. 

Mr. Kruse served in various ca- 
pacities in the accounting, produc- 
tion, and sales departments at 
Superior’s home office in Pitts- 
burgh during the last 12 vears. 
Most recently, he had been identi- 
fied with expediting and sales cor- 
responding work in the general 
sales office. 


Keegan named president of 
Holly Manufacturing Co. 

The Siegler Corp., Chicago and 
Pasadena, Calif., manufacturer of 
heating equipment, announces the 
election of William J. Keegan as 


a 


J. S. Johnson W. J. Keegan 


president of Holly Manufacturing 
Co., a division of Siegler. 

Also J. Stanley Johnson, former 
Holly president, was named chair- 
man of the operations planning 
committee of Siegler’s board of di- 
rectors and of that company’s new 
product development division 


Beals Advertising appoints 
Digilio production manager 
Vernon Beals, president, Beals 
Advertising Co., Oklahoma City, has 
announced the appointment of Phil 
Digilio as production manager. 
For many years, Beals has de- 
voted its efforts primarily to syndi- 
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THE FIRST 
STANDARD REFERENCE 
FOR CORRECT VENTING! 


The new Metalbestos “Safety System’ Gas Vent Tables 
set the standard for efficient gas venting by telling you 
the practical, correct answers to your gas vent questions 


? 


> Will the gas vent operate correctly‘ 
> What’s the simplest way to install a gas vent? 

> How much vent pipe do I need for the job? 

> What’s the most economical way to install a vent? 


The Metalbestos “Safety System” Gas Vent Tables give 
quick, accurate answers to venting questions such as 
these. That’s why the new Metalbestos Gas Vent Tables 
are a necessary tool for gas dealers, builders, installers, 
inspectors, and utility men 


Send today for your free copy of the new Metalbestos 
“Safety System” Gas Vent Tables. Write Dept. M-3 


(uy) Bi METALBESTOS DIVISION 


WILLIAM WALLACE COMPANY - BELMONT, CALIF 


Stocked by principal jobbers in major cities. Factory warehouses in Akron, 
Atlanta, Dallas, Newark, Des Moines, Chicago, New Orleans, Los Angeles 
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PEORIA, ILLINOIS 


— 
SAN JUAN, PUERTO RICO AL KHOBAR, SAUDI ARABIA 








PETERSBURG, FLORIDA * 


SAN JUAN, PUERTO RICO YAZOO CITY, MISSISSIPPI 


RONEY BULK PLANT INSTALLATIONS 
Avoid the mistakes and time consuming problems of 
“do it yourself” construction. 


Call on Roney specialists to design and install an 


efficient and safe plant. 


Plants for bulk storage of liquid petroleum gas or 


anhydrous ammonia. Motor fueling stations for LPG. 


Design and technical advice, packaged plants, or 


complete turnkey installations. 
We welcome your inquiry. 
105 COLE STREET, DALLAS, TEXAS 


INC., 
LOOK TO RONEY FOR LPG AND NH3 EQUIPMENT 











WHY / LOSE 4% OF B-P FUEL ? 





KRUG B-P PUMPS 


eliminate this loss—assures safe transfer of 
liquid petroleum fuel — Venting tanks while 
filling costs money and is very dangerous. A 
KRUG Pump is the proven and practical 
method of transferring B-P Gas for tractor, 
bottie and tank filling. PROFIT TWO WAYS 
—your customers need KRUG Pumps for their 
protection. You can use KRUG Pumps in your 
own operation. The World's Largest Produc- 
ers of B-P Hand Pumps. 


KRUG PUMPS—Often Copied—Never Duplicated—Ask Your Distributor or Write: 








——D. H. KRUG COMPANY Dept. 8? 37 MADISON, SOUTH DAKOTA—— 
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cated and direct mail services for 
the L. P. gas, natural gas, and re- 
lated industries, and only recently 
has the transition to full agency and 
public relations status occurred. 
Beals will continue to offer station- 
ery, dealer sales helps and supply 
items to the L. P. gas industry, in 
addition to its complete agency ac- 
tivities. 

W. J. Montgomery is vice presi- 
dent of the firm. Heading up its cre- 
ative staff are E. W. Wade, copy di- 
rector, and Hunter Pedigo, art di- 
rector. 


a 
W. G. Senft Phil Digilio 
Amer Stand 5 Adv 


American-Standard announces 
important personnel changes 

The appointment of W. G. Senft 
as vice president of manufacturing 
for the American-Standard air con- 
ditioning division was announced 
recently by T. W. McNeill, presi- 
dent. 

Mr. Senft has been associated 
with American-Standard since 1936 
and has served as product manager 
since 1953. In his new position, he 
will assume direction of the air con- 
ditioning division’s complete manu- 
facturing activities which are con- 
ducted at the division’s plant in 
Elyria, Ohio. 

Mr. Senft replaces F. P. Weil 
who has been appointed general 
manager of enamel plants of the 
American-Standard plumbing and 
heating division. In his new posi- 
tion Mr. Weil will be in charge of 
operations in American - Standard 
plants in Baltimore, Louisville, and 
Richmond, Calif. He will make his 
headquarters in New York. 

Mr. MeNeill also announced the 
appointment of Robert Wilson as 
product manager to succeed Mr. 
Senft. 


Willemin is elected secretary 
of Whirlpool-Seeger Corp. 

The board of directors of Whirl- 
pool-Seeger Corp. has _ elected 
Robert Willemin secretary of the 
corporation, it is announced by 
Walter G. Seeger, chairman of the 
board. 
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... think of 


AMPLE CAPACITY FOR 500 
AND 1000 GALLON TANKS 
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DEPENDABILITY 
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” 
FREEZE RESISTANCE 
~ 
UNIVERSAL ACCEPTANCE 
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TANK REGULATORS 


FISHER GOVERNOR COMPANY Marshalltown, lowa * Woodstock, Ontario 
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THE NEW YE 
MELTERAMA 


WITH REPLACEABLE 
BURNER ORIFICE 


The T-3 MELTERAMA, used with the Weldit 
4826-D Safety Check or High Pressure Regu- 
lator, gives instant, clean, controlled heat 
for all melting operations. Incorporating 
base and burner into one unit gives Stability 
and Convenience, and Weldit's revolution- 
ary replaceable Burner Orifice adds efficiency 
and longer life. High and Low Heat Control. 


“DESIGNED FOR A MULTITUDE OF USES” 





B-1 
WELDING JET 
SUPERHEATING 
TORCH 








Weighing only 3 Ibs. and of steel construction, the B-1 operates off of any 
standard propane tank at tank pressure. Length, 40/2". Consumption, 26 Ibs. 
per hour. Produces 653,600 B.T.U. 


+ 
INC.* 990 OAKMAN BLVD.+ DETROIT 6, MICH. 


INDUSTRIAL 


BURNERS & FURNACES (Heat Treating, Melting, Soldering) 


NO BLOWER OR OTHER POWER NEEDED 


. . . just connect to gas supply! 


Outstanding service since 1911! Each 
unit, with the famous "BUZZER" Venturi, 
delivers the hottest, quickest heat 
attainable without a blower. Full range 
control of heat and turn-down. Standards 
or specials available for manufactured, 
natural or liquefied gas applications 


AAARAAARADAD DDD 


BENCH TYPE OVEN FURNACES for 
heat treating and pre-heating — 
PIPE BURNERS for even heat distribution temperatures to 2000° F 
in any Capacity 


NOZZLE BURNERS for all capacities RING BURNERS for all capacities up 


up to 14% million BTU's to 500,000 BTU's 


WRITE FOR NEW “BUZZER” CATALOG 


CHARLES A.HONES,INC. 


133 S. Grand Avenue, Baldwin, L. 1., New York + BAldwin 3-1110 


Mr. Willemin, who has _ been 
chief patent attorney for the com- 
pany, succeeds Edward C. Cud- 
more, who continues as controller 
and assistant treasurer. 

Also the appointment of David 
F. Upton to the position of director 
of purchases for the St. Joseph 
division of Whirlpool is announced 
by Otto Krauss, general manager 
of the division. 

Mr. Upton succeeds M. R. Deni- 
son, who had been director of 
purchases for the division since 
April 19, 1954. Mr. Denison will 
retire during 1957. 


Surface Combustion's vice 
president, sales, is Hollinger 

Albert L. Hollinger, vice presi- 
dent, Surface Combustion Corp., 
Toledo, Ohio, has been appointed 
vice president in charge of sales of 
all industrial divisions of the corpo- 
ration. Mr. Hollinger has been sales 
manager of the steel mill division 
since 1930. 

Donald K. Martin, Pittsburgh 
district sales manager, is the newly 
appointed sales manager of the steel 
mill division. Mr. Martin has been 
with the corporation for 27 years. 
During the major portion of his 
career he has been associated with 
field construction and operation of 
large steel mill installations. 


Worthington appoints Hammond, 
Matullo district managers 


J. R. Matullo and E. Weston 
Hammond have been appointed dis- 
trict managers of Worthington 
Corp., it was recently announced 
by W. A. Meiter, general sales 
manager. 

Mr. Matullo will assume _ his 
duties at the new Newark district 
office, to be located in the Worth- 
ington Harrison division adminis- 
tration building. The Newark office 
replaces the former New Jersey 
branch of the New York district 
office. 

Formerly assistant manager of 
the Los Angeles district office, Mr. 
Hammond is now the district man- 
ager. He will replace J. G. Murphy 
who has been appointed special 
representative. 


Cities Service names Jones 

and Hull to key positions 
Directors of Cities Service Oil 

Co. Ltd., with headquarters at 

Toronto, Ontario, have elected W. 

Alton Jones as chairman of the 
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board and Robert J. Hull as presi- 
dent. 

Mr. Jones is also chairman of the 
board of parent Cities Service Co. 
Mr. Hull for several years has been 
coordinator of marketing for the 
entire Cities Service system, oper- 
ating in United States and Canada. 

Other officers elected by the 
board were: Burl S. Watson, A. P. 
Frame, V. E. Sicks, and J. T. Mec- 
Dowell as vice presidents; EK. D. 
Prentis, secretary, and R. A. Price, 
treasurer. 


Deer brings sales and heating 
experience to Bryant Mfg. 


A combination of sales and heat- 
ing experience have been brought 
to Bryant Manufacturing Co. by 
Gerald F. Deer, newly appointed 
sales training manager for the 
heating and air conditioning com- 
pany. 

3efore joining Bryant, Mr. Deer 
held various sales posts with 
Stewart-Warner’s U. S. Machine 
division in Lebanon, Ind. From 
1946 to 1950, he was manager of 
the heating division of the Metro- 
politan Coal & Oil Co. in Indian- 
apolis, and prior to that served in 
Naval Ordnance. 


G. F. Deer Orville Cochran 


Bryant Rockwell 


Rockwell expands Denver office, 
names Cochran district mgr. 


Rockwell Manufacturing Co.’s 
meter and valve division has 
expanded its Denver, Colo., branch 
office into a full district office, R. R. 
Bush, Midwestern regional sales 
manager, has announced. 

Orville Cochran, Denver branch 
manager, has been promoted to 
district sales manager, Mr. Bush 
states. 

Mr. Cochran served as a sales 
engineer for tockwell in the 
Rocky Mountain territory for 
more than 25 years before being 
named branch office manager in 
1955, when the Denver office was 
opened. He joined the company in 
1922, spending his first eight years 
in the Kansas City district office. 
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“It’s easy to sell the Reznor FlexiTemp room 


heater ...it has so many exclusive features” 


‘My customers are willing to pay for quality. When they see the 
Reznor FlexiTemp room heater they recognize it immediately as a 
quality product. Then I cite a few of its features, and ask what other 
room heater gives them nearly so much. Automatic fan speed 
selector which adjusts air volume to seasonal heating requirements. 
lime modulating thermostat which adjusts timing of heating cycles 
to match mild and severe weather conditions. Whisper quiet fan 
for gentle, never disturbing air distribution. Clean, streamlined 
appearance with fan mounted directly to fan guard. All controls 

in One convenient grouping inside the cabinet. Individually 
adjustable vertical and horizontal louvers to direct the heat where 
it is needed. Wall thermostat for precise, automatic temperature 
control. Summer fan switch position for cooling air circulation 
during hot weather. They agree no other room heater can come 
close to Reznor’s FlexiTemp. That’s why it’s so easy to sell.” 


It's the same story wherever you go. Home 
owners looking for heat for added rooms, work 
shops, recreation rooms or garages. Businessmen 
looking for an efficient, attractive heater for 
shops and offices. They all go for the Reznor 
FlexiTemp FM. If you want to sell more room 
heaters .. . make more money you want to 
know more about the new Reznor FlexiTemp 
room heater. Your nearby Reznor distributor 
can give you the complete story. Why don't you 
give him a call? You'll find him listed under 
“Heaters- Unit" in the yellow pages of your 
telephone directory. 


THE WORLD'S LARGEST-SELLING 


GAS "“" EATERS 


REZNOR MANUFACTURING COMPANY 
4 Union Street, Mercer, Po. 





4 little “dab” 
of RECTORSEAL 
DOES SO MUCH! 


Use Rectorseal 
Use The New Rectorsea 


Just a little “dab” of Rectorseal works 
wonders as positive leak prevention. Either 
Rectorseal #2 or #5 means maximum sealing 
against LP, manufactured or natural gas, all 
petroleum fractions and anhydrous ammo- 
nia —bolds pressures up to 11,350 psi, 
yet is always easy to break out. 


These Rectorseal sealants are comp ded 





#2 tor fast dry, soft set. 
| #5 for slow dry, 


soft set. 


to the best brushing consistency for com- 
plete use of every drop and greater ease of 
application. The brush-top cans are sealed 
with cellulose tape, to assure Rectorseal’s 
factory freshness. 

See for yourself what a little “dab” can 
do . Rectorseal #2 — fast dry — soft set, 
and Rectorseal #5 — slow dry — soft set. 


Write today for free samples. 


RECTORSEAL, DEPT. A 


2215 Commerce St., Houston 2, Texas 


ECTORSEA 


THE POSITIVE LEAK PREVENTER 


Servel promotes Wall, Luke, 
and Pieper in executive field 


Three executive appointments at 
Servel, Inc., are announced by Dun 
can C, Menzies, president 

John H. Wall, 
president and general manager of 
the home appliance division, has 
been appointed general manager. 

Arthur A. Pieper, who has been 
controller March, has 
president in 
succeed Wil 


who has re 


executive vice 


since last 
vice 
finance to 
Schrader, 


been elected 
charye of 
liam H 
signed 


Harold J. 


tant to the vice president in charge 


Luke, formerly assis 


of finance, has been promoted to 


treasurer and assistant secretary 
Vanacore is air conditioning 
sales rep. for Janitrol 

Vana- 


sales 


Gus 
conditioning 
representative for the Janitrol 
heating & air conditioning division 
of Surface Combustion Corp., has 
announced by Robert M. 
Johnke, Philadelphia district mana- 
ger. He will represent the Janitrol 
line of residential, commercial, and 


The appointment of 


core as air 


been 


112 


industrial winter and summer air 
conditioning in the Philadelphia 
territory. 

Mr. Vanacore has been as- 
sociated with a York, Pa., distrib- 
utor and also the Coleman Co. in 
sales and application engineering 
capacities, 


Weyenberg appointed product 
manager for Florence Stove 
The appointment of Henry Wey- 
enberg as manager, product engi- 
neering, Lewisburg, Tenn., division, 
is announced by Florence Stove Co. 
Mr. Weyenberg has been execu- 
tive vice president, H. E. Morse Co., 
Holland, Mich., since 1954. Previ- 
ously for 22 years, he was associ- 
ated with Holland Furnace Co., as 
chief engineer, production manager 
and chief engineer, and vice presi- 
dent. 
Harty and Fox promoted 
managers by Wolverine Tube 
Two administrative posts 
have been created within the sales 
division of Wolverine Tube, di- 
vision of Calumet & Hecla Ine. 
John Dumser, director of sales, 
has appointed L. G. Fox, manager 
of products, and named H. A. 


new 


Harty, manager of advertising and 
sales promotion. 


Metalbestos representative in 
St. Louis area is Watson 

Jack Watson has been appointed 
representative for the Metalbestos 
division of William Wallace 
manufacturers of Metalbestos gas 
vent pipe, in the St. Louis district. 

Mr. Watson’s territory covers 
eastern Missouri and southern IIli- 
nois. Maintaining his headquarters 
in St. Louis at 4380 Maryland, he 
will work under William Wallace’s 
Midwestern division manager, Nor- 
man D. Partridge, with offices at 7 
Seventh St., Des Moines, Iowa. 


Co., 


Jack Watson 
W ym ~=Walla 


T. M. Cook 
Florence Stove appoints Cook 
Southwestern district mgr. 


The appointment of T. M. Cook 
as Southwestern division manager 
is announced by R. D. Putnam, vice 
president, Florence Stove Co. 

Mr. Cook rejoins the 
organization, having 
Southwestern district 
from 1944 to 1953. 
father, T. E. Cook, who was the 
Florence Southwestern division 
manager from 1944 to 1955, and is 
the third generation to hold this 
position with the company. 


Florence 
served as 
manager 
He succeeds his 


Motorola elects P. V. Galvin 
to chairman of the board 

Paul V. Galvin has been elected 
chairman of the board of Motorola 
Inc., and was succeeded as presi- 
dent by Robert V. Galvin, formerly 
executive vice president. 

The board of directors also gave 
approval for establishment of five 
newly defined major products di- 
visions—consumer, automotive, in- 
dustrial, semi-conductor and mili- 
tary products. 


H. R. Basford Co. promotes 
Barth to sales manager 

Otto B. Barth is sales 
manager of the special products 
division of H. R. Basford Co., Los 
Angeles and San Francisco. 

This division of the 


now 


separate 
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Basford organization has the re- 
sponsibility of marketing through- 
out California the Ruud residential! 
and commercial models of gas 
water heaters, home heating ap- 
pliances, and air conditioning 
equipment. 


Dura-Vent Corp. elects 
T. D. Bromley its president 


Thomas D. Bromley has_ been 
elected president of the Dura-Vent 
Corp., Redwood City, Calif. 

For the last 10 years, Mr. Brom- 
ley has been vice president in charge 
of sales of the Peerless Manufactur- 
ing Corp., Louisville, Ky., which po- 
sition he continues to hold. Peerless 
is a manufacturer of gas-fired room 
heaters, vented recessed heaters, 
and suspended-type unit heaters. 





Al Awtrey 





Green’s Fuel of Florida Corp. 
announces the sudden death of Al 
Awtrey last December. Mr. Awtrey 
was manager of the branch office 
at Lakeland, Fla., and was well 
known in the L. P. gas industry, 
having represented the Dearborn 
Stove Co. out of North Carolina 
and, more recently, Green’s Fuel of 
Florida Corp., at Lakeland, Fla. 


An eye-arresting sign is that of Harrison 
Gas Service on the heavily-traveled high- 
way between Bradenton and Tampa, Fla. 
Illuminated at night, there is no mistaking 
the message or its colorful insignia. 
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<> WEATHERHEAD 


° ..- all the way! 


Gow 


for a complete line of 


LP-GAS 


REGULATORS 


Here’s what one-source regu- _ 

lator supply means to you: All fk 
Weatherhead LP Gas regula- J () » 
ting equipment is factory as- “ oo 


sembled, factory tested and 
guaranteed for quality. 


Douwe 


30060 
Single Bottle 
Regulator 


oO 


if t 
‘ 30030 ? 
Automatic 
Changeover Unit 


30070 
Tee Check 
Changeover Unit 


The widest range of regula- 
tors—single bottle type—two 
cylinder system — tank mani- 
fold assembly—whatever your 
needs — all are available for 
immediate shipment from 
Weatherhead—the only man- 
ufacturer supplying all items 
needed for a complete bottled 
gas system. 


100 Ib. 
2 Cylinder 
System 


I. 


? 


5" - 6" Low Pressure 
Regulators 944 


Up To 1'2 million Tank Manifold 
BTU per hour Assembly 


32001 
5” High Pressure 
Regulator 
Capacity 1200 CFH 


For further information contact your 
Weatherhead representative or write: 


THE WEATHERHEAD COMPANY « CLEVELAND 8, OHIO 
The Weatherhead Co. of Canada, Ltd. St. Thomas, Ont. 
Export Division Cable Address: WEATHCO. 


FOR EVERYTHING YOU NEED IN LP-GAS EQUIPMENT 





Good News Travels Fast 


A new conce pt in 
heater styling 


Send for new catalog 
complete line of 


vented and safety cabinets 


shou i 


MARTIN STAMPING & STOVE CO., 


Huntsville, Ala. 


Proved by USE! 


WHITE RIVER 
Has Special 
Service For 


NEW DEALERS 


Send your driver down to pick up 
your new White River Propane Truck 
Tank unit. We'll give him the first 
hand experience of a “check-out run” 
over our own retail gas route, thoro- 
ughly explain every feature, and show 
him, right on the job, how to operate 
it for maximum efficiency. Just an- 
other one of the PLUS services you 
get from WHITE RIVER. Write to- 
day for prices and specifications on 
the complete White River Line 


Convenient Finance Terms 
On Both Tanks and Trucks 


THE WORLD'S FINEST PROPANE TRUCK TANKS 


WHITE RIVER 
DISTRIBUTORS, Inc. 
TELEPHONE 570 BATESVILLE, ARK 


SEE OUR AD IN THE CLASSIFIED SECTION 
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Everyone is talking about the 


‘Continental 


Console Styling’ 


of the * 
1957 


CAS MEATERS 


WWE 





seconds! Loosens Rusted Bolts 


me Nuts, screws,"frozen'parts | 
y).... without breakage! 


LIQUID 
WRENCH 


A powerful blend of quick 
acting solvents that frees 
"frozen ports without 
breakage. Safe for all 
metals ond alloys 


Makes joints 
LEAKPROOF! 


TiteSeat jj 


Lioury 
| | No ) TYPr 
N HARD E Nine 


Ga 


Sk 
Stat) ET & JOINT 


NG Compount 
@ NON-SOLVENT—WILL NOT HARDEN 


@ WILL NOT SHRINK, CRACK OR CRUMBLE 
@ HEATPROOF AND VIBRATION-PROOF 


Get them from your Automotive, 
Hardware or Plumbing Wholesaler! 


RADIATOR SPECIALTY CO. 


Cherlotte, North Ceroline 


JOIN THE NATIONAL L-P GAS COUNCIL 


associations 


Nearly 100 attend 
New York LPGA meet 


Nearly 100 dealers and industry 
people attended the New York 
LPGA annual convention, January 
3, at the DeWitt Clinton Hotel, 
Albany. 

At the morning business session, 
tay Johnson, Fuelane, chairman of 
the education committee, and E. F. 
Coleman, Coleman Gas, outlined 
plans for setting up service schools 
throughout the state for members 
and their employees. 

It was decided that schools will 
be set up by district. Suppliers of 
fuel, appliances and equipment will 
act as instructors. The one day 
sessions are expected to help im- 
prove service, better public confi- 
dence in gas beyond the mains, and 
increase sales. 

Len Farris, chairman of the 
transportation committee, outlined 
a program for fighting the rising 
cost of freight on L. P. gas. He 
requested financial help from mem- 
bership so that two steps could be 
taken to fight the higher rail rates. 
He is preparing to take the case to 
the Interstate Commerce Commis- 
sion, and has enlisted the services 
of a transportation tax specialist 
to prepare necessary material. In 
addition, his committee plans to 
take the case directly to the rail- 
roads to show them how they might 
conceivably cut off the hand that 
feeds them by placing L. P. gas 
out of the market in an area where 
other fuel could be obtained rather 
readily. 

The entire afternoon program 
dealt with management problems. 
Arthur E. Long, regional director 
of Small Business Administration, 
was the principal speaker. Mr. 
Long described the services of the 
SBA and explained operation of its 
varied program to aid small busi- 
ness. He said “no constructive po- 
tential improvement, 
either legislative or executive, is 


avenue of 
being overlooked in our search to 
widen opportunities for small busi- 


ness. 
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In another management paper, 
J. Paul Graham, Mohawk Valley 
Technical Institute, outlined man- 
agement’s responsibilities. He de- 
fined management as the function 
of getting things done through 
others, and reviewed some of the 
prime characteristics of good man- 
agement; the act of good planning, 
organization, direction, control, and 
personne! selection. 

Good management, Mr. Graham 
said, must have an open mind, 
must plan long range, and must be 
versatile and quickly adaptable to 
changing conditions. 

In his speech, “Service Depart- 
ment Management,” Jess Ward, 
Selwyn-Pacific, outlined in detail 
the qualities one should seek in 
service men. He then reviewed 
some of the qualities management 
would require in leading the men 
into successful careers. 

Charles Scott, Cuba, 
County, was elected president of 
the group. Larry Glover, Patch- 
ogue, L. I., was elected vice presi- 
dent; Emerson Undergood, Roches- 
ter, secretary, and Jack Newman, 
Goshen, treasurer. Harry V. Smith, 
Poughkeepsie, retired as president 

The day concluded 
social hour and a banquet. 


Allegany 


was with a 


Johnson joins LPGA as 
its staff engineer 


Walter H. Johnson joined the 
Liquefied Petroleum Gas Associa- 
tion recently as its staff engineer. 
Mr. Johnson will coordinate LPGA’s 
safety, technical education and 
standards development work. 

An engineering graduate of 
Northwestern University, Mr 
Johnson has held process and chem- 


ical engineering positions in the oil 
industry since 1947. 
pleted courses in petroleum refining 
at Lamar Technological Institute, 
Beaumont, Texas, and in linear pro 
gramming at Illinois Institute of 


He also com 


Technology. He is a member of the 
American Chemical Society. 

Prior to joining LPGA he had 
been with Socony Mobil Oil Co. at 
East Chicago, Ind. His other oil 
industry connections were with 
Standard Oil Co. (Indiana) and 
Pure Oil Co. 

Mr. Johnson will be secretary to 
LPGA committees having techni- 
cal interests. He will coordinate 
safety training work, | conduct 
schools for the industry and regu 
latory agencies in the field of safe 
practices and act as technical editor 
of the LPGA Times. 

Mr. Johnson’s headquarters will 
be at LPGA’s Chicago office. 


Midwest service school to 
cover variety of subjects 


The seventh Midwest L. P. gas 
service school is sponsored by the 
education committee of the North 
Central district 4, LPGA, 
and conducted by the engineering 
extension of lowa State College, 
Ames. The school will be held April 
10-12. 

The following will be 
covered during the 3 day course: 
What the serviceman should know 
about L. P. gas; safe practices for 


section, 


subjects 
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INCREASE YOUR 


PROFITS 


WITH 


Ve Li Wi ifs gedyl dj) 
GAS HEATERS 


It’s reasonable to believe that Thermolaire will in- 
crease your profits, because that’s what it has done 
for other Dealers. Retail buyers want beauty, con- 
venience, comfort at a reasonable price. The answer 
is Thermolaire’s design, style, efficiency and economy. 
Result: Your sales volume goes up and so do your 
profits. 

Thermolaire line includes vented or unvented cir- 
culators, radiant heaters and bathroom heaters—with 
manual or automatic controls. Cabinets have soft, 
copper-tone baked enamel finish that harmonizes with 
other furnishings. Chrome hearths, interchangeable 
radiants, cast iron burners with interior ports, alu- 
minum coated steel interiors for cooler cabinet. All 
AGA approved. Write for catalog and prices. 


BIRMINGHAM STOVE & RANGE COMPANY 


Builders of Fine Stoves For Over 50 Years — Birmingham, Alabama, U.S.A 


”. YOU CAN DEPEND 


". ga 
HANDI- HEATER a Ua 


FOR TOP 

a bottle = anti QUALITY 
gas. stock ves ove FITTINGS 
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ACCESSORIES 
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Aluminum, Rubber lined and 
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Easily instaiied 





Spraying Equipment 








Fertiliser Applicators 
Liquid Fertilizer Injectors 


EXPORT: Ad Auriema 69 Broad St., New York, N. Y 








116 


the L. P. gas service man; causes 
and effects of improper L. P. gas 
pressures; correct L. P. gas vent- 
ing practice; what the homemaker 
expects from the serviceman; tips 
on installation and operation of L. 
P. gas appliances; L. P. gas air 
conditioning; and L. P. gas fire 
school. 

In addition half day working ses- 
sions will be devoted to regulator 
repair and adjustment; and installa- 
tion and operation of L. P. gas con- 
trols. 

One hundred students can be ac- 
commodated at this school. The 
charge for each student is $10. 

Additional information regarding 
the school may be obtained by writ- 
ing D. C. Faber, engineering exten- 
sion, Iowa State College, Ames, 
Iowa. 


Football coach featured 
speaker at Arkansas meet 

The Arkansas LPGA’s annual 
mid-winter meeting was held at 
Little Rock, January 13-14. 

Featured speakers included Jack 
Mitchell, head football coach at the 
University of Arkansas; John E. 
Parson, Cleveland, Ohio, vice presi- 
dent of the LPG Credit Corp.; and 
R. A. Carver of Lake Village, who 
discussed dealer relations. 

Roy G. Thrash, Tol-E-Tex Oil Co., 
Hope, was installed as the new Ar- 
kansas president, succeeding George 
DeLaughter of Sparkman. Other 
new officers include Earl Tripp, 
Tripp Butane Gas Co., Batesville, 
first vice president; T. B. Griffin, 
Jr., Butane Service Co., Benton, sec- 
ond vice president; Howard Rogers, 
Rogers Butane, Carlisle, treasurer. 

Lewis White, Little Rock, Robert 
Morrow, Osceola, Don Shores, Cave 
Springs, E. J. Fricks, Texarkana, 
W. R. McCoy, Mena, and Lamar 
Grishman, Dermott, are the new di- 
rectors of the group. 


Kansas LPGA presents 84 
operator safety awards 

A total of 84 drivers represent- 
ing 38 Kansas L. P. gas companies 
received the Kansas LPGA’s 1956 
L. P. gas truck operator safety 
awards. 

First place winner was W. A. 
Cone, Hettic Gas & Appliance Co., 
Meade, with 5,170 accident free 
days; second place, Bonoventure 
Dreiling, Humburg Co. of Larned 
with 4,015 days; third place, Cele 
Roth, Humburg Co. of Hays with 
3,807 days; and fourth place went 
to Archie Gilmore, Quenzer Appli- 
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Osborne 
dent free days. 
Dan Dalke, with 2,150 accident 
free days, and his sons Allen with 
700 days and Robert with 390 days 
all received the 1956 awards. They 
own and operate the Dalke Propane 
& Butane Service in Moundridge 


ance Co., with 3,525 acci- 


O'Meara heads National 
Council's advertising 


The appointment of Donald G. 
O’Meara as chairman of the Na 
tional LP-Gas Council’s advertising 
committee (formerly the copy com- 
mittee) has been announced by A. 
H. Cote, council president. Mr. 
O’Meara is sales manager of Pyro- 
fax Gas Corp., New York. 

Mr. O’Meara joined Pyrofax in 


D. G. O'Meara 


1935 and was appointed assistant 
advertising manager four 
later. 

Returning to Pyrofax after his 
separation from service, he became 
advertising manager in 1946, ad 
vertising and sales promotion man 
ager in 1951, and sales manager in 
1956. 

Mr. O’Meara has served three 
years as a member of the committee 
he now heads. 


years 


Western Liquid Gas Assn. 
goes Hollywood April 5-6 


Sunglasses, polka dot scarves, 
and plaid sport will be in 
style as the Western Liquid 
Hollywood” 
its eighth annual meeting and 
trade show at Los Angeles’ ultra 
modern Hotel Statler April 5 and 6 

Top industry speakers have been 
scheduled to inform the convention 
of latest trends in world and na- 
tional affairs, together with a pro 
gressive look at “what lies ahead,” 
according to WLGA Executive-Sec 
retary Douglas C. Westerhout. In 
addition, new methods will be pre 
sented which are designed to ad 
of the L. P. ga 
industry and each individual deal 
er, Mr. Westerhouse stated. 

Last year’s convention and trade 
show the 


coats 
Gas 
for 


Association “goes 


vance the progress 


was biggest ever and 
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Your One Supplier with everything in L. P. gas 
and Anhydrous Ammonia Equipment 


"The Loadmaster’ LPG Truck Tank 





"Pastels By Pasley” 


BLUSH PEACH 
SUNSHINE YELLOW 
MUSTARD LIME 
EUREKA ORCHID 
LAKE BLUE 





COLOR — The Modern Trend! 
Bring your LPG Equipment up to 
date. Available in the following 
colors . . . (write for information) 


SMOKY GREY 
SEAFOAM BLUE 
WEDGEWOOD GREEN 
ROSE BEIGE 

DESERT ROSE 





PASLEY-DESIGNED Truck 
Tanks (see above and right) 
were first to feature all 
controls from one location. 
All operation is from one 
point—rear compartment. 





PROPANE BULK PLANT 


a 











BULK PLANTS Pasley LPG and 
Ammonia type installations — a 
turnkey job or engineering for 
your own installation. Write, wire 
or call. 


Also a complete line of accessory 
equipment. 


WEVERYAHINGIIN ie ANDYANHYBROUS/AMMONT>ME 
The Pasley Mfg. & Dist. Co. 








WLGA officials believe that this 
year’s will top that. WLGA Presi- 
dent Mrs. Gussie Spears will pre- 
side, 


Trends and problems in 
management discussed 


During the week-long conference, 
Jan, 28-31, of the General Manage- 
ment Conference of the American 
Management 
West Coast and national business 
executives discussed current trends 
and problems in the management 
field. 

“AMA, since its founding 34 
years ago, has through its educa- 
tional exchange programs increased 
the effectiveness of those in man 
agement by finding, developing and 
sharing better methods of manage 
ment,” Lawrence A. Appley, presi 
dent of AMA, said. 


Association, leading 


AGA promotes R.H. Murray 
to assistant secretary 

The American Gas Association 
has announced the appointment of 
Ralbern H. Murray as assistant 
secretary of its industrial and com- 
mercial gas section. 


Mr. Murray has been with the 
AGA Utilization Bureau since 1950, 
except for two years in research 
and development work for the U. S. 
Air Force at Wright-Patterson 
Field, Dayton, Ohio. 

In his last position with AGA, 
Mr. Murray worked on utilization 
problems of gas utilities and manu- 
facturers, and served as a local 
appliance inspector of AGA Labora- 
tories. He was also secretary of the 
American Society for testing mate- 
rials committee D-3 on gaseous 
fuels, and served on several other 
association committees. 


Western Oil & Gas group 
elect Bowlby president 

Samuel F. Bowlby, vice presi- 
dent, Shell Oil Co., and the com- 
pany’s senior representative on the 
West Coast, was elected president 
of the Western Oil & Gas Associa- 
tion. He succeeds John W. Han- 
cock, president of the Hancock Oil 
Co. 

Other new WOGA officers in- 
clude: Olen Lane, vice president, 
Continental Oil Co., first vice presi- 
dent; D. T. Staples, president, Tide- 
water Oil Co., second vice presi- 
dent; T. H. Wallace, vice president, 


Western Gulf Oil Co., treasurer, 
and Felix Chappellet, association 
vice president and general man- 
ager. 

Newly-elected to the board was 
Robert O. Anderson, president, 
Wilshire Oil Co. 


Hank reelected president 
for '57 of AHLMA 


B. J. Hank, president of Conlon- 
Moore Corp., and 1956 president of 
the American Home Laundry Man- 
ufacturers’ Association, has been 
reelected association president. 

Other officers elected include Ray 
G. Halvorsen, executive vice presi- 
dent, Hamilton Manufacturing Co., 
as first vice president; Hal B. 
Miller, general manager, home 
laundry department, General Elec- 
tric Co., second vice president; 
Homer L. Travis, vice president; 
sales, Kelvinator division of Amer- 
ican Motors Corp., third vice presi- 
dent; Gregory M. Sheehan, mana- 
ger finance, home laundry depart- 
ment, General Electric Co., trea- 
surer, and W. Homer Reeve, vice 
president and manager, Easy 
Washing Machine division of the 
Murray Corp. of America, past 
president. 


rom TOP to BOTTOM ... 
... and from SIDE to SIDE 


BROWN gas ranges are loaded with features that sell 
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Send for our catalog showing the entire 1957 line 


BROWN STOVE WORKS, 
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CLEVELAND, 


TENNESSEE 
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Company converts men to propane 


By JAMES JOSEPH 


66 7OU can lead a 
water, DUG... 


This saying, as L. P. gas and 


horse to 


equipment dealers are coming to 
realize, can well apply to LPG con- 
For there is more to an 
conversion than 
chanics more than simply in- 
stalling fittings and tanks. The 
conversion, if it’s to be really suc- 


versions. 


LPG 


mere me- 


cessful, must convert men as well 
as their machines. 

That fact was in the mind of 
Los Angeles’ Certified Grocers of 
California Ltd. when the huge gro- 
cery distributor “big 
switch’—the simultaneous conver- 
gasoline-powered fork 
lifts and tow tractors and the men 
who operate them. 

“Our tow tractor 
asked a warehouse foreman, “why 
they’re as ‘converted’ as their rigs. 
They’d put up an awful howl if we 
ever went back to gasoline.” 

At the time that Certi 
fied’s industrial trucks were going 
through the 
firm’s warehousemen were attend- 
ing “propane indoctrination school” 
right in the shop. 

On a big board, shopmen rigged 
an exact duplicate of the propane 
system going into fork lifts and 
tow tractors. Included were the 4 
gal. propane tanks, flexible safety 


began its 


sion of 96 


operators?” 


same 


conversion line, the 
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The "mystery" of a propane carburetion system was cleared up for Certified Grocers of 


California's warehousemen in the 


propane indoctrination school,” set up right in the shop 





lines, lock-off solenoids and regula 
tor. Nearby stood an already con 
verted fork lift. 

Working 
time, 


with one shift at a 
warehousemen were “indoc- 
trinated,” the whys and hows of 
propane simply, straight-forwardly 
explained 


“Everybody agreed that fumes 
had become unbearable that 
sake, we had to 
ible,” said 


maintenance 


for everybody’s 
eliminate them if pos 
mechanical] foreman 
Andy Sherwin. “But some war 
housemen were afraid of propane 


We set about explaining away their 


When this huge grocery distribu- 
tor converted 96 gasoline- 
powered fork lift trucks and tow 
tractors to propane, it realized 
that the operators of this equip- 
ment would need conversion, too. 
The men were used to gasoline 
but propane was something new 
and different. Here is the exclu- 
sive story of how the men were 
converted. 
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THESE LEADING L P.GAS§ tractors 


arE ENSIGN rouiprep 


there’s this about 


Why is it that practically all leading tractor manufacturers 
have adopted ENSIGN carburetors as standard equipment 
for their LP-Gas models? The operator — the man in the 
field is largely responsible for this phenomenal acceptance. 
On his shoulders rest the responsibility for dependable, eco- 
nomical and uninterrupted tractor performance. His experi- 
ence is invaluable to the tractor builder searching for field 
results and proof of good carburetor performance. By 
increasing fuel savings and engine life and by reducing field 
service calls, ENSIGN has helped the tractor dealer and 
tractor operator enjoy all the advantages of LP-Gas as an 


engine fuel. 


Yes, there’s this about ENSIGN. You expect good PER- 
FORMANCE — you get good PERFORMANCE. If you're 
a tractor manufacturer, dealer or operator, look to ENSIGN 
for the most DEPENDABLE in LP-Gas carburetion. 


wont P) EMS 7 GM cansunztor company 


seueaen 1551 E. Orangethorpe Ave., Fullerton, California 


Branch Factory, 2330 W. 58th St., Chicago 36, Illinois 


MOST COMPLETE 
LINE OF LP-GAS 
CARBURETOR EQUIPMENT 


5 TO 500 HORSEPOWER 





LIQUID LP-GAS FILTER 





Special articles in Certified's company newspaper, CERA NEWS, explained propane’'s safety 


and its characteristics. All employees were happy to learn that the truck conversion would 


clear up warehouse smog. 





fears and misapprehensions.” 

The company’s publication, Cera 
News, played up the conversion 
predicting that once the warehouse 


had completed its switch to pro 
pane, fumes would all but vanish, 


and that, although the maintenance 
department would profit by reduced 
overhaul costs, warehousemen them 
selves would profit even more 
They’d be breathing clean air 

At the indoctrination sessions, 
the instructors began by explain 
ing what propane was. They ex- 
plained how it was like gasoline 

. and more importantly, how it 
differed. That finished, they got 
down to specifics. Backed by the 
demonstration board, they showed 
that in reality the conversion was 
not complicated. That conversion 





Four propane tanks are filled at one time 
by Certified’s octopus refueling device. 
Each of these carts holds 16 tanks. The 
carts—with tanks filled—are wheeled into 
the main aisle of the warehouse. Industrial 
trucks stand ready in two lines and all tanks 


are switched at once. 
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posed no real mechanical o1 
And further, that the 


safety devices, 


Warehousemen were conducted 


a “verbal” tour of a propane-burn 


reasons why propane burns cleaner, 
why irritating fumes are reduced 

“It was,’ conceded transporta 
tion superintendent Jim Nichols, “a 
hort course in propane usage. But 
that’s not all that was necessary 
We even loosened a_ coupling, 
proved visually that safety devices 
would—as advertised—stop the gas 
flow. We discussed propane = in 
terms of both liquid and gas. In 
short we stripped the fuel of any 
mystery.” 

Unknowingly, perhaps, Certified 
initiated one of the most enlight 
ened indoctrination courses in the 
history of propanization . all 
this in putting to practice its idea 
that conversion must be dual-pui 
posed: it must be as much mental 
as mechanical. 

Meantime, Certified’s shopmen 
were busily converting the ware 
houses’ 96 rigs to propane. Twenty 
five conversions one every 20 
minutes were pushed through 
in a single day 

The results: warehouses, once 
hazy with fumes, are today clean 
aired and workable. More inte 
esting from a maintenance point 
of-view: engine life has been 
doubled, the time between oil 
changes upped 500 per cent, the 
cost of major engine overhauls 
sharply reduced 

In brief: engine oil scheduled foi 
a change every 80 hours (once 
weekly, since the plant works two 
shifts) is now changed every 400 
hour a five-fold increase in oil 
life. Previously, fork lift engines 
mostly Continental) were routed 


through the overhaul shop every 





year and some needed overhaul 
months sooner. Propane-fueled, the 
same fork lifts are going two years 
between engine overhauls. (As far 
1953, Certified switched 
three fork lifts to propane, finally 
pushed through wholesale conver- 
sion in 1954 when tests showed re- 


duced 


back as 


fumes and sharp cuts in 


maintenance upkeep. ) 

Previously, too, valves and car- 
buretors 
lived. 


were notoriously short- 
Today, in propane-burning 
engines, they're 


lasting months 


longer. 

“Carburetor maintenance,” en- 
thuses one Certified shopman, “has 
been eliminated.” 

Though perhaps over-simplified, 
it is fact that few carbon deposits 
have been found even in engines 
torn-down during scheduled over- 
haul. 


Coupled with its indoctrination 
course and physical conversion, Cer 


tified came up with a unique sy 
tem for refueling all 96 units with 
out interfering with their work 





One-third of the grocery distributor's 100 
plus fleet of in-town delivery tractors are 
already converted to LPG. When a driver's 
truck is being converted, the driver goes 
Both truck and 
driver then take to the road completely 


through propane school. 


converted to propane. 
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Where some plants leave refuel- 
ing to fork lift drivers, Certified 
decided to specialize the refueling. 
Tests showed that a typical fork 
lift, operating two shifts, would 
need refueling twice daily—at 11 
a.m. and again at 8 p.m. (midway 
thru the first and second shifts), 
as well as at the end of the night 
shift. 

Rather than trust operators to 
gauge their own fuel usage, Sher 
win set up a standard refuel period 

at 11 a.m. and 8 p.m. and at the 
end of the shift. These times fall 
during work breaks. During this 
time, all 4 gal. propane tanks are 
changed and a full tank is sub- 


More than 
are supplied from Certified's Los Angeles 


1400 member grocery stores 


warehouse. Tons of goods are moved daily 
by these propane-powered lift trucks and 


tow tractors. 





stituted, even though the old tank 
might still be partially full. 

To streamline the procedure, it 
has become standard operating pro- 
cedure at Certified that during re- 
fueling breaks, operators line their 
machines up in two rows down the 
main Standing 
by is a “train” of special tank- 
racks. 

A typical rack, riding on casters, 
holds 16 4-gal. propane tanks. 
Quickly, refuelers move from ve- 
hicle to vehicle, changing tanks, 
returning the empties and partially 
filled to the racks, and substituting 
full tanks. The refuel job — for 
Certified’s entire 96 unit warehouse 
fleet — is completed in about 20 


warehouse aisle. 


minutes. 

Empties, on their tank racks, are 
returned to a special refueling sta- 
tion adjacent to Certified’s 6590 
gal. above-ground propane storage 
tank. There, shopmen have rigged 
what they call an “octopus refueler”’ 

a kind of flexible manifold sys- 
tem which simultaneously fills four 
tanks. The “octopus” has proved 
spectacularly efficient. 

As for conversion, Certified’s 
own shopmen did them all. Sher- 
win, for one, believes the main- 
tenance department can only be- 
come really good with propane en- 
gines when it does the original in- 
stallation and follows through. 

Involved were some 64 Clarkette 
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GIANT MARKETS 


GROWING LARGER 
EVERY DAY 


FARM TRACTORS & EQUIPMENT 
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WIDESPREAD INDUSTRIAL USE 


SELL THE LARGEST L. P. GAS MARKET WITH ZENITH, 
THE WORLD'S FINEST L. P. GAS SYSTEM 


Any way you look at it, L. P. gas carburetion can be one of field with a line of P. ga ystems second to none backed b 

your biggest sources of income a nation-wide ice orgamization equipped to help you with 
First of all, there’s a profit for you every time you sell a every type of technical or mechanical problem from original 

Zenith L. P. Gas Carburetion unit—and the sales potential installation to complete service follow-up 

here actually runs into millions of unit If you are terested in big-volume busine write our L. P 
Second—farm tractors, trucks, taxis, and industrial users are carburetion ile department today for complete detailed 

big-volume, year-round users of L. P. gas. Every Zenith instal- informatie 


lation means a real boost in fuel sales 


Last, but far from least, Zenith has a nation-wide organiza- pam 
tion of factory-trained distributors who are ready and willing 
has more expervent é in more fu lds 


to work with you if installation or service of Zenith L. P. Gas 


Carburetion systems present any problem wrth more engine type § than any other carburetor 
Here, indeed, is an opportunity for alert L. P. ga dealers : 
and distributors to go after the biggest sales potential in the manufacturer. 


Zenith Carburetor Division by iid” 


AVIATION CORPORATION 
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tractors (with N-62 Continental 
engines) and 32 Tow Motor fork 
lifts (with Y-112 Continental en 
gines ) 
Basically, conversion kits con- 
sisted of two 4 gal. tanks (one op- 
erational, one spare), a Beam 120 
regulator, an adapter for the gaso 
line carburetor, an LPG filter be 
tween propane tank and regulator, 
a quick-coupling flexible fuel line 
and various other lines, including 
water lines to the regulator. 
Sherwin, determined to convert 
the entire warehouse fleet in one 
Safety couplings were demonstrated for 
warehousemen during the indoctrination 


course. 





effort, set up an assembly line. One 
man drilled holes for couplings 
and valves. Another ran the lines 
A third installed tanks while an- 
other adjusted the regulator. 
“At one point,” says Sherwin, 
were turning out a finished 
conversion every seven minutes.” 
This resulted in a worthwhile sav- 


ing in labor costs. 


i CARS relate! TRUCKS wr 4° Success in the warehouse whetted 
Hi - » firm’s interest i ropane as 
(" | ) INCLU DING 1957 Stone “ firm’: — Aen propane bon 


Since 
majority of its in-town trucks were 
gasoline - powered, conversion 
seemed a natural. 

In 1954, Certified converted the 
first of its more than 100 unit city 
delivery fleet to propane. (Most of 
the units are 21% to 4-ton, 6 and 
8-cylinder Dodge and Ford trac- 
tors. ) 


a possible 


Domestic and Foreign 


“We began slowly,” pointed out 
Combination or straight LP-Gas Conversions carried in maintenance foreman Sherwin. 
stock. “And we’re still converting just a 


; . —_ : : few rigs at a time. Right now 34 
Any size engine, liquid or vapor, 6-, 12- or 24-Volt will 


run better, last longer and cost less to operate with 
Beam LP-Gas Carburetion. 


of our tractors operate on propane 

. about a third of the fleet.” 

Typically, when Certified added 
Simplest of all to install. No priming or choking required ten new Ford 800s (3-ton, V-8s) 
with any Beam LP-Gas Conversion. in 1956, all were propanized before 
being put into service. 

As of mid-December, 1956, no 
Certified tractor had run more than 
about 70,000 miles on propane. But 
lab analysis of their oil samplings, 
SEND IN YOUR ORDER NOW plus scrutiny of what few engines 


have prematurely been torn down 


: (the overhauls had nothing to do 
with propane), convinces Sherwin 
. = . 


that he can expect double engine 
Formerly THE PARKDALE CO. life between overhauls. 


aig BUTANE-PROPANE CARBURETION Despite a file-full of 


, statistics 
IP 3040 ROSSLYN ST. © LOS ANGELES 65, CALIF. treme othes Seepene fants, Cortitien 


is running its own tests. 


When ordering state make of engine, model, year, 
number of cylinders, voltage. 


Beam carries all parts necessary for a complete 
conversion. 


CHapmon 5-579) . REGULATORS CARBURETORS SOLENOID VALVES 
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©) ©) The only way to higher pickup 
— conversion profits-Western’s ADJUSTO 

















the 1 tank that fits 
all 8 pickup models! 





CHEVROLET 
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Inventory is cut to a minimum and savings are tremendous when you 
make all your pickup conversions with the amazing Adjusto tank 
Because the Adjusto fits any and all of the eight different pickup 
models, you can stock just one Ad- 
justo tank, rather than eight con- 

ventional tanks, and be sure of hav- \Y ADJUSTO TANK ad 
ing the right tank on hand for your 

next pickup conversion In addi- “ 
tion to its adjustable feature, Ad- FE une 
justo has a liquid withdrawal filler 
valve, shielded fittings, and a vis- 
ible sight gauge which can be easily Adjusto fits the narrowest pickup 
seen through the rear pickup win- bed (48"),. . . adjusts to fit all 


dow. Standardize with Adjusto 
it will make you more profit on pick- YQ ADJUSTO TANK ad ( 


















































up conversions! 
$4- 





widths in between to a maximum 
of 54”, (the widest pickup bed). 
Available from stock today in the 
right capacity for any use. 








WILLYS = Write or Phone Today for More 


© Information on the Amazing 
— As seen through rear pickup window 


+t ADJUSTO! 
; : manufactured by 
(© WESTERN TANK & STEEL... 


DIAMOND T PO 5.9474 — BOX 1013 — LUBBOCK TEXAS 
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NEW PISTON 


LIGHTER THAN ALUMINUM 
OUTWEARS CAST IRON 


VANASIL 
PISTONS 


FORLPG, BUTANE OR 
GAS HI-COMPRESSION 
CONVERSIONS 


Now you can sell John Deere “A,” 
“G,” “60” and “70” model* tractor 
owners a light-weight piston with 
cast-iron properties, It’s VANASIL 
with an amazing 130 BHM rating by 
the latest Brinell hardness test. 
Micro-expansion VANASIL pistons 
employ a solid skirt design and can be 
fitted to a cylinder with 
clearances, 


What is VANASIL? 


VANASIL is a newly patented sili 
con aluminum alloy. Silicon content 
runs from 21 to 28%. Silicon on the 
surface produces wear-resistant qual- 
ity—-VANASIL means: easier starts 

. lower fuel costs .. . less vibra- 
tion... smoother running . . . quicker 
load pickup ... and durability. 

Send your Letter or Postcard To 
day! Get full information, including 
prices, on Johnson VANASIL Pistons 
for John Deere “A,” “G” and “60” 
mode! tractors—as well as other John- 
son equipment for conversion to LPG, 
Butane or Hi-compression gas opera- 
tion, 


cast iron 


“Aluminum pistons available for other models. 


JOHNSON 
MACHINE SHOP 


Dept 8-12 914 E. Howard Street 
Pontiac, Illinois 
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“No two fleets are exactly alike. 
Much depends on the kind of equip- 
ment you’re operating, its routes 
and loads. So we’re still sending 
oil samples out to the lab for check- 
ing... and with each ‘OK analysis,’ 
we are revising upwards our main- 
tenance ” gays Sherwin. 

The shop has been scheduling 
gasoline-rig overhaul every 55,000 
miles. Experience to date, backed 
by lab findings, indicates at least 
double that life between overhauls 
for propane-powered tractors. 

Recently, a V-8, 3-ton tractor 
broke an oil pump shaft. When 
the engine was torn down, there 
little engine wear that 
mechanics conservatively estimated 
have gone 110,000 miles 
before overhaul. 

The same thing was found when 
a 6-cylinder propane tractor engine 
was torn down at 66,240 miles. 

Sherwin figures it costs $350 to 
convert a truck tractor to propane. 
This includes a standard 42 gal. 
propane tank (20 in. diameter, 42 
in. long), a regulator, a carburetor, 
a lock-off solenoid valve and the 
necessary pressure-tested lines and 
couplings. Beam and _ Century 
equipment in used. 

“Any man in the shop,” 
Sherwin, “can handle a 
conversion.” 

Secause it’s not converting its 
in-town fleet at one time, Certified 
hasn’t set up a mass propane in- 
doctrination course for drivers. 
new tractors are con- 


schedule, 


was 80 


it could 


says 
propane 


Instead, as 
verted, their drivers are individu- 
ally briefed on propane’s use and 
operation. The task is simplified 
because the shop assigns drivers 
to specific rigs. 

Still, indoctrination of a_ sort 
goes steadily ahead in Certified’s 
shops, where mechanics are 
dling all the conversions. 

The pay-off for Certified? Its 
warehouse rigs now operate clean- 
aired, their operators well schooled 
in propane’s use. But biggest pay- 
off has been reduced maintenance. 


han- 


As Nichols sees it, that approxi- 
mate $350 original conversion in- 
vestment on each delivery truck 
will be recouped during the truck’s 
first 100,000 post-conversion miles. 
After that, major maintenance 
costs should be halved... a saving 
few big in-town fleets can long 
afford to ignore. ® 


| END DELAYS AND EXPENSE 
| CAUSED BY “OUT OF FUELI” 


LPG 
FUEL 
INDICATOR 


Red Warning Light 
Flashes when 
LPG is low! 


Positive, “‘can’t-fail” signal flashes 
low fuel warning in plenty of 
time to reach refueling point. 
Simple, sure, accurate. In fall 
view of driver at all times. Fits 
all industrial trucks. Easily in 
stalled in minutes. Quickly pays 
for itself. Order today, specify 6 
or 12 volt system. $11.90 


Write for quantity prices 


LPG TANK 
MOUNTING BRACKETS 


For Materials Handling Equip- 
ment. Safe, Sure! Change Tank 


in 1 minute. $24 


BRAKE MANUFACTURERS INC. 
1711 Race Cincinnati 10, Ohio 
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DON’T RAISE THAT 
COMPRESSION! . . . install an 
ELLIS (extra cold) MANIFOLD 


Leading LPG engineers are sold on the merits of | 
: Ellis Bu-Power (Extra Cold) Manifolds. These } 
+ manifolds give high-compression performance with | 
+ low-compression reliability. Head gasket, ring | 
; and bearing troubles are minimized ; 
Get the most out of your LP truck with an Ellis | 
Dualexhaust Manifold. This latest addition to the } 
Ellis line has proven far superior to the so- | 
called improved 3% x 4’ exhaust systems in test | 
after test under actual road conditions. } 
By lowering combustion chamber temperatures ; 
and reducing back pressure, Ellis Dualexhaust ; 
: increases horsepower. Used with the Bu-Power ; 

Manifold, it gives your truck power that exceeds | 
; gasoline horsepower. This is possible only with ; 
an Ellis Manifold 


‘ ELLIS MANIFOLD CO. | Phone | 
' 2212-A East Washington Blvd. | LUdlew . 
: Los Angeles 21, California 8-6338 | 


| In most cities dial information for the ! 
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etn New Power ae for 


full line of LPG- 


powered tractors 


ACTORY installed L. P. gas 
F engines will be available on 
all 11 Ford Motor Co. tractor 
models, effective with the 1957 
line just out, according to Irving 

Duffy, Ford vice president and 
general manager of the tractor 
and implement division. 

This will be the first 
Ford’s 40-year history of 
production that L. P. 
have been marketed. 


time in 
tractor 
vas models 


A rapid and extensive growth 

demand for L. P. gas tractors 
was given by Mr. Duffy as the 
reason for bringing out the 
els. In the next five years, he 
predicted, the industry will double 
its percentage of - built 
LPG tractors. Growing popularity 
of these units is due to low operat- 
ing and maintenance costs, the 
Ford vice president added. 


mod- 


factory 


Ford uses a liquid withdrawal 
L. P. gas system suitable 
pane or propane 
The fuel 
tractor 


for pro 
- butane 

tank is built 
hood, over the 
Hooded tank controls are located 
at the rear of the 19.2 gal. tank 


made 


mixes. 
into the 
engine 


so that adjustments can be 
by the operator from the 


seat. 


driver’ 


The compact design allows the 
full 
and 


operator visibility forward 


and down does not 
with the mounting of 
Ford states. 

The 11 Ford tractor 
available in two basic 
Six models 
mately 29 drawbar hor 
for “two-three 


intertere 


implement 


models 

power s¢ 
ries, develop approxi 
epow el 
plow” performance 


develop approxi 


and five models 
mately 40 drawbar 


Ford 


special utility 


horsepower 
produces three low 
models, fiv: 
vheel 


crop models 


purpose fou models and 
three row 
Three 


rangements for its “row 


optional front wheel a1 
crop” 
tractors are also being introduced 
by Ford at this time. ” 
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New 
Small Converter 
Cast-in chambers for 
gas and water give this 
small Model H Century 
Converter a king-size 
Capacity. Weighs only 3 
ibs. Is 51%” in dia. by 
y”. Has built-in lockoff 
and manual or electric 
primer 


$ 


New 
Fuelock-Strainer 
Small compact unit is a 
filter-strainer and an ig 
nition controlled fuelock 
Provides extra safety 
when truck is idle. Easy 
to install; easy to clean 





Century Gas Equipment Co. 6855 €. Rosecrans Ave., Paramount, Calif 
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New LP-Gas Carburetor Jetted* 
to Engine’s Performance Curve 


New, small Century Carburetor, engineered especially for lift 
trucks, is compact to fit in small confined areas. It's a full car 
buretor, not an adapter, and thus provides fuel economy and 
dependable performance in all operating conditions 

Available in 4%", %” and 1” SAE sizes, the Century is cali 
brated to the power curves of each engine and insures easy 
Starting and perfect idling 

Get the facts! Order a Century carburetion * 
today 
6855 F 


Power Package 
Ask for complete data. Century Gas Equipment Co 
Rosecrans Ave., Paramount, California 


*Jetted on OEM installations; adjustable jet for conversion 
Century carburetion equinment is registered 


under Underwriters Laboratories, Inc ay 
: 


CENTURY 


LP-Gas Carburetion 





WHEREVER DEPENDABLE CONTROL 
IS REQUIRED ALWAYS SPECIFY 


, ® 
€ REGO LP GAS EQUIPMENT 


REGO isa 


registe 
mark 


For lift trucks 
bustion engine 

ting the finest LP Gas control equipment 
Always specify RecO ... the best in the in. 

_... dustry as well as the most complete line 
X WRITE TODAY for complete REGO Catalog Free! 


THE BASTIAN-BLESSING COMPANY 
4205 West Peterson Ave. + Chicago 3, Ill 


and all other types of com- 


installations, be sure of get- 


red trade 
of The 
{ 


Bastion Blessing of uw general ad on pages 14, | 
Company 











Gin operates five 
seasons on LPG 


with no down time 





Models available which meet all existing : 

and proposed WEIGHTS and MEASURES L. P. gas has been powering a 
regulations. Don't take a chance of hav- 
ing your future equipment condemned! Be ; , 
sure with TEXOIL! | day and night, during the past 


4 ‘ve gi ing seasons without :¢ 
y Be Safe..Be Sure..Keep Down Your Insurance Rates 9 "'V° #inning seasons without a 


stop at the Cunningham & Cowles 
TEXOIL LPG dispensing equipment is now Gin, Chapman Ranch, Texas. 
in use by the largest and most prominent 
producers and distributors of LP Gas for 
motor fuel. Field-tested for more than 6 
years, TEXOIL is a pioneer and the coun- 
try's leader in this new, progressive 
method of motor fueling. NOW — with 
the Underwriters Laboratories, Inc. Label 
and conforming to exacting Weights and 
Measures regulations, you are assured of 
the safest and best service from TEXOIL. 


five-stand cotton gin continuously, 


Six years ago the company in- 
stalled an LPG-powered Le Roi 


TEXOIL Dispensers are available from tank 
manufacturers as part of complete ‘pack- 
aged" filling stations, or from TEXOIL's 
thoroughly trained, experienced factory 
representatives. Write TEXOIL for the name 
of the tank manufacturer or the TEXOIL 


TEXOIL EQUIPMENT, Inc. representative in your area, 


1816 COCKRELL © DALLAS, TEXAS ' 
HA 68-2868 Pioneers in LP Gas for Motor Fuel 


Sin WV, 
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Five seasons of running this engine day and 
night without a single failure have con- 
vinced operators of the Cunningham & 
Cowles Gin, Chapman Ranch, Texas, that 
LPG is a really dependable fuel. Gin 
Manager J. F. Hendricks stands by. 


nneens 





ih 


’ 


L3460 engine to operate its gin- 


: . ing equipment. Two years later 
Dix Carburetor Company will oars tear gece Se 

build DIX LP-G R additional equipment was added, 
Sonus any “ds negu- | putting an extra-heavy load on the 
lator — regardless of age — for engine. But the engine has con- 
$5.00 (plus parts). This is the | tinued to provide continuous-duty 
buyer’s guarantee of satisfac- operation at power costs which 
tory service. have been less than 50 cents a 


bale. 
NOTE: This offer applies only to units Once each week, on Sunday 
| som rg Cnet Se eee Sees . morning, the engine is stopped 


long enough to change oil. Then it 
is put back to work powering five 
90-saw gins, two burr machines, 


NY 


MN 


| Nyy 


' 
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| 25 cylinders of cleaning, a double 
D | X ¢ A R B U R E T '@) R C 0) M Pp A N dryer and 10 fans. Approximately 


6605 S. WILSON AVE LOS ANGELES 1, CALIF 5000 bales of cotton are ginned 
: | each season. In 1954, for example, 
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CONVERT JOHN DEERE TRACTORS 


WITH J.§ MODEL 575 KITS 


f, 


Four years of 
painstaking J&S 
engineering have 
gone into the 


This five-stand cotton gin plus two burr development 
machines, 25 cylinders of cleaning, a double of the 575 
dryer and 10 fans provide a real load for 

the gin's power unit. More than 250 in. of Kits for 

fan blades are used to move cotton 


through the gins and cleaners John Deere 
50, 60, 70, 
the company ginned 5200 bales of and 520, 620 


cotton in five and one-half weeks 





and 720 tractors. 


of continuous operation. 

During the five seasons of op- 
eration, engine repairs amounted 
to adjusting the valves once and 
repairing one magneto. Both of , PUT 
these minor repairs were made BOTH 
during pre-season tune-ups. ‘ ; ‘i CYLINDERS 

An Ensign model DG carburetor ; TO WORK 
supplies LPG to the engine. *® ‘ WITH 


J&S CARBURETION. 
CTA's modernization plan 
almost complete in ‘56 


Chicago Transit Authority ad- paren ae 
vanced its initial modernization See Also Our Famous John Deere “A” and “G" Kits. 


program to within hailing distance 


of completion in 1956, according to CARBURETOR COMPANY 
a year-end statement issued re- & Box 10391 RI 2-8315 


cently by V. E. Gunlock, chairman 
of CTA’s board. DALLAS 7, TEXAS, USA 


During the year, 75 L. P. gas 
buses were received, and at year- 
end regular weekly shipments were 
being received to add 175 more 


L. P. gas buses to CTA’s rolling , hill 
A en a ae cme aete  e ’ ; 

stock in the first several months of . aoitaieiaiia ‘, ark 

1957. The bus deliveries should be ~~: 

nearing completion soon. = » Safety Hose Nozzles 
The cost of these 250 units, all J @ QUICKER FILLING 

beng Smaness out of fares from Parkhill Nozzles «qphiJ-¥* @ SAFER OPERATION 

riders, totals $5 million. sttech la 8 cocends . . @ LOW MAINTENANCE 
Surface lines passenger equip- two operations... 

ment is now 100 per cent modern. They're safe: Nozzle =: ? . 

The 250 buses now being received must be locked on before Write for Information 


ill replace ‘ts in line f bie fuel can discharge. Upon 
will replace units in line for retire- release gas escapes 


ment, provide some service exten- away from hands .. . PARKHILL COMPANY 


sions, and make possible the sub- No Cold Burns! 
stitution of buses for streetcars 
on the Broadway line. 





2264 Huntington Drive, San Maring, Calif, 
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CLASSIFIED Advertising 


All Classified Advertising payable with order 
Copy must reach publisher's office prior to 
the ist of the month preceding publication 
Address Classified Advertising Material, 
BUTANE-PROPANE News, 198 8. Alvarado 
Street, Los Angeles 57, Calif 





DISPLAY CLASSIFIED 


$12.00 a column inch per issue. Choice of 18, 
14, 12, 10 pt. display type for headings. Set 
with 1 pt. border. Maximum ad size 3’. No 
cuts permitted. Publisher will set ad for 
maximum effect in space purchased 














UNDISPLAYED CLASSIFIED 15¢ a word. 
Set in 6 pt. type without border. $3.00 minimum 
charge per insertion. If Blind Box number care 
of B-P News is used, count as five words. 


POSITION WANTED. Undisplayed rate is 
one half of above rate, payable in advance. 
DISCOUNT OF 10% if full payment is made 
in advance for four consecutive insertions of 
undisplayed ads. 








SITUATION WANTED 





ARE YOU SATISFIED WITH YOUR PRES 
NT SALES VOLUME? If not, this may be 
of interest to you. Aggressive, responsible in 
dividual fully qualified by ability and long ex 
perience to manage sales organization or to de 
velop new sales division of LI’G retail opera 
tion having multiple plants or dealer organiza 
tion Married, college graduate 
erences, 


excellent ref 
presently employed, available June 15, 
1957 Interview can be arranged now or at 
LVPGA Convention at Chicago Reply Box 22, 
BUTANE-PROPANE News, 198 So, Alvarado 
St., Los Angeles 57, Calif 


WANTED: POSITION AS MANAGER 
KIGHTEEN MONTHS’ experience manufac 
tured Gas and Propane-Air. Ten years in Pro 
pane All phases including organization and 
levelopment. Reason for change: No possibility 
idvancement, Married, no children. Willing 
» move anywhere in the United States and 
f inada, Reply Box 26, BUTANE-PROPANE 


19 » Alvarado St Li Angeles 


FIELD ENGINEER, CARBURI PION, FA 


MILIAR with internal combustion engines and 
1.1’. conversions Now have own business but 
tired of desk work Desire position, desigr in 
tallation and maintenance of carburetion. Pilot 
with wn Plane, can cover large territor Pre 
fer Southwest, but not essential. | \. Price 
639 N, Addison Rd., Villa Pa This 


HELP WANTED 





DISTRIBUTORS WANTED 


Nationally known manufacturer of LP Gas 
and NILS tanks wants reliable aguresaive 
distributors in Illinois, Indiana, Town, Ken 
tucky and Wisconsin lease write 


talle, sending qualifications to 


for de 


Box 23 
BUTANE-PROPANE News 
196 So, Alvarado St., Los Angeles 57, California 








LPG TANK SALESMAN 
For each State, except Texas, Oklahoma and 
Arkanans Previots sales experience and 
knowledge of I. PP Gas Industry helpful 
Miat: background and experlence in appli 


cation 
Reply Box 24 
BUTANE-PROPANE News 
108 Bo. Alvarado St., Los Amgeles 57, California 








SALES MANAGER: 


EXPERIBNOED IN WHOLESALE and tn 
dustrial propane operation Must be capable 
of handling all phases propane bulk plant 
management and dealer and tndustrial plant 
wales Ratablished operation located vicinity 
New York (ity Reply giving nage expert 
ence, education, references, ete in fret let 
ter Our employees know of this ad. Reply to 


BOX NO. 25 


BUTANE-PROPANE News 
196 So. Alvarado St., Los Angeles 57, California 











130 











BUSINESS OPPORTUNITIES OFFERED 





FOR SALE—TRUCKS - TRAILERS - Cont. 





LPG BULK PLANTS. WE SPECIALIZE in 
selling petroleum properties throughout Midwest. 
Have number desirable plants for sale. OLE 
BRODD, PETROLEUM MARKETERS, 605 
Produce Bank Bldg., Minneapolis, Minnesota. 











GAS AND APPLIANCE BUSINESS. OKLA 
HOMA 450 customers. Two GM¢ Tank 
Trucks, Storage plant. Near Refinery. Doing 
good LPG conversion business 1956 sales $65 

000.00 Reply Box No. 21, BUTANE PRO 
PANE NEWS, 198 So. Alvarado St., Los An 
geles §7, Calif 


BUTANE GAS & APPLIANCE CO LO. 
CATED IN Central Oklahoma. Doing $70,000 
gross last year. Priced at inventory, of equip 
ment. Reply Box 18 BUTANE-PROPANE 
News, 198 So. Alvarado St., Los Angeles 57, 
California 


FOR SALE ANHYDROUS AMMONIA 
STORAGE Plants and allied equipment Ex 
cellent opening for expansion into LPG. North 
ern Illinois area. Established profitable opera 
tion, Phone or write Walter Mengel, 1120 Lake 
hore Drive, Chicago 11 


FOR SALE —- TRUCKS - TRAILERS 


FOR SALE—TRUCKS, TRAILERS—FOR 
something different in propane tanks, see Mas- 
ter Tank & Welding (Bailes) advertisement in 
this edition. 


MAKES GAS DELIVERIES MORE PROFIT 
ABLE; This new 1800 WG U-69 Nor-Tex Twin 
Delivery Unit operates FASTER and EASIER 

delivers more gas in less time! Equipped 
with high flow piping throughout. Mounted on 
your choice of truck or on your present truck 
chassis for only $2,194.80 (including tax). Trim 
skirting, ICC lights, Viking mechanical seal 
pump, P.T.O. spline jack shaft and 50 ft. of 
filler hose. Call NOR-TEX PRODUCTS COM 
PANY collect, C-5416, Denton, Texas. 





NEW TRANSPORTS 
DELIVERY 
FROM STOCK 


Single or Twin 

6000 Gal. Twin 
7126 Gal. Single 
7356 Gal. Single 


Maximum Payload 
Write, Wire or Call 


ARROW 
EQUIPMENT 
Ce@., 8G. 
Phone Whitehall 8-558! 
1095 Harbor Ave. 
Memphis, Tenn. 








ANY USER WILL TELL YOU this 1400 
WG U-69 Twin ‘‘will earn more . . . cost less 
IN EVERY WAY!” Mount this popular de 
livery unit on a new truck of your choice or 
on a truck you now have for only $1,935.00 
(Includes tax and mounting cost). It delivers 
more gas in less time because it’s equipped with 
high flow piping throughout. Trim skirting, 
P.T.O. spline jack shaft, Viking mechanical 
seal pump, 50 ft. filler hose and ICC lights 
Painted white enamel over red oxide. Call 
NOR-TEX PRODUCTS COMPANY collect, 
C-5416, Denton, Texas 


FOR SALE—USED DELIVERY TRUCKS. 
Several late model Propane Delivery trucks, 
1200 to 1600 WG, piped and ready to go. EASY 
TERMS White iver Distributors, Inc., 
Phone 570, Batesville, Arkansas. 





TRANSPORTS: SINGLE OR TWIN 
barrel; new or used; for lease, or sale on 
budget or rental sale plan. If you want 
maximum payload, with all of the latest 
equipment engineered to fit your truck, 
roads, and your hauling problem, get the 
LMC PAYLOADER 
Contact Lubbock Machine & Supply Co., 
Inc., Drawer 1589, Lubbock, Texas. 








DELIVERY UNITS: SINGLE OR 
Twin Barrel. Our prices are competitive. 
We invite comparison between the equip- 
ment and price on our units with any com- 
petitive units, We believe we can give you 
the highest payloads per pound of gross 
vehicle weight. Write, wire, or phone, 
Lubbock Machine & Supply Co., Inc. 
Drawer 1589, Lubbock, Texas. 











FOR SALE—TANKS - CYLINDERS 





PROPANE 
TRUCK TANKS 
Model 100 with Trim Skirting. 
Prices INCLUDE Federal Tax 
and Mounting on Chassis. 


1400 WG —. $1,534.00 
1500 WG — $1,630.00 
1800 WG — $1,843.00 
2000 WG — $2,081.00 
2200 WG — $2,318.00 


Your choice of 5 Models, 600 to 2300 WG 
Twin or Single 


Packaged Piumbing, pumps, meters, etc., 
and all makes of trucks avaliable. 


LOW DOWN PAYMENT, up to 2 Years to 
Pay. Write for Descriptive Folder 


WHITE RIVER 
DISTRIBUTORS, INC. 


Batesville, Arkansas 
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CLASSIFIED Advertising 





FOR SALE—TANKS - CYLS—Cont. 





FOR SALE—MISC.—Cont. 





1800 WG MODEL 100, 250 LB. WP TRIM 
skirted tank, mounted on 1957 Chev. Model 
6403 chassis, 2 speed, 9 x 22%, 10 ply rear 
tires, ONLY $4,448.00 Fed Tax paid Pack 
aged Plumbing, meter, etc. available at regular 
prices. EASY TERMS. White River Dis 
tributors, Inc., Batesville, Arkansas. 








SKID TANKS 
— IN STOCK NOW — 
3000 gallon size built especially rugged for 
oil field use. Write, wire or phone 


Lubbock Machine & Supply Co., inc. 
P. ©. Drawer 1589 
Lubbock, Texas 








ABOVE GROUND 
PROPANE TANKS 


Long Term Financing Available 


FREE DELIVERY 
In Our Trade Territory 


Write TODAY For Prices and Details 


WHITE RIVER 
DISTRIBUTORS, INC. 


Batesville, Arkansas 


TEXAS 
MANUFACTURING CO. 


Gainesville, Texas 











FOR SALE—MISCELLANEOUS 


DECALS MADE FOR TRUCKS, EQUIP 
ment. Small or large quantities. Catalog free 
Mathews Co., 827 S. Harvey, Oak Park, IIL 


FOR SALE IMMEDIATE DELIVERY! 
Kkureka Smokehouse Burner Assemblies! For 
meat smoke houses using bottled gas. Completely 
automatic Clean filtered smoke. Distributes 
heat uniformly. Low gas consumption. Auto 
matic temperature and pilot control Less pro 
duct shrinkage. Easily installed. Write for de 

riptive pamphlet. Eureka Equipment Company 
P.O. Box 396, Beloit, Wisconsin 





SERVEL GAS REFRIGERATORS 


BN600A W600A S400A 


Used: guaranteed in good operating order 
Excellent condition. Low delivery cost any 
where. Send for illustrated folder NOW 
and be ready for your Spring selling seasor 


BEACH REFRIGERATOR CO. 


196-11 Northern Bivd Fiushing 58, N. Y 
Phone Flushing 7-616! 








FOR SALE: 1—HG2 GASAIR MACHINE 
TO deliver 2500 cubic ft. per hour of 1400 BTU 
per cubic ft. propane-air mixture Mixture 
pressure at outlet 2-3 Ibs. PSI. Vaporizer direct 
fired. Operation automatic actuated from nat 
ural pressure at about 6 ozs. PSI Unit will 
handle 40 gal. per hour giving 2500 cubic ft 
of mixed gas per hr. For full information write 
Butler County Mushroom Farms, Inc., West 
Winfield, Penna. 





FOR SALE: ONE NEW AGRILOUIP DITCH 
BURNER Model 4T-40-250. 15 foot boom, 250 
gallon tank on 4 wheel trailer lire neluded 
$850.00. Major Gas Company, Fairview, Okla 





SELL MORE WITH 
DISPLAY CLASSIFIED ADS 


This is an example of the attention getting 
type faces available in display ads in the 
BPN Classified Section. Cost is only $12.00 
a column inch per issue, an ad this size (3) 
is $36.00. The large lines above are set in 18 


pt. Other available sizes are shown below 


14 POINT DISPLAY 


12 POINT DISPLAY 
10 POINT DISPLAY 


Body type is set in 6 pt. like this sample. 
An average of 6 words to the line. 











WANTED—MISCELANEOUS 


BUY YOUR 
STATE. size, 
! J. Rieck Me 


Missouri 


NTED: USED 


TANI 





WANTED 
PROPANE SEMI-TRAILERS 
Approx. 4,000 WG preferred 
Send particulars and price to: 


Box No. 2, BUTANE-PROPANE News 
198 Se. Alvarade St., Los Angeles 57, California 
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WANTED—MISC.—Cont. 


WANTED: CONTRACT TO HAUL PRO 
PANE AND BUTANE for seven new 70600 
transports and tractors. Phone 162, SP Corpora 
tion, Lebanon, Missouri 


WANTED: 18,000 GALLON BUTANE OR 
PROPANE tank. Will consider other sizes 
State particulars in reply. Reply Box 15, BU 
rANE-PROPANE News, 198 So. Alvarado St., 
Los Angeles 57, California 


WILL BUY YOUR USED PROPANE OR 
A. A. BULK tank for cash. Reply Box 17 
BUTANE-PROPANE News, 198 So. Alvaradk 
St., Los Angeles 57, California 


PROFESSIONAL SERVICES 





LP GAS INSTALLATIONS and 
ANHYDROUS AMMONIA PLANTS 


DESIGNED AND INSTALLED 
“There's No Substitute For Experience” 


PEACOCK CORPORATION 
Paul E. Peacock, Jr., Pres. 
Box 268, Westfleid, N. J. 








INDIVIDUALLY DESIGNED 
Ammonia and LP Gas Plants 


H. Emerson Thomas 
& Assoc., Inc. 
Westfield, N. J. 








L. P. GAS 
INSURANCE 


Ilave your agent write us about our Com 
plete and Comprehensive Coverage for Ade 
quate Limits of Liability at Reasonable and 
Normal Rates with Specialized Safety En 
gineering and Claim Service. Available only 
in Alabama, Arkansas, Arizona, Georgia, 
Kansas, Louisiana, Mississippi, New Mexico, 
Oklahoma and Texas. 

PAN AMERICAN FIRE & 

CASUALTY COMPANY 

Ear! W. Gammage, President 

P. O. Box 1662 Houston, Texas 











BUSINES RECORDS 


$| INESS RECORD FORMS ALI 
VEATHER EZE-SNAP delivery invoices, for 
when making LP gas metered truck de 
es. 1000 sets (3 part) imprinted with name 
dres and telephone $17.50 per 1000 sete 
GREE DAY SYSTEMS, WOODSIDE 77 
Pe 


MISCELLANEOUS SERVICES 


LIENTS OFTEN INCREASE PROFITS 
w more by using my cost reducing bulk and 

tle operating procedures and sales procedures 
erty ev aluations and 8 yecial assignments alan 

ed. Floyd F Campbell, Management Coun 
821 Crofton Ave., Webster Grove 19, Mo 








Advertisers 





Dixon Valve & Coupling Co 


Drake & Townsend, Inc 
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Ford Motor Co 
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Adams Gros. Mfg. Co., Inc 

Agricultural Equipment Co 
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American Metal Products Co 
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“These advertisers carry additional information 


on their 


products in the 1956 Butane-Propane Catalog. 
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Div. of Florence Stove Co 
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Rochester Mfg. Co 
*Rockwell Mfg. Co 
Pittsburgh Equitable Meter Div 
Rockwood Sprinkler Co 
Ball Valve Div 
Union Division 
Roney, Inc 
*Roper Corp., George D 
Pump Division 
Range Division 
Rotron Controls Corp 
Ruud Manufacturing Co 


Co., Sid 


Santa Fe Engineering & 
Equipment Co 

*Scaife Co 

*Selwyn-Pacific Co 

Sheffield Bronze Paint Corp 

Shell Oil Company 

Sinclair Chemicals, Inc 

*Sinclair Oil & Gas Co 

*Smith Precision Products 

*Sprague Meter Co. 

*Squibb-Taylor, Inc. 

Stampings, Inc 

Steel Cooperage Div., 

Stewart-Warner Corp 

Superior Industries, 

Superior Tank Corp. 


Co 


Serrick Corp 


Inc 


*Tappan Stove Co., The 
*Temco, Inc 

Texas Company, The 

*Texas Natural Gasoline Corp 
Texoil Equipment, 
*Trinity Steel Co., 
*Tuloma Gas Products Co 


Inc 


Inc 


*Union Carbide & Carbon Corp., 
Linde Air Products Co. Div. 


*United Petroleum Gas Co 
Utility Appliance Corp 


*Viking Pump Co 


*Wallace, William Co 
Metalbestos Div 
*Warren Petroleum Corp 
*Weatherhead Co. The 

Weldit, Inc 

Western Tank & Stee! 
Whitehead Mfg. Corp 
White Products Corp 

*White River Distributors 


Wood Co., John 
Heater & Tank Div 


Corp 
my We 


Inc 


*Zenith Carburetor Div 
Bendix Aviation Corp 
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TO YOU 


al 


MWh 
/ wivtnn 


, oe 
4 
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.-.-and ANCHOR is growing gees a ica ahanecns 
to HELP YOU GROW! with | ym plete! dependable ees 


( vuld be Anchor il you il call 


2-426] 


All these nation wide faciliti have no 
other reason than to see that you get good 
gas with the dependability that your own 


customers expect from you 


Anticipating that next year your need 


PETROLEUM COMPANY @ TULSA 
will he ereater than evel before Anchor ; 1 Be ae we! enh ig tartar yes 


is expanding every facility. You can grow Hattiesburg, Calgary, Canada 


¥ 
V4 





OF L. P. METERED SERVICE 


Very Important Part @f any L.P.-Gas metered 
service system is the instrument that measures 
the flow. Sprague L.PeGas Meters are engineer 
designed to sustain @eir high standards of ac- 
curate measurement, The inherent simplicity of 
the Sprague design brifigs dividends to distribu- 
tor-users through proven law maintenance costs. 
It will pay you to investigate these advantages 
for this Very Important Part 


THE PAETER COPPANY 
BRIDGEPORT 4, CONNECTICUT 


WESTERN BRANCH FACTORY LOS ANGELES 23, CALIF REGIONAL OFFICES — DAVENPORT. |OWA HOUSTON 3, TEXAS SAM FRAWCISCO 11. CALIF 





